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Business Men, Too operation. World-wide interests. Abso- Use This Plan 
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to- 000,000 capital and $4,000,000 surplus con- Excellent Service and Facilities ee nes? sonore - eens asi 
tinues to attract attention on William watching with interest the growth of 
W- street for a number of reasons, one of “free” or $1 premium insurance given by 
ped which of course is the fact that it has i daily newspapers in this country to sub- 
such a large surplus. ; ; scribers. This insurance covers against 
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re 000,000 surplus accounts are not formed accident and health and under some cir- 
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ard, Various rumors have been floated 150 William Street, New York ees z rs sag? page Pane 
I r eee 4 newspapers are in a fight for circula- 
for about the insurance districts of New : net a: : : ; 
i: York City and Newark as to what in- tion, the insurance feature being a great 
ibil- terests are behind this company, but Ar- booster of 


thur T. Vanderbilt, who will be chair- 
man of the board, and who is a Newark 
lawyer, has refused to comment on these 
rumors. 

The List 

The Eastern Underwriter this week 
obtained a list of the directors. Their 
names, with affiliations, are as follow: 

Arthur T. Vanderbilt. 

Alfred Hurrell, vice-president and gen- 
eral counsel of The Prudential. 

Carl Egner, New Jersey representative 
of Clark, Dodge & Co., private bankers, 
31 Wall street. 

Don Pomeroy, chairman of the finance 
committee, American Brake Shoe & 
Foundry Co., and former president of 
the Bankers Trust Co., New York City. 

Samuel S. Colt, vice-president of the 
Farmers Loan & Trust Co., New York 
City. 

W. S. Gray, vice-president of the Cen- 
tral Union Trust Co., New York City. 

Harry Thomas, president, Savings In- 
ient & Trust Co. East Orange, 


Hs Monroe, president of the Monroe 
Calculating Machine Co., Newark, N. J. 
Public Service Corporation Executive 
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THE COST OF INSURANCE 


NSURANCE rates ..e adopted, not set, by insurance companies. They are set by the 
property-owners of the country, through such fire-hazards as these property-owners 
create, suffer to exist, or, perforce, maintain. 
As every Agent knows, many high hazards might readily be eliminated, and countless others 
could be materially reduced, without hampering the progress or the profits of the businesses 
involved. 
A general reduction of hazard would result in a general lowering of insurance premiums, 
and the average cost of insurance would thus be lessened by the property-owners. 


INSURANCE COMPANY OF NORTH AMERICA 
PHILADELPHIA 
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INDEMNITY INS. CO. OF NORTH AMERICA 


write practically every form of insurance except life 
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circulation. Not so large 
benefits are paid here as abroad. 

What executives are trying to find out 
is whether this type of insurance will 
spread gradually here in other competi- 
tive lines as it has in Great Britain. In 
other words, whether it will break away 
from the newspaper business and be 
taken up by other interests as well. 

The Situation in England 

The situation in England in this par- 
ticular is thus described in the current 
issue of the “Post Magazine” of Lon- 
don: 

“oT? rc © mc $e an ~ > 

From newspapers and diaries the idea 
of free insurance has been extended to 
many departments of trade, such as fur- 
niture dealers, piano dealers and other 
firms supplying goods on the instalment 
plan; that is, by hire purchase. Sums 
owing by a customer, if death inter- 
venes before the goods are fully paid 
for, are gratuitously remitted by many 
firms, whether death is caused by acci- 
dent or otherwise. 

“Another variation of this form of col- 


; ] ae ~ lateral insurance is now freely adopted 
cE Vice-President Wakelee, Public Serv- O a. SS M i seeds elemento Ai ig Si Me eg) 
ic aes r ‘ t an = n an- Pow xy building societies and by the urban 
ce Corporation, Newark, N. J. rg Uzl g er district councils, whereby for a small ad- 
. Clarence McDaniel, Hooper & Mce- 5 








YEARS 





Daniel, metropolitan agents for the In- 
surance Company of North America, the 
Franklin and Hudson. 

George M. Ruddy, general agent of 
on nderwriters Salvage Co., New York 
ity 

Jines J. Hastings, certified public ac- 


builders, New York City. 

J. T. Dargan, Jr., vice-president and 
xencral manager of Windle, Burlingame 
X lbargan, Ine., adjusters, 110 William 
Street, New York. 

: G. Wilson, president of the Vir- 
“inia-Carolina Chemical Co., Richmond, 


Stillman, vice-president of the In- 
ters; ite Trust, New York City. 
‘orris White, real estate. 


The Penn Mutual is actively engaged in a campaign to organize the 
man-power of its Field force through carefully selected additions and 
through education and cooperative supervision. 


Important General Agency appointments are being made, and a 
comprehensive plan of teamwork between Agency department and Field 
is being put into operation. 


methods for putting them profitably at work. Address— 
HUGH D. HART, Vice-President 


The Penn Mutual Life Insurance Company 


Independence Square 
Philadelphia, Pa. 


Founded 1847 


























ditional charge a mortgage is cancelled 
if the borrower dies before its redemp- 
tion. 
Stores Buying It 
“More recently the idea of gratuitous 
insurance has spread to wholesale and 
retail supply stores, some of which offer 


countat 0 illic stree New +s oP s1: : a free life policy to their regular cus- 
at int, 11 William street, New __ If you have organizing ability, or sales ability, or the — to ao tomers to the extent of their annual pur 
J W. 2 Diet Sie Mees: Som life underwriter, plus ambition and industry, we can supply successiu chinaee Tes dome eanen the Ganit is Gxed 


at £300 in any one year, and in other 
cases the maximum of £1,000 is fixed, 
and that without any question as to 
proof of health. : 

“In almost every case the insurance 
benefits referred to are farmed out to 
insurance companies, but there ,are one 
or two exceptions where firms are un 
dertaking risks of carrying the insur 
ance themselves without conforming to 
legislative requirements.” 
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WHAT IS IT? 


A CERTAIN INSURANCE MAN, who subsisted on 
general lines only, was attracted by the policy of this 
office,—to life insurance possibilities. A year's trial 
yielded him commissions on $1,000,000 of business. 


WE CANNOT MEASURE a man’s 


ability from his appearance nor 
fully appraise his worth from manner 
of speech. a e 
There is something we cannot discern 
that holds his secret, just as there 
is something that creates greater success 


for those who use—— 


—Organized Service— 


THE KEANE-PATTERSON AGENCY 


MASSACHUSETTS MUTUAL LIFE INSURANCE CO. 


225 WEST THIRTY-FOURTH STREET, NEW YORK CITY 


Telephone Chickering 2384 


PENNSYLVANIA BUILDING 
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Hopped Out of Haiti 
Aboard an Airplane 
NO BOATS AVAILABLE; SO FLEW 





Sedley J. Mackie, Tropics Superintend- 
ent of Imperial Life of Canada, 
A Visitor to New York 





Sedley J. Mackie, who is in charge of 
the agency business of the Imperial Life 
of Canada in the tropics, has been visit- 
ine New York. 


‘to The Eastern Underwriter Mr. 
Mackie made some interesting com- 
ments on the new air service which 


has recently been established between 
Porto Rico, Haiti, Santo Domingo and 
Cuba. Unable to get a boat for several 
days while on the island of Haiti, he 
decided to avail himself of a newly es- 
tablished air line and hopped off in a 
plane over three hundred miles of water 
to Santiago, Cuba. The line had just 
been opened that day and Mr. Mackie 
was a passenger on the third trip. He 
said that while flying in a commercial 
plane in the tropical regions is almost 
double the expense of going by boat he 
felt it was justified in this case because 
of the pressure of business. 

He was enthusiastic about the possi- 
bilities of commercial aviation and said 
he believed that business men would in- 
creasingly avail themselves of its ad- 
vantages as time went on. He referred 
especially to the region of Central 
America where the cities and centers of 
business influence are so widely scat- 
tered which necessarily makes commu- 
nication between them somewhat diffi- 
cult. New air routes are opening in 
South America and a commercial air 
line had recently been established be- 
tween Key West, Florida and Havana, 
Cuba. 

Advantages of Flying 

Mr. Mackie described the plane in 
which he had been a passenger as cabin- 
shaped with five seats on each side. It 
had several windows and was. also 
equipped with facilities for writing. 
There was no radio set aboard this 
plane, though radio communication will 
probably be established when the suc- 
cess of the new air line becomes assured. 
The trip consumed just about three 
hours. The plane was an American 
plane, manufactured in Bristol, Pa., and 
equipped with Wright whirlwind motors 
which are the same kind that Lindbergh 
has on his plane. 

The new air service is especially pop- 
ular with the bankers of Haiti, accord- 
ing to Mr. Mackie, for they are now 
able to get their mail sooner and can 
also jump aboard an airship at almost 
any hour of the day and make a quick 
trip to whatever place they may wish 
to visit. He said there has been some 
talk of opening up an air line between 
the Pacific Coast and Bogota, Columbia, 
in South America. 





WELL-KNOWN AGENT DEAD 
Charles Sachs of Northwestern Mutu:l, 
Who Passed Away Recently, Had 
Many Friends 

lhe recent death of Charles Sachs of 
the Northwestern Mutual Life, who was 
oue of the best-known insurance agents 
in New York City, was felt keenly by 
his many friends here. He was con- 
nected with the J. I. D. Bristol Agency. 

‘lr. Sachs started his insurance career 
with the Northwestern Mutual Life in 
Clicago in 1898, later going to Kansas 
ty for the same company. Coming to 
New York a few years ago, he soon 
made friends with the insurance men 
here and was always a consistent pro- 
lucer of business. He died on February 
10 following a brief illness. Some years 
aco he wrote a policy on John C. Mar- 

of the New York “Evening Post,” 
Who is carrying now $6,500,000 of insur- 
alice, 











WHY??? 





Insurance Men 
Who Want To Make More Money 


Contract With 


‘RIEHLE AGENCY 
EQUITABLE. LIFE 





HE *RIEHLE AGENCY, EQUITABLE LIFE, 
offers expert training at the Equitable Home Office 
School or by means of the Equitable Correspondence 
Course which qualifies insurance men scientifically to 
write “life” and enables them substantially to increase 
their income. 


The Equitable Home Office School consists of nineteen 
21/, hour sessions and is remarkably comprehensive. 
Graduates increase their average volume per case by 


44%. 


The Equitable Correspondence Course is a carefully- 
prepared, concise series of lessons which thoroughly 
teaches the principles of systematic life insurance sales- 
manship. 


Equitable-trained Riehle men write a consistent, re- 
munerative and constantly-increasing business and they 
eliminate the worry, detail and loss of time attendant 
upon “spotty” here and there business. 


Hence 


Investigate your opportunity in Life Insurance— 
*Richle Agency—Equitable Life. You will find a won- 
derful field, offering excellent profits, if you are willing 
to be trained. Be on the crest of the wave—not 
floundering in the aftermath—and by all means know 
your subject. 


Determine to take advantage of your opportunities in 
a real way. Communicate at once, preferably in per- 
son with 


*JOHN M. RIEHLE, Manager 
“THEODORE M. RIEHLE, 


Associate Manager 


The Equitable Life Assurance Society 
of the U.S. 


Suite 1103-1106 - Pennsylvania Building 
225 West 34th Street - New York City 
Telephone - - - Lackawanna 7150 





“A LIVE, SUCCESSFUL, FRIENDLY AGENCY—THE RIEHLE AGENCY” 




















Travelers Wins Case 
On Age Misstatement 


INSURED FIVE YEARS WRONG 





Incontestible Clause Offered by Defense, 
But Court Does Not Hold It to 
Be Effective 





The incontestibility clause in the 
policy did not prevent the Travelers 
from winning its action in the case of 
Murphy vs. Travelers, the defense being 
misstatement of age. Justice Cotillo of 
the Supreme Court, this city, made the 
decision. — 

It grew out of the writing of a policy 
on Edward A. Murphy. In his applica- 
tion Murphy said he was born on Au- 
gust 11, 1880, and was 45 years old. As 
a matter of fact he was 50. The policy 
was for $20,000. 

The decision in part follows: 

“When the insured, Edward A. Mur- 
phy, applied for life insurance, no mat- 
ter what age he may have stated in his 
application, he knew that he was en- 
titled to no more than the amount which 
he could purchase for the stipulated pre- 
mium at his true age. This was clearly 
what the defendant intended when it 
issued its policy. Can it be logically 
said that the defendant intended that 
this intent expressed in the contract 
should prevail for only one year? I do 
not think so. A contrary conclusion 
would of necessity involve an intentional 
injustice on the part of the defendant to 
every policyholder paying premiums 
predicated upon true age. This, it seems 
to me, was never contemplated. The 
claim that the defendant is contesting a 
contract contrary to its provisions is not 
well founded. 

“The case might better be stated in 
this fashion: The plaintiff is attempting 
to enforce a contract which was never 
made, is seeking to obtain something 
which was never paid for, is striving to 
employ that which was designed for her 
protection as an instrument ‘of injustice 
to the defendant and all its policyhold- 
ers. I agree with the plaintiff that the 
policy is an Illinois contract, but that in 
no way alters the conclusion which I 
have reached. Plaintiff's motion is de- 
nied. Defendant’s motion is granted.” 





HARTFORD TRUST SCHOOL 





Funds and Estates Will Be Discussed by 
Bank Officials at Shepard & Co.’s 
Three-Week Course 


Three Hartford banks will have their 
vice-presidents and one of their tax ex- 
perts lecture on “Trust Funds and Es- 
tates” at a three-week insurance school 
which opened April 2 at the office of 
Shepard & Co., general agency of the 
— Life Insurance Company at Hart- 
ord. 

The program for the school, which has 
been prepared by Theodore W. Smith, 
agency supervisor for Shepard & Co., 
comprises six lectures, one to be deliv- 
ered on Monday and Thursday after- 
noon of each week. The lectures, which 
are open to agents, brokers and home 
office employes, have been scheduled as 
follows: 

April 2, “What a Trust Fund Is,” Cle- 
ment Scott, vice-president of the 
Hartford-Connecticut Trust Company; 
April 5, “Typical Trust Fund Cases,” 
James W. Knox, vice-president of the 
First National Bank; April 9, “Taxes as 
They Apply to Estates and _ Trusts,” 
Clark Durant, tax expert for the Hart- 
ford-Connecticut Trust Company; April 
12, “Trust Funds for Business Insur- 
ance,” Mr. Scott; April 16, “Trust Of- 
ficer’s Explanation of Laws of Descent 
and Distribution,” Maynard Hazen, vice- 
president of the Hartford National 
Bank; April 19, “Wills,” Mr. Hazen. 





R. B. LEONARD INSURES LIFE 


Ralph B. Leonard, president of the 
BanksInStocks Housing Corporation 


has insured his life for $250,000 payable 
to the corporation. 
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No. 1. Ina Personality Series 





Blank & Stoller 
ABNER E. BROWN 


BROWN’S IN TOWN! 


And he is daily proving to Brokers and Surplus Line 
Writers that it is a good bet to— 


“Get the National Habit 
Call Cortlandt 7980” 


Abner E. Brown started his career in the Life Insurance agents of the first New York Agency of Prudential. But 
Business in 1901 with the Phoenix Mutual in N. Y., where the old love called and he returned to the Mutual Benefit, 
where he remained as Supervisor from 1909 to the close 


. he became their leading producer at the end of his first of 1927. On Jan. 1, 1928, Mr. Brown joined the new 


year. After remaining 5 years he transferred his allegi- Wells, Meissel & Peyser, Inc. Agency of the National 
ance to the Cerf Agency of the Mutual Benefit. He was Life, as Field Manager. Few men in the Life Insurance 
Manager of their Brooklyn Office from 1904 to 1907, when Fraternity enjoy as large an acquaintance and such well 
he left the Mutual Benefit to become Superintendent of deserved popularity. 


WELLS, MEISSEL & PEYSER, Inc. 


General Agent 
117 Liberty Street . “ New York 


National Life Insurance Co. 
Montpelier, Vermont 
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Looking Ahead With 
The Manhattan Life 





Having Completely Rebuilt Its Financial Structure 
President Thomas E. Lovejoy Will Actively 
Direct Business Development — To 
Occupy Home In Uptown New York 


Executives of life insurance companies 
are keeping a close watch nowadays 
upon the Manhattan Life. That veteran, 
in the field since 1850, is showing many 
cjenls of new activity. Followers of the 
news columns have noted that the com- 
pany is to move into a new Manhattan 
Life Building, which is being constructed 
at Madison Avenue and Sixtieth Street ; 
that promotions have been made at the 
home office; that the metropolitan ter- 
rit rv is being so well planted with live 

nwencies that its production in the great- 
‘a city in the country has doubled what 
it was a couple of years ago; that policy 





Photo by Blank & Stoller 
THOMAS E. LOVEJOY 


contracts have been liberalized; that the 
company is in the best financial condi- 
tion it has ever been in, and last but not 
least important, President Thomas E. 
Lovejoy is taking a more active interest 
than formerly in the production end. 

The Manhattan Life has made its 
share of insurance history since “its or- 
ganization in July, 1850. Its organizers 
were a group of merchants and business 
men who were members of old Knicker- 
bocker families. The first presideut was 
Alwyn A. Alvord, one of these mer- 
chants. The third president of the com- 
pany was Henry Stokes, and it is inter- 
esting to observe that two of the mem- 
bers of the present board are his de- 
scendants—Walter W. Stokes and Wal- 
ter hag ne Stokes, Jr., members of the 
stock brokerage firm of Stokes, Hodges 
& Co, New York City. 


A Pioneer 





The company was the first to issue an 
incontestible clause, which was done fol- 
lowing a resolution of the board on 
March 8, 1864. The first incontestible 
clause of the Manhattan was after the 
policies had been five years old. 

The Manhattan also has the distinc- 
tion of having written the first group 
Policy in the United States, although at 
th present time it is not writing group 
coverage. This policy covered a cargo 
of coolies from a port in Asia to their 
destination in the West Indies ; covered 
7) lives; was for a premium of $845, 
and the face of the policy was $21,000. 
The policy was dated February 22. 1854; 
the number was 2,645, and the insured 


was the shipping firm of Howland & 
Aspinwall, New York City. Several 
claims on it were paid. 

The company was also the first to per- 
mit residents below the Mason & Dixon 
line to come back into the family follow- 
ing the end of the Civil War. These 
reinstatements contributed to the bring- 
ing abcut of an era of better feeling in 
the reconstruction days. 


Was Biggest Skyscraper in Lower 
Broadway 

When the Manhattan Life built the 
structure in lower Broadway, which it 
has occupied for so many years and 
from which it will move next October it 
put up what was then the largest struc- 
ture on Manhattan Island. People from 
all parts of the world went down Broad- 
way to see the Manhattan Life Building 
and it was extensively written about in 
publications throughout the world. This 
building was the first skyscraper to be 
crected upon the principle of driving 
caissons down through solid rock. 

The list of policyholders of the com- 
pany contains some very impressive 
names. President Harrison and Presi- 
dent Cleveland were two of them. John 
Wanamaker, the first business man to 
carry a million of insurance, had one of 
his policies in the Manhattan. Wilkie 
Collins, the novelist, was not only a 
policyholder of the Manhattan, but paid 
frequent visits to the office and knew 
the entire organization. 

The Manhattan also had the distine- 
tion of being the training ground for one 
of the greatest insurance characters the 
country has ever known. This was John 
Rk. Hegeman, who was an accountant 
with the Manhattan Life and left to be- 
come assistant secretary of the Metro- 
pclitan Life. He became president of 
that company. 

Following the organization of the 
Manhattan many New York City com- 
panies sprang up and with few excep- 
tions passed away. A reference to the 
New York State Insurance Reports 
shows several dozens of these companies 
whose names are not even remembered 
by the present generation of insurance 
men. The Manhattan passed safely 
through the tremendous competitive eras 
into a port of safety which has made 
the company known as “The Old Re- 
liable.” 

The Present Head of the Company 

One of the company’s happiest experi- 
ences was when it passed into the con- 
trol of Thomas E. Lovejoy, the present 
president, and his associates. Mr. Love- 
joy has one of the best financial heads 
in the business, and is a natural born 
organizer. His acquaintance with fun- 
damental business conditions throughout 
the country is excellent, and he is a 
hard conscientious worker, His invest- 
ment judgment soon began to make it- 
self evident and the Manhattan Life at 
the present time has a very strong finan- 
cial exhibit. None of its loans are in 
default and it has met the strictest re- 
serve requirements in a way which will 
compare favorably with any life insur- 
ance company in the country. 

Recently the Manhattan Life has ad- 
vanced Frank D. Kirven to the position 
of financial vice-president. Mr. Kirven 
was formerly in the banking business at 
Montgomery and there his talents came 
to the attention of Mr. Lovejoy. Mr. 
Kirven joined the Manhattan Life in 
1917 and until recently was comptroller. 
He stands well with the financial com- 

munity here. 


Alfred P. McMurtrie, who was re- 
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New Manhattan Life Building 


cently made secretary, joined the com- 
pany in 1890 as a junior clerk when the 
offices were located in the old Haight 
Building at 156 Liberty Street, and has 
been with the company ever since. He 
worked up through the various depart- 
ments from the accounting departme nt 
until he was appointed cashier, assistant 
secretary and finally secretary. 

Walter N. Stanley, actuary, has been 
with the company thirty- eight years. He 
joined its forces when a boy, and having 
a special aptitude for mathematics, went 
into the actuarial department under E. 
L. Stabler who had been a close asso- 
ciate of Emory McClintock, then the fa- 
mous actuary of the Mutual Life. He 
became an associate member of the Ac- 
tuarial Society of America in 1902. 


Revised Contracts 


In the recent revision of the contracts 
of the Manhattan Life there was _ in- 
cluded the latest features of disability. 
In addition to waiver of premium there 
is provided a $10 level monthly income 
benefit. There is also a disability clause 


which furnishes an increasing disability 
benefit of $10 for the first five years; 
$15 for the second five years, and $20 
thereafter. In the new clause monthly 
income payments date back to the date 
of disability. There is a 90 days waiting 
feature. The company is also issuing 
an attractive contract called the Seven 
Point Special. This is an Endowment at 
Age 60 or 65 maturing as an annuity 
with liberal cash values and with one 
exceptional feature which is that at Age 
65 a man may secure a paid-up policy 
for the face amount of the insurance 
plus a liberal allowance for cash without 
medical examination. The company 
writes non-medical up to $2,000 on all 
forms except term and modified life. 
The company writes a thirty-year term 
upon which there is a waiver of pre- 
mium disability clause. The policy is 
participating and is convertible within 
ten years. It has extension surrender 
values during the middle period of the 
policy. 

One of the gratifying features of the 


(Continued on page 12) 
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Ten Companies Move 
Pittsburgh Quarters 


CLARK BUILDING NEW CENTER 
New England, N. Y. Life, Mutual Bene- 
fit, Northwestern, Phoenix, Penn, Na- 
tional Life U. S. A., State, Manhat- 
tan, Security Mutual 





The New England Mutual was the first 
company to move into the new Clark 
building at Seventh and Liberty avenues, 
Pittsburgh. Since that time many others 
have taken offices in this structure. They 
are the New York Life, Mutual Benefit, 
Northwestern, Phoenix Mutual, Penn 
Mutual, National Life of U. S. A., Man- 
hattan Life, State Mutual and Security 
Mutual. 

The fact that ten companies are to- 
gether in one building in Pittsburgh is 
evidence of the friendly relations exist- 
ing between the agencies and compa- 
nies in Pittsburgh. 

John T. Shirley is general agent of 
the New England Mutual in Pittsburgh. 
Associated with him are Tom Pomeroy, 
general agent of the company for twenty 
years, and Harold Brownlee, full time 
executive secretary of the Pittsburgh 
Life Underwriters Association for three 
years—two exceedingly valuable men. 

The New England’s agency has twen- 
ty-one of the best western Pennsylvania 
counties in its territory and everything 
looks propitious for a fine record there. 





GOVERNMENT INSURANCE 





Proposed Measure Provides for Insur- 
ance of Officers and Enlisted Men 
of Army, Navy, Marine Corps 


Under a bill recently introduced in the 
House of Representatives by Represent- 
ative Perkins of Woodcliff, N. J., gov- 
ernment insurance in a converted form 
would be granted to every commissioned 
officer and enlisted man of the Army, 
Navy, Marine Corps and Coast Guard 
and to every member of the Army Nurse 
Corps when employed in active service, 
upon application. Mr. Perkins is a mem- 
ber of the subcommittee on insurance of 
the House Committee on World War 
Veterans’ legislation. 

The bill, which is in the nature of an 
amendment to Section 300 of the World 
War Veterans Act, 1924, is designed to 
give protection to the foregoing govern- 
ment employes themselves and their de- 
pendents. The United States will, upon 
application to the Bureau and without 
medical examination, grant Government 
life insurance (converted insurance) 
against the death or total permanent 
disability of any such person in any mul- 
tiple of $500, and not less than $1,000 or 
more than $10,000. This insurance must 
be applied for within 120 days after en- 
listment or after entrance into active 
service and before discharge or resigna- 
tion, provided that the applicant fur- 
nishes satisfactory proof of good health. 
There is a proviso to the effect that not 
more than $10,000 will be granted ‘to any 
one person. 

It further provides that “any member 
of the reserve forces whose application 
was accepted at a time when he was in 
attendance at a military camp or naval 
training camp or station, and from 
whom premiums were collected, and 
who becomes or has become totally or 
permanently disabled, or dies or has 
died, shall be deemed to have made valid 
application therefor.” 





E. A. WOODS’ EXPERIMENT 

The late Edward A. Woods of Pitts- 
burgh, analyzing at one time the results 
of several sales efforts, discovered that 
of his salesmen 339 attended meetings, 
118 did net. The 339 who attended the 
meetings wrote 1,019 apps for a total of 
$3,727,427 of business. The 118 wrote 97 
apps for $263,500. This shows that 
agency meetings are a genuine source of 
selling inspiration and power. 














is something more than selling right 
and delivering promptly. 


The Equitable Life of Iowa be- 
lieves that service consists of doing 
more than those you serve have a right to expect. For 
ever sixty years this company has given that kind of 
service to its policyholders and field force. In conse- 
quence the company has become known throughout the 
insurance world as a company of the greatest service. 





The Equitable Life of Iowa is a good company to 
buy from and a good company to represent. 


EQUITABLE LIFE INSURANCE COMPANY 


of IOWA 
Home Office: Des Moines 


aaa eel 


Founded 1867 
























ace, ’ . 
com Today’s Requirements 


To make good as a life 
insurance agent today re- 
quires more ability, more specialized edu- 
cation and better equipment than ever 
before. 


In spite of its increasing size the Con- 
necticut General stands close behind its 
field men, studies their new problems and 
equips them to cope with them. 


You can depend upon intelligent sym- 


pathetic help with the Connecticut Gen- 
eral. 


Connecticut General 


Life Insurance Company 
Hartford, Conn. 








Awaiting M. A. Linton’s 
New Book with Interest 


ANALYZES AGENCY EAR NINGS 





Incomes, Collection Fees, Financins, Ex. 
penses, Overriding Margins, Ter: inal 
Equities Among Subjects Disc, ssed 





There is one book coming oui 
will have a wide reading in the }:sinoss 
beyond any doubt and that is © \gentc 
Earnings,” by M. A. Linton, vice presi. 
dent of the Provident Mutual, one of the 
most independent thinkers amone insur. 
ance men, a courageous executi 


which 


and 
‘uimself 


\ 

Linton’s book is a study of the Abe 
earnings of soliciting agent and ceneral 
agents it can be understood why ‘he ep. 
tire production field is on the qui vive 
awaiting the book. 

Mr. Linton’s publishers, the Burean 
of Agency Analysis, Philadelphia, prom- 
ise that the topics will be discussed in 


a non-technical, popular way. 
The Topics 


Here are the subjects covered: 
The Soliciting Agent’s Incom: 
Preliminary Considerations for Gen- 
eral Agency Work 
The Incidence of General 
Income 
Financing the Early Years 
Uses for Capital 
Personal Production by a (General 
Agent 
The Collection Fees on Old Business 
The Nature of General Agents’ Re- 
newal Commissions 
The Expense Allowance and First 
Year’s Overriding Margin 
Terminal Equities 
Agency Forecasts 
The Importance of Quality Business 
Large Personal Producers as Gen- 
eral Agents 
The future of the General Agency 
System 
The purpose of the book is to help 
men in the field and in home offices to 
a better understanding of the way the 
general agency system operates. !t dis- 
cusses the qualities that a prospective 
general agent should possess and the 
possible amount and distribution of his 
income as compared with the income 
from personal business. It shows how 
cooperation of the agency and actuarial 
departments can yield results that are 
useful to all concerned. It discusses 
certain features of the general agency 
plan as compared with the salaried man- 
ager plan. 


\geney 





NORTHEASTERN LIFE GAINS 

In the third annual statement of the 
Northeastern Life of Newark substantial 
gains are shown in all departments. The 
admitted assets for the year just closed 
are given as $148,040, a gain of $23,000 
over that of 1926. The legal reserves 
for 1927 are $26,119, showing a gain of 
$16,000 over last year; surplus for 1927, 
$17,892, while that for 1926 was $14,514; 
total income is given as $75,184, a gain 
of nearly $17,000, the figures for 1926 
being $48,442; total disbursements for 
1927 were $52,530, while the figures for 
1926 were $36,000. The total amount of 
insurance in force is $1,478,497 for 1927 
while in 1926 it totaled $863,000. 





$75,000 WAIVER LIMIT 
The Bankers Life Company of | wa 
is now considering issuing a wai\:* OF 
premium disability clause which w:!! be 
termed “waiver disability”; also a c'vuse 


providing for a monthly income \ ‘ich 
will be known as “income disab''ty: 
In special cases the company will «on 
sider applications for insurance up ‘4 
maximum of $50,000 with income “1s: 
ability and in such cases the addit ial 


amount with the waiver benefit only will 
be $25,000. In other words, the © 1- 
pany will consider issuing $75,000 with 
waiver disability. 


\pril 6, I 
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sales Congress Held 
By Travelers in Jersey 


o AGENTS IN ATTENDANCE 





Daniel J. Bloxham, George T. Stout and 
H. L. Denny Among the Speakers; 
Banquet Ends Festivities 





A two day sales congress of the New 
Jersey agents of the Travelers was held 
at the Robert Treat Hotel, Newark, on 
Wednesday and Thursday of this week 
and was attended by more than two hun- 
dred agents, 


The Tu iesday morning session was pre- 


sided over by George T. Stout, agency 
manage! “a the life, accident and group 
departrients at the home office. Daniel 


1. Bloxham of the home office spoke on 
‘The Theme of the Purpose of the Con- 
cress.” His talk was followed by a gen- 
eral discussion by the agents. 

The afternoon session was devoted to 
casualty lines, and W. B. Clarkson, man- 
ager of the Newark office, made an ad- 
dress on “Greater Travelers Automobile 
Year.’ His speech was followed by a 
lengthy discussion by John Egloff, su- 
perintet udent of the agency field service, 
on “Travelers Producers Clubs and Au- 
tomobile Insurance.” 

The Wednesday morning session was 
taken up in part by the fire question, 
with an address by H. L. Denny, man- 
ager of the fire department, on “A 
Greater Travelers Fire Year.” A. E. 
Ott, assistant manager, also spoke on 


“Value of an Accident Account.” He 
was followed by a short paper on 
“Gre aie Travelers Wholesale Group,” 
by Field Assistant Seward Scharff. His 


paper was followed by a short discus- 
sion among the agents, and Daniel J. 
Bloxham gave a summary of the previ- 
ous day’s session and_ also of the 
Wednesday morning session. 

“Greater Travelers Indemnity Year” 
was discussed by E. R. Mills, assistant 
manager, and John Egloff read a paper 

' on “Burglar Insurance,” at the Wednes- 
day afternoon session. Mr. Bloxham 
then gave a short talk on the work of 
the sales congress. 

The congress was brought to a close 
with a banquet at which W. B. Clarkson 
presided. Remarks were made by Dan- 
iel J. Bloxham, A. E. Ott, E. R. Mills 
and George T. Stout. During the even- 
ing an entertainment consisting of vocal 
= ‘a strumental selections was ren- 

ep dered. 





CALLIHAN SPEAKS IN BUFFALO 


Insurance men perform the greatest 
service to their customers when they 
outline a comprehensive scheme where- 
by the buyer of insurance finances the 
ar t of his declining years, Tressler 
W. Callihan, sales research director of 
the i hn Hancock Life Insurance Com- 
ey, told members of the Buffalo Life 
Underwriters’ Association at a luncheon 
in the Hotel Statler on March 30. Mr. 
Callihan gave practically the same talk 
as he delivered at the October conven- 
tion of the National Association of Life 
Underwriters. H. L. Amber, president of 
the I\uffalo association, presided and 
outlined plans for an interesting spring 
program, 





M. Schoolman and Co., Inc., Brooklyn, 


R. S. King to Be General 
Agent of Union Central 


INDIANAPOLIS OFFICE MANAGER 





Resigns as Superintendent of Field 
Service Manhattan Life; Well- 
Known as An Educator 





Russell S. King has resigned from the 
Manhattan Life where he has been su- 
pervisor of the field service, and he will 
become general agent of the Union Cen- 
tral Life in Indianapolis. 

His first experience in the life insur- 
ance business was with the Life & Cas- 
ualty Co. of Tennessee, as a salesman 
in both the Industrial and Ordinary de- 
partments. After fourteen months of 
successful selling he became an assistant 
district manager. Six months later he 
was promoted to the position of field 
manager of the Ordinary Department of 
this company. In that position he served 
for nearly three years, devoting his time 
to the training and supervision of sev- 
eral hundred salesmen. 

In 1924 he moved to Chicago and be- 
came assistant general agent of the 
State Mutual. In this position he di- 
vided his time between personal produc- 
tion and his managerial duties. 

Early in his career Mr. King took the 
Carnegie Tech course in life underwrit-- 
ing under Director Griffin M. Lovelace. 
In the summer of 1923 in St. Louis, Mo., 
and a year later in Buffalo, N. Y,, he 
assisted Director Lovelace in conducting 
the standard New York University 
course for some two hundred and fifty 
life insurance agents. In 1926 he as- 
sisted Charles J. Rockwell in conducting 
the standard university course for 
agents. 

Mr. King holds two college degrees. 
Prior to entering the life insurance busi- 
ness he had served fourteen years as a 
teacher. He is a gifted speaker. 





SOME INNOVATIONS 
Some innovations will soon be intro- 
duced in the rate book of the National 
Life of Vermont in the nature of rates 


for monthly instalments certain and 
guaranteed for 120 and 240 months. 
Other innovations to be found in the 


rate book include the occupational list, 
accidental death benefits premiums, table 
for finding nearest age, a greatly en- 
larged annuity section (including life, re- 
fund, 50% refund, and deferred refund 
annuities). Monthly premiums, lim- 
ited payment endowments, 20 payment 
endowments at ages 65 and 60, renewal 
rates for renewable term; also exchange 
values of term and the important re- 
duction in the single premium rate. 





TO GIVE INSURANCE COURSE 

A course of instruction has been an- 
nounced by Lewis & Gendar, Inc., gen- 
eral agents of the Brooklyn National 
Life to start Monday, April 9, at the 
Brooklyn office of the firm, 153 Monta- 
gue street. ‘The sessions will begin at 
five o’clock on each Monday and Thurs- 
day thereafter during the month of April 
and will be in charge of George H. Hol- 
den, manager of the life insurance de- 
partment. The plan is to introduce the 
policies and sales plans of the Brook- 
lyn National to agents and brokers who 
are interested. The general principles 

















r (CINK UP (wis tHe (LINCOLN) 


~ 





N listing the strong points of Lincoln 
Life—its continuous management from 
the beginning, its state-held reserves, 
under the strict Indiana insurance laws, 
its growing assets, and many others, none 
is more striking than this: 


The LNL internal organization is a picked 
staff, chosen individual by individual to do 
definite tasks, building thus, unit by unit, 
the strength, which, welded together into a 
smooth and powerful machine, functions 
with such efficiency and with such spirit. 


The efficiency and service spirit of the 
home office staff is matched by the splendid 
field organization of The Lincoln National 
Life. Here is an organization of growing 
men, actuated not by considerations of self 
and pocket merely, but by a deeper and 
worthier conception of their field. They 
vie with one another in good works. 

When a LNL fieldman starts to work he 





L 


MORE THAN 520 MILLIONS OF INSURANCE IN FORCE 
The Lincoln National Life Insurance Company, Ft. Wayne, Ind. 


does so equipped with a full set of tools— 
all the standard insurance policies plus 
many Lincoln National innovations. For 
instance there is the unique Life Expe ct- 
ancy policy which does’ yeoman service in 
its special place, to excentional advantage. 
LNL men, equipped with Lincoln Life 
tools, aid<d by exceptional backing and 
home office service, and motivated by the 
famous LNL spirit and ideals, have the 
additional advantage of the greenest and 
most fertile fields in which to work. 

Recruits to Lincoln Life banner are wel- 
comed with open arms (if they can quali- 
fy) for the work of making dominant the 
company, known the nation over for its 
progressive, friendly, aggressive strength 
and insistent service, the company in whose 
work so many sterling field men have 
found an ultimate of happiness and of op- 
portunity, The Lincoln National Life. 








S. Casady, Treasurer 
Bankers Life, Dies 


WITH COMPANY FIFTY YEARS 





He Was One of the Founders and Helped 
to Draw up Articles of 
Incorporation 





Simon Casady, treasurer of the Bank- 
ers Life and one of the company’s 
founders, passed away at his Des Moines 
home on Sunday, March 25, at the age 
of 75. He had served continuously as 
officer or director of the company since 
its organization in 1879. Mr. Casady 
died after an illness of more than seven 
months caused by heart disease. 

Help to Found Company 

In 1879 when the late E. A. Temple 
came to Des Moines to interest business 
men in an organization that would pro- 
vide life insurance protection for the 
families of Iowa bankers, it was Simon 


Casady and his father, the late Judge 
Phineas M. Casady, who gave their sup- 
port in the founding of what is now the 
Bankers Life. Both Mr. Casady and his 
father were associated in the banking 
business in Des Moines, and it was in 


the director’s room of the Des Moines 
Savings Bank that the two Casady’s, 
with Mr. Temple, drew up the articles 
of incorporation on July 1, 1879. Mr. 
Temple became president, Simon Casady, 
secretary, and Judge Casady, a director. 

A year later Simon Casady succeeded 
his father on the board of directors and 
served continuously asa director until 
his death. When his banking career 
demanded much of his time, he gave up 
the secretaryship of the company but 
returned to the official staff a short time 
later as treasurer, in which office his 
service was also continuous until the 
day of his death. Mr. Casady was close- 
ly identified with the investment policy 
of the company. 

Mr. Casady is survived by his wife, a 
daughter, and three sons. 


PRESENT AT BANK DINNER 

Edward D. Duffield, president of The 
Prudential; Thomas I. Parkinson, presi- 
dent of the Equitable Society; James H. 
Brewster, vice-president of the Aetna 
Life; Frederick H. Ecker, vice-president 
of the Metropolitan Life; James L. 
Loomis, president of the Connecticut 
Mutual Life, were among the life insur- 
ance men present at the twenty-fifth 
anniversary banquet of the Bankers’ 
Trust Company. About 700 of the coun- 
try’s greatest business men were pres- 
ent. 














Loay 
NOTABLE GAIN IN ASSETS 


The Bankers Life Company increased its Total Ad- 
mitted Assets to more than $100,000,000 in 1927. 


The Company’s exact total of Admitted Assets on De- 
cember 31, 1927, was $103,615,053.81, which was a 
gain of $12,901,440.60 as compared to the total of 
Admitted Assets on December 31, 1926. 


Pea a See 


BANKERS LIFE COMPANY 




















instronee business, has been chartered on which the life insurance policy is THE ONWARD MARCH COMPANY 

at \bany with $2,500 capital. Manual, based, the various forms of contracts Gerard S. Nollen, President DES MOINES. IOWA 

Mar Schoolman, and Anna Popkin, in general use, and methods for han- ’ ’ 

Brooklyn, are directors and subscribers. dling cases will be discussed. 

GUARDIAN LIFE INSURANCE CO. sce 
 ) 





Established 1860 Under the Laws of the State of New York 


— 





Tel. RECtor 7501 





MANAGERS 


AMERICA 








HOME OFFICE, 50 UNION SQUARE, NEW YORK CITi 





25 Church St., New York 
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Text of J. I. D. Bristol’s 
Agency Application 


AGREEMENT AND HONOR PLEDGE 





Can’t Broker Business or Send Soliciting 
Letters or Sell in Territory Outside 
of That Covered in Contract 





The application to be made a member 
of the New York City General Agency 
of the Northwestern Mutual Life, which 
prospective agents sign before joining 
the John I. D. Bristol agency, was re- 
cently revised by Mr. Bristol and reads 
as follows: 

On Honor Declarations: 

In Addition to the Legal Acceptance 
of the anti-rebate, no brokerage, and 
other requirements detailed in this 
Agency Application, I Promise on My 
Honor as A Man, if appointed an agent 
of The Northwestern Mutual Life In- 
surance Company, that (1) I will not 
make any rebate of commissions, direct- 
ly or indirectly, or offer or make any 
special inducement in any manner, form 
er way in connection with any applica- 
tion to or policy of said Company; that 
(2) I will not pay any commissions, di- 
rectly or indirectly, to any one not a 
regular and duly appointed New York 
City agent of said Company; that (3) I 
will devote my entire time, talent, and 
attention to the interests of said Com- 
pany, and discontinue all other lines of 
business; and that (4) I do Solemnly 
Pledge myself to report immediately to 
Jno. I. D. Bristol, general agent, the 
case of any Northwestern agent or 
agents, whom I may discover to be guilty 
of rebating, or brokerage, and to assist 
to the utmost of my ability in obtaining 
the enforcement of the penalty against 
him or them. 


(Simi beE) es eae ee ee ise 
Legal Declarations: 
1. Do you hereby agree to comply 


faithfully with the anti-rebate law of the 
State of New York and all amendments 
thereto, if appointed an agent of The 
Northwestern Mutual Life Insurance 
Company ? 

2. Do you hereby agree, if appointed 
an agent of The Northwestern Mutual 
Life Insurance Company, not to pay or 
offer to pay any consideration, monetary 
or otherwise, directly or indirectly, to 
any one not a regular and duly appointed 
New York City agent of said company, 
as a compensation for obtaining, aiding 
in obtaining, or influencing business? 

3. Do you hereby agree that any 
agency agreement or contract authoriz- 
ing you to act for The Northwestern 
Mutual Life Insurance Company here- 
after entered into, or that may be cre- 
ated or arise from this Agency Applica- 
tion, with all your rights and privileges 
under the same, shall be terminated and 
canceled, and become null and void, if at 
any time you should make or offer to 
make, either directly or indirectly, any 
rebate of commissions whatever, or pay 
or offer to pay any consideration, mon- 
etary or otherwise, directly or indirect- 
ly, to any one not a regular and duly 
appointed New York City Agent of The 
Northwestern Mutual Life Insurance 
Company, as a compensation for obtain- 
ing, aiding in obtaining, or influencing 
business, or place or offer to place any 
risks in other companies that would be 
accepted by The Northwestern? 

4. Do you understand that, as no 
brokerage business is accepted, all your 
life insurance work must be done exclu- 
sively for said company, and that any 
business placed in other life insurance 
companies, except risks that may be de- 
clined by, or have the full limit in, The 
Northwestern, will constitute you a 
broker and immediately terminate and 
cancel all your agency relations with 
The Northwestern and any and all bene- 
fits arising therefrom; and are you in 
full sympathy and accord with these 
business methods; and do you hereby 
agree to comply fully with them, if ap- 
pointed an agent for said company? 

Do you understand that, in the 
event of your being appointed an agent 




















SECURITY — 


When the Mutual Benefit was organized in 
1845 there were only a few Life Insurance 
Companies in the United States. Through 
the Wars, Panics and Epidemics of all these 
years, it has always stood safe and secure as 
a foremost disciple of Pure Life Insurance. 


The Mutual Benefit Life Insurance Co. 


Newark, New Jersey 


Organized 1845 








of The Northwestern Mutual Life In- 
surance Company, any premiums col- 
lected by you for or on account of poli- 
cies issued by the said company, are to 
be treated wholly as fiduciary trust 
funds, and are to be used for no purpose 
whatever by you, and that you hereby 
agree to pay said premiums, less com- 
missions, or in full if advance payments, 
immediately on collection, to the party 
with whom you contract as an agent for 
said company; and do you further un- 
derstand that partial premium payments, 
notes, due-bills, etc., are not authorized 
in the collection of premiums, and can 
only be taken on your own responsi- 
bility, in which case do you hereby agree 


to report immediately the full premiums, 
less commissions, or in full if advance 
payments to the party with whom you 
contract as an agent for said company? 

6. Do you hereby agree that, in the 
event of your being appointed an agent 
of The Northwestern Mutual Life In- 
surance Company, you will send no so- 
liciting letters or literature and do no 
business outside the territory covered 
by your contract without consent being 
first obtained? 

7. Do you hereby agree that, if ap- 
pointed an agent of The Northwestern 
Mutual Life Insurance Company, you 
will furnish the usual agent’s bond? 

8. Do you understand that your entire 








52.01% 


in the Company. 
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Once a Policyholder— 


Always a Prospect 
THE POLICYHOLDERS COMPANY 


SERN MUTUAL 7, 


MILWAUKEF: 


The Northwestern Mutual Life Insurance Co. 


Milwaukee, Wisconsin 
W. D. Van Dyke, President 


of the new business paid 
for in The Northwest- 
ern Mutual Life Insurance Company of 
Milwaukee, Wisconsin, in 1927 was upon 
applications of members previously insured 

















—= 


business must be upon a purely com 
mission basis—no advances, Salary oa 
guarantee contracts being made: 

Are you so situated that y: 
not be financially embarrassed 
did no business under the cont: 
which you are applying, wit! 
months from its date? 

10. Have you received any commis. 
sions during the past year from any in- 
surance company other than life? ~ 

11. What has been your experience in 
the business of life insurance, and the 
amount of your Paid-For Business last 
ear? 

12. What has been your business o; 
occupation for the last three years, and 
what corporations or firms have you 
been connected with during that time 
and in what capacities? : 

13. What amount of paid-for insurance 
do you expect to report the first year 
in the event of your becoming an agent 
of The Northwestern Mutual Life In. 
surance Company ? 

14. Who are your references, with the 
address of each. 


4 


‘ would 
if you 
act for 
MN six 


Address 
M 

Address 
M 

Address 
M 

Address 


15. Do you hereby declare that all te 
statements and answers in this Agency 
Application shall be considered as repre- 
sentations inducing the making of any 
New York City Agency Contract under 
which you may be appointed as an agent 
of the said The Northwestern Mutual 
Life Insurance Company? 

(Sign here) 





THE APRIL 12TH HEARING 





Belief Is That Section 85 May Be Re- 
vised and Revision of Section 
95 Opposed 

When insurance men gather at Albany 
on April 12th to discuss the proposed 
measure revising Section 97 and corre- 
sponding sections of the New York In- 
surance Law they will probably divide, 
the non-participating companies being in 
favor of the New York Insurance De- 
partment’s amendments, while many of 
the participating companies will be 
against the amendment to Section 97 
The probability is that a compromise will 
be suggested, which will be to amend 
Section 85. 

It is thought that the participating 
companies will not object to changing 
Section 85 in a way to enable stock 
companies to do business at a_ profit. 
They do not see the necessity of tearing 
up Section 97 (on the books for twenty- 
one years) in order to give non-partici- 
pating companies a deficiency reserve. 

The letter recently sent out by Sw 
perintendent Beha about deferred div 
dends (published in The Eastern Under- 
writer last week) has created consider- 
able comment in the business. Some 
executives do not understand why the 
letter was sent out. 





AVERAGE GROUP CLAIM $1,600 

Reports on group insurance death 
claims by the Equitable Life Society tor 
some years have shown a constantly in- 
creasing average amount. The latest 
figures of that company show that ©! 
826 death claims paid in the first two 
months of 1928, representing a tetal dis- 
bursement of about $1,300,000, the aver- 
age amount of the check was $1,607 a 
compared with $1,537 paid in 1927, $14 
in 1926 and $1,388 in 1925. 





TWO NEW SUPERINTENDENTS 

Former Assistant Superintendent Ed- 
ward A. King of the Detroit north dis 
trict of the Western & Southern Lite, 
has been appointed superintendent 4 
Wyandotte, Mich., and T. DeWitt ' lark, 
formerly assistant superintendent at Bay 


City, has also been made superintendent 


at Royal Oak, Mich. 
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Has Made Friends of 
New York Brokers 


ABNER BROWN’S: USEFUL CAREER 





New Manager of Brokerage Dept., 
Wells, Meissel & Peyser, Has Been 


Consistent Producer 





From present indications the surplus 
ines aud brokerage department of the 
Wells, Meissel & Peyser Agency, Na- 
ional Life of Vermont, 117 Liberty 
Street, New York City, will soon be one 
of the most important features of their 
business. This department is in charge 
of Abner E. Brown who has an acquaint- 
ance among the members of the life in- 
surance fraternity such as falls to the 
lot of but few insurance men. 


Mr. Brown, who has been twenty- 
seven years in the insurance business, 
started his career in 1901 with the 
Phoenix Mutual Life. He remained in 
the eniploy of this company for five 
years after proving himself a personal 
producer of no little ability. From 1904 
1) 1907 he had charge of the Brooklyn 
office of the L. A. Cerf Organization of 
the Mutual Benefit. He left to become 
superintendent of agents for the James 
Perry Agency of The Prudential in New 
York. In 1909, however, he returned to 
the Mutual Benefit as supervisor and re- 
mained with that company until the 
cose of 1927. During the last three 
years that he was with the Mutual 
Benefit Mr. Brown was in charge of the 
brokerage business and surplus lines of 
the L. A. Cerf Organization. 

Although for the most part in official 
capacities while he was with the Mutual 
Benefit, Brown was always regarded as 
a good personal producer. For year, he 
has had the confidence of the brokers 
of the Metropolitan district among 
whom he has an extensive acquaintance. 

As an example of the confidence the 
insurance brokers have in the ability of 
Mr. Brown, the following case is cited: 
Acertain broker in New York City had 
a prospect for life insurance, and, in- 
stead of handling the case himself, he 
wrote a word of introduction on one of 
his personal cards and handed the card to 
Mr. Brown, The broker felt that Brown, 
with his wide knowledge of life insur- 
ance, could handle the case better than 
he himself could so he sent Brown to 
see his friend. Brown finally closed the 
prospect for $100,000 of life insurance to 
the surprise of the broker who did not 
think the prospect was good for more 
than $25,000. 

The Wells, Meissel & Peyser Agency 
have made an excellent impression since 
they opened their doors for business 
around the first of the year. They have 
mn their organization some of the best 
msurance brains in New York, and indi- 
cations are that they will write a large 
volume of paid business in the coming 
vear, 


—— 











pany and service. 





direct—and directly. 


ROUND OUT YOUR SERVICE 


Here’s a policy that will back up every talking point of com- 


Think it over: 


Any natural death....................... 
Any accidental death............... , 
Certain accidental deaths. . 
Accident Benefits, $50 per WEEK (Non-cancellable): 


Also Disability Income, Waiver of Premiums, etc. 


ALL IN ONE POLICY 


You can see how worthy such a contract is in the hands of a 
progressive agent and we invite you to give serious considera- 
tion to the United Life “Policy You Can Sell.” 


There may be an opportunity in your town. Our Vice-Presi- 
dent, Eugene E. Reed, will tell you all about it. Write him 


UNITED LIFE 
AND ACCIDENT INSURANCE COMPANY 


Concord, New Hampshire 


$5,000 
10,000 
15,000 


INQUIRE: 




















INSURES INVESTM’T EXECUTIVE 


Insuranshares Corporation Places $300,- 
000 on Life of Edwin S. Goodwin 
Through Johnson & Higgins 


Colonel Hobart B. Brown, vice-presi- 
dent of Insuranshares Corporation, an- 





nounced today that the corporation had 
protected itself against the loss of the 
services of Edward S. Goodwin, vice- 
president in charge of all investment 
buying and selling, by placing a $300,000 
policy on his life through the life insur- 
ance department of Johnson & Higgins. 
Mr. Goodwin, a senior partner of 
Goodwin, Beach & Co. of Hartford, is 
one of the leading authorities in the 
country on insurance stocks. He was for 
seventeen years in the employ of The 
Travelers in charge of its liability and 
workmen’s compensation statistical, de- 
partment. Later he became statistician 
for Francis R. Cooley & Co., and in 1919 
formed a partnership with Goodwin B. 
Beach, known as Goodwin, Beach & Co. 
Mr. Goodwin is also a director of the 
Sterling Securities Corporation, New 
York, and president of the East Hart- 
ford Trust Co., vice-president of the 
Underwriters Service Corporation, a Fel- 
low of the Casualty Actuarial Society of 
America, and a director of several Hart- 
ford banks and trust companies. 
Colonel Brown pointed out that Insur- 
anshares Corporation, by insuring the 
life of Mr. Goodwin, simply placed itself 
on record as taking every precaution to 
guard itself against loss of the valuable 
services of the key man in the invest- 
ment department of the organization. 


BANK TO PAY PREMIUMS 





Philadelphia Saving Fund Society Starts 
Plan to Aid Policyholders 
Through Deposits 

The value of life insurance and the 
still greater value to the community at 
large in keeping life insurance in force 
has been recognized by the Philadelphia 
Saving Fund Society, the oldest saving 
fund society in the United States with 
assets of $254,000,000, which announces 
the installation, beginning today, of an 
insurance premium plan. 

The purposes of the plan, as set forth 
by the society, are: To pay for your 
life insurance as you would the rent of 
your house. To obtain life insurance at 
the lowest possible rate which is on the 
annual premium basis. To have your 
money earn interest at the current rate 
(now 4%) while you accumulate your 
premiums. To have your premium paid 
for you by the bank. 

The Saving Fund Society has sent no- 
tices to its depositors and also to all the 
life insurance offices in Philadelphia. 
Agents have been furnished with con- 
tracts for the policyholder to sign. On 
the back of the contract is a schedule of 
the insurance with the name of the com- 
pany, the policy number, the amount of 
the annual premium and the date when 
the premium is due. The policyholder 
makes a deposit, before the third day of 
each month, of one-twelfth of the total 
annual premums. On the date the pre- 
mium is due, the bank pays the insur- 
ance company and the company sends 
the policyholder the receipt. 


| G. W. FOWLER SUCCEEDS CASADY 


Made Vice-President and Treasurer of 
Bankers Life; B. N. Mills Appointed 
Secretary 
The board of directors of the Bank- 
ers Life have elected George W. Fowler 
to succeed the late Simon Casady as 
treasurer of the company. Mr. Fowler, 
formerly vice-president and secretary, is 
now vice-president and treasurer. B. N. 
Mills, assistant secretary and advertis- 

ing manager, was appointed secretary. 

In 1907 Mr. Fowler began his Bankers 
Life work as a clerk in the change of 
beneficiary department. Two years later 
he was elected assistant secretary. In 
1916 Mr. Fowler became a director of 
the company, and in 1919 was appointed 
secretary. He was chosen vice-president 
and secretary in 1926, a position that he 
held until his recent promotion. 

Mr. Mills, the company’s new secre- 
tary, began his Bankers Life work in 
1914 when he became publicity manager 
and advertising manager. He had pre- 
viously engaged in newspaper work and 
came from the editorial staff of the Des 
Moines “Capital” where he had attained 
the position of city editor. 

Mr. Mills served as publicity manager 
and advertising manager until 1921 when 
he was elected assistant secretary and 
advertising manager, a post that he has 
held until his elevation to the position 
of secretary. 





MADE GENERAL AGENT 


Appointment of Merrill C. Raikes as 
general agent at Clarksburg, W. Va., is 
announced by the Atlantic Life. Mr. 
Raikes’ territory will include twelve out- 
lying counties in addition to the city of 
Clarksburg. He was formerly district 
agent at Clarksburg for the Aetna Life 
and was previously with the Conserva- 
tive Life of Wheeling. 

MUTUAL LIFE CONFERENCE 

Second Vice-President George K. Sar- 
gent has announced that the Mutual Life 
of New York will hold a conference of 
its middle western division managers in 
the Coronado Hotel in St. Louis from 
April 10 to 12. The conference will be 
in the nature of round-table discussions. 
Subjects of specific concern in connec- 
tion wtih the territory in charge of the 
attending managers and subjects of gen- 
eral interest pertaining to the company 
and to life insurance as an institution 
will be discussed. President David F. 
Houston will be present at the confer- 
ence to meet the managers and will de- 
liver an address at the dinner concluding 
the meetings. 

TAKES POSSESSION NEW BLDG. 

The Provident Mutual Life moves into 
its new home office building at 46th and 
Walnut Streets, Philadelphia, tomorrow, 
taking formal possession of the new 
structure on Monday, April 9. The Phil- 
adelphia agency of the company will oc- 
cupy most of the old home office build- 
ing at 4th and Chestnut Streets. 





increasing business. 


past seventy-seven years. 


Massachusetts Mutual 





RAPID PROGRESS 


The service which the Massachusetts Mutual has rendered to its 
policyholders and representatives is reflected in the Company’s rapidly 
Meanwhile there has been no deviation from the 
sterling principles for which this organization has been noted during the 


Life Insurance Company 


Springfield, Massachusetts 
Organized 1851 


More Than a Billion and a Half of Insurance in Force 











Pennsylvania 








Provident Mutual 


Life Insurance Company of Philadelphia 





Since premiums were much reduced January 1, 
1927, the average premium per policy has been 
increased owing to a larger average policy. 


The new dividend scale, in effect January 1, 1928, 
shows on the average a greatly reduced cost to the 
policyholder, which should enable the Provident 
agent still further to increase his production and 
the size of the policy sold. 


Founded 1865 
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Why Metropolitan Is 
Testing Aviator Rule 


L. A. LINCOLN ON BEHA DECISION 





Counsel Thinks Flyers Should Obtain 
Insurance Against Ordinary Hazards 
At Regular Rates 





Claiming that a ruling of the New 
York Department is a disadvantage to 
aviators applying for life insurance, the 
Metropolitan has secured a certiorari 
order from the Supreme Court in Al- 
bany directing Superintendent Beha to 
appear in court for a review of his in- 
terpretation of the law. The hearing 
will be held in the Appellate Division, 
in Albany. 

The contention of the company is that 
it should be possible for professional and 
amateur aviators to obtain insurance 
against the ordinary hazards, at regular 
rates. 

The suit is a friendly one, and the 
question at issue revolves around the 
right of the insurance company to in- 
sert a restrictive rider in life insurance 
policies issued to “persons engaged in 
aeronautics other than as fare-paying 
passengers,” which would limit the com- 
pany’s liability to the reserve on the 
policy, in event of death as a result of 
an airplane accident. The full amount 
would be paid for death from any other 
cause. 

To obtain a ruling, the company sub- 
mitted its proposed rider to Superinten- 
dent Beha for approval; and when the 
application was denied on the ground 
that it was contrary to the provisions 
of the New York law for the company 
to refuse to pay a death claim for a 
cause excepted in the policy, after the 
second year, the court action followed. 


Statement By General Counsel Lincoln 


In the Metropolitan’s petition for the 
certiorari order, which was verified by 
President Haley Fiske and presented by 
Leroy A. Lincoln, General Counsel, it 
is stated that: 

“Numerous individuals are engaged in 
aeronautics, either as a pastime or as 
a profession in this country, and that 
commercial aviation, with regular pas- 
senger routes, promises soon to be es- 
tablished here as in Europe; that the 
risk of death incident to aviation is whol- 
ly unknown because there is as yet no 
experience available as to such risk; and 
that the only course available, in order 
to afford to persons engaged in areo- 
nautics, either as a pastime or as a pro- 
fession, life insurance which will serve 
to protect against all hazards except 
those of aviation, without the charge of 
‘an additional premium, prohibitive in 
amount, is one under which the policies 
may be issued with exclusion from cov- 
erage of death resulting, directly or in- 
directly through service, travel of flight 
in any species of aircraft; that it was 
distinctly brought out that the use of 
said proposed rider, in connection with 
a life insurance policy, is to be limited 
to those engaged in aeronautics as a pas- 
time or as a profession, and that no such 
limitation was proposed to be applied to 
policies of individuals using aeronautic 
transportation merely as fare-paying pas- 
sengers.” 


In discussing the case, Mr. Lincoln 
continued: 
“This suit has been commenced for 


the purpose of securing a decision of the 
court as to the correctness of the rul- 
ing of the superintendent in refusing 
to approve the use, in the State of New 
York, of a rider designed to enable life 
insurance companies to afford life insur- 
ance protection to professional and ama- 
teur aviators without unfairness to their 
other policyholders. 


Attitude of Department 


“The attitude of the Insurance De- 
partment for the past ten or fifteen 
years has been that, under the law, no 
provision could be made in connection 
with a life insurance policy, which would 


limit beyond the first two policy years, 
the amount to be payable in case of 
death arising out of aviation. No such 
limitation is applied today or is intended 
to be applied in the future by the Metro- 
politan at least, as to death in the case 
of a fare-paying passenger, and persons 
who hold our policies need have no con- 
cern as to their insurance, except where 
special restrictions may be included in 
the policy because of their participation 
in aviation as pilots or as owners or op- 
erators of aeroplanes. 

“However, where an application for 
life insurance discloses that the appli- 
cant does participate in aviation, either 
as an owner or an operator, the present 
state of the mortality statistics indicates 
that companies must either refuse such 
insurance, charge an extra and some- 
what prohibitive premium, as a few com- 
panies do, or make provision excluding 
the aviation risk from that to be cov- 
ered by the policy. It is this latter ex- 
clusion which the present suit seeks to 
enable the companies to include in their 
policy provisions. 

“If the decision of the court is favor- 
able to the contention of the company, 
the Metropolitan Life Insurance Com- 
pany and other life insurance_compa- 
nies will be in a position to afford life 
insurance protection to those individuals, 
rapidly increasing in number, who own 
and operate their own aeroplanes and 
to the professional pilots and to the Re- 
serve Officers in the United States Air 
Service, who also, are unable to secure 
insurance excepting from those few com- 
panies which charge a rather large ex- 
tra premium. If the use of the proposed 
rider is authorized, then these people 
will be able to secure insurance at regu- 
lar rates, under which the companies will 
pay the full amount of the insurance in 
the case of death from any other cause 
than aviation, and, in case of death while 
participating in aviation, will pay, in lieu 
of such full amount, the amount of the 
policy reserve held by the company un- 
der the policy. 

















The Doorway 
To Opportunity 


The Doorway to Opportunity 


Leads to 
Northwestern National's Superior Equipment 


1. NON-MEDICAL 

2. SUBSTANDARD SERVICE 

3. GROUP INSURANCE 

4. SALARY SAVINGS 

5. LOW RATIO OF REJECTION 


6. LIBERAL DISABILITY CLAUSE 

7. AGE LIMITS—BIRTH TO AGE 65 

8. PARTICIPATING AND 
NON-PARTICIPATING 

9. MAIL ADVERTISING SERVICE 


Every convenience that modern life insurance affords given to 
agent and policyholder. 


NORTHWESTERN NATIONAL 
LIFE INSURANCE COMPANY 


0. J. ARNOLD, Parswent 
STRON G~- MinneapolisMinn. ~ LIBERAL 








| BUSINESS OF 1927 


New Insurance 
Increase 

Insurance in Force 
Increase 


$137,490,000 
$9,688,000 
$1,023,263,000 
$85,043,000 








New England Mutual Life Insurance Co. 


Boston, Mass. 





$$ 





LIFE INSURANCE GAINS IN VA. 





Ordinary, Industrial and Group Business 
Made Substantial Strides During 
the Year 1927 


Total life insurance in force in Vir- 
ginia on December 31, 1927, amounted to 
$1,112,284,043, according to figures com- 
piled by the Virginia bureau. This in- 
cludes ordinary, industrial and group 
business written by both domestic and 
foreign companies. Amount of business 
for all three lines written in 1927 was 
$264,603,519. Business lapsed during the 
year totaled $189,075,164. Business in 
force at the close of 1926 amounted to 
$1,036,755,688. Gain in 1927 over 1926 was 
$75,528,355. 

Total ordinary placed on the books in 
1927 amounted to $135,140,955. Lapses 








“It is our belief that the rapidly grow- 
ing activity in aeronautics in this coun- 
try requires us to contest the position 
of the superintendent of insurance, in 
the general interest of aviation, and ‘this 
we are now undertaking to do in a 
friendly litigation between us and that 
official.” 











(less than 2% ) 





























during the year totaled $81,409,112, Ori. 
nary in force at the end of 1927 totaled 
$841,987,149, a gain of $53,731,843 over 
that in force at the close of 1926, 

Group insurance gained $7,)34,926 i 
1927 over 1926, the amount it force 4 
the end of 1927 being $54,458432. Ney 
business put on the books during the 
year totaled $22,086,381. Total lapses 
amounted to $15,051,455. 

Industrial business written in 197 
amounted to $107,376,183 while lapses 
during the year totaled $92,614,597. Bus. 
ness of this class in force at the enj 
of 1927 was $215,838,462, compared with 
$201,076,876 in force at the end of 19% 
This was a gain of $14,761,586 over 19%, 


TO ADDRESS N. Y. UNDERWRITERS 








J. Elliott Hall, Penn Mutual, and L. 0, 
Schriver, Aetna, To Speak 
April 17 
Lester O. Schriver, assistant superin- 
tendent of agencies, the Aetna Life and 
J. Elliott Hall, general agent, Penn Mu- 
tual, will be the speakers at the monthly 
dinner of the Life Underwriters Associa- 





L. O. SCHRIVER 
tion of New York at the Astor on Tues 
day, April 17. 

Mr. Schriver, who has been with the 
Aetna for four and a half years as head 
of its training department, has many 
practical ideas for selling life insvrance. 
He is a forceful speaker and has s had 
much experience in addressing life ut 


derwriters’ associations iedighon it the 
country. 
Mr. Hall, who will talk on the value 


of settlement options or income instr 
ance, is head of a large New York get 
eral agency which last year prod: ced a 
little less than $30,000,000 of paid busi 
ness. 





Thomas W. Little, agent at Richmon4, 
Va., for the Northwestern Mutua! Life, 
was killed in an automobile accident last 
week.* 
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JUDEA LIFE IN RHODE ISLAND 





Opens Providence General Agency With 
Celebration; Has Also Entered Dela- 
ware; To Increase Capital 
The Judea Life celebrated with con- 
siderable eclat last week the opening of 
its new general agency in Providence, 
headed by William Adelman and Ber- 
nard M. Goldowsky. They will handle 
the ntire state, having written $100,000 
of insurance on the opening day and 

app nted ten sub-agents. 

The celebration was held at the Nara- 
cans tt Hotel, Providence, and presided 
over by Dr. Elias Berger, the leader of 
the Zionists in Rhode Island. Mayor 
Dun: of Providence was one of the 
speakers while representing the home 
office of the Judea were Judge Jacob S. 


Stratl, president; Col. F. R. Stoddard, 
counsel; Prof. S. B. Ackerman, Abraham 
Goldberg and I. Rubenstein. The ad- 


dresses were largely inspirational and 
raise the enthusiasm of the new general 
agenis to a high pitch. 

‘he Judea Life has also received 
licen-c from Delaware and will soon en- 
ter \lassachusetts. It has been in busi- 
ness since last May and has received 
up {9 date some $14,000,000 in applica- 
tions. Its capital and surplus was _ in- 
creased from $200,000 to $300,000 last No- 
veniber and another jump in capitaliza- 
tion is contemplated shortly. 





TO REDEEM PALESTINE LAND 





Jewish National Fund Starts Insurance 
Campaign to Raise Money Through 
Judea Life 


The Jewish National Fund, Inc., the 


largest and most important financial 
agency of the Zionist organization for 


the acquisition of land in Palestine has 
concluded an agreement with the Ju- 
dea Life, whereby a nation-wide life in- 
surance campaign will be commenced for 
the purpose of raising a fund for the re- 
demption of land in Palestine through 
the Jewish National Fund. This agree- 
ment was reached after negotiations 
which have lasted ten months. 

The Jewish National Fund has a list 
of about 180,000 contributors throughout 
the United States. Its head office in the 
United States is at 111 Fifth Avenue, 
New York, and it has active committees 
working in thirty large cities. Until the 
end of this year, the Jewish National 
Fund has raised about $10,000,000 in cash 
for its corporate purposes. 

The committee, which signed the 
agreement on behalf of the Jewish Na- 
tional Fund, consisted of David Surdut, 
chairman of the insurance and bequest 
committee; I. H. Rubin, secretary, Ab- 
raham Goldberg and S. Bonchek. On 
behalf of the Judea Life, the agreement 
was signed by Judge Jacob S. Strahl, 
president; Samuel Mason, vice-presi- 
dent; Jacob Ish-Kishor, secretary, and 
Max Fanwick, treasurer. 


N. Y. Licenses 


The following brokers’ licenses have 
been issued at Albany: 

Wilmerding & Field, Inc., 8-10 West Thirty- 
seventh street, New York City. 

Harold Kaplan, 78-0 Wilton avenue, Brook- 
lyn. 
Isidor Lind, 35 Ft. Washington avenue, New 
York City. 

David Volk, 
City. 

_ am A. Donnelly, 80 Maiden Lane, New 
York City. 

Alva Durant, 741 
York Cit 

Jess E. "Gross, 6304 Bay Parkway, Brooklyn. 

David M. Rosenberg, 1156 Eastern Parkway, 
Brooklyn. 


584 Union avenue, New York 


East 237th street, New 


Henry Adam Verper, 765 Quincy street, 
Brooklyn. 
Aaron J.ichblau, 225 West Thirty-fourth 


street, New York City. 

Michael Wojtanowski, 
Utica. 

Manning & Raggi, Inc., 122 Livingston street, 
Brooklyn. 

Lehrfeld Agency, Inc., 286 Fifth avenue, New 
York City. 

George Ingelson, 811 


1120 Lincoln avenue, 


Prendergast avenue, 

——a 

Falk & Barrett, 1201 Broadway, New York 
City 

y & Meade, 65 South Broadway, 
Yonkers. 

Shaughnessy Real Estate, 211-12 S. A. K. 
Building, Syracuse. 

Edson L. Stannard, 52 Main street, Fort 
Washington. 

Jacob V. Reiman, 1153 Herkimer street, 
Brooklyn. 

Adolph Kramer, Jr., 52 Stanhope street, 
Brooklyn. 

Leon S. Greengrass, 119 Division avenue, 


Brooklyn. 


William J. Murray, 128 William street, New 
York City. 


Gala E Pardee, Jr., 1650 Broadway, New 
York Cit 
Joseph Brandon, 2855 Third avenue, New 


York City. 

Berthold Aaron, 1819 Broadway, New York 
City 

a A. Thomasch, 391 East 149th street, 
New York City. 

Jack Rudolph Roitburd, 
street, New York City. 

Schneider & Pincus, 
New York City. 


11 West Forty-second 


1241 Eastern Parkway, 


Lawrence M. Kane, 80 Maiden Lane, New 
York City. 
ree F. Robins, 1140 Third street, Rensse- 


lae 
Daniel H. Marshall, 
falo. 


1237 Main street, Buf- 


Daniel Joseph Smith, 636 Gurney building, 
Syracuse. 
William C. Luippold, 151 Hamlin road, Buf- 


falo. 

Earl Brokerage Corporation, 1674 Broadway, 
New York City. 

— x Walton, 1238 Union street, Schenec- 
tac 

eCarcalt H. Leiper, Blauvelt. 
James C. Cahill, 349 Ninth street, 
Jacob P. Rothe, 149 William 
York City. 

Barbara M. Handel, 
Ridgewood. 

Sigmund Harris, 1012 East Eighteenth street, 
Brooklyn. 
one Babcock, 200 Fifth avenue, New York 
‘ity. 

Samuel B. Gluck, 


Troy. 
street, New 


1010 Fresh Pond road, 


16 Court street, Brooklyn. 


Otto Ducker, Jr., 9153 Ninetieth street, 
Woodhaven. 
William Lehman, 215 Montague _ street, 
Brooklyn. 


Eli Pavey, 695 Beck street, New York City. 
John Austin Murphy, 59 Maiden Lane, New 


York City. 
Martin Werden, 296 Broadway, 
City. 

J. Arndt & Co., 
York City. 

Goebel & Schneider, 
nue, New York City. 


New York 
Inc., 1540 Broadway, New 
619 Morris Park ave- 








_ March 26 


picked list. 
returns for a lot of brokers. 
March 30 

Nine replies so far. 


| the load off Chickering 6270. 
April 2 


issue them right there. 





THE DIARY OF SAMUEL APPS 


Last week Dewey Mason sold me on the idea of trying his 
Aetna Accident Insurance mailing campaign. 
backed briefs came to-day from his Agency, 225 West 34th 
Street, and Miss Webb got 200 of them into the mail to a hand 
Mason said his plan has gotten better than 6% 


One $200 premium prepaid teday, and 
four dates for tomorrow. Mason phoned today that he has 
another trunk line now—Chickering 3245—to take some of 


Got my first Aetna Accident policy at Mason’s office. They 
That Agency is growing. He’s got 
| six full time agents and not one of them was in the office. 


The 500 blue- 























Aaron J. Leibowitz, 206 Broadway, New York 
City 

Vila Bruguiere, 
New York City. 

Max Bilsky, 
New York City 

Edward Berkenfield, 400 
Brooklyn. 
Pee Abel, 





110 East Forty-second street, 


33 West Forty-second street, 


A NEW POLICY 


ENTHUSIASTIC RECEP- 
TION ACCORDED NEW 
“GRADUATED PREMIUM” 


Nostrand avenue, 


20 Washington place, Newark, 


Lunham & Reeve, Inc., 42 Broadway, New 


York City. , - 
John W. Maleady, 393 Seventh avenue, New 

York City PLAN 
Herbert J. Nicholls, 39 Mamaroneck avenue, 

Mamaroneck. For Particulars Phone 
Frank L. Foote, 1165 E. Jersey street, EFliza- 

beth, N. J 
Charles J. Bennett, 58 Middleton _ street, 

Sc ngpitians CANADA LIFE ASSURANCE 
John Fitzgerald, 1710 East Thirteenth 

street, Brooklyn. COMPANY 
William Bernstein, 34 Varick street, New 


York City. 
Barnett Mostoff, 361 Stone street, 
Ernest Birmelin, 2743 Myrtle 
York City. 
Max A. Jay, 114 Forrest street, 
Isidore Greengold, 342 Madison 
York City. 
Isidor 


Brooklyn. 


avenue, New 


H. W. JONES, Mgr. 


110 William Street 
New York City 


Brooklyn. 
avenue, New 


Goldberg, 3122 Seventy-fifth street, Beekman 5058—669 
Jackson Heights. : } 
Isaac Opper, 101 West Thirty-first street, 

















New York City. 
Irving J. Horowotz, 110 











East Forty-fifth 


street, New York City. Walter J. Bayer, 15 East Forty ninth street, 
Dora Swersky, 324 East Ninth street, Brook- New York City. 

lyn. Vivian Perry, 4 West Forty-eighth street, 
John A. Foley, 1771 DBroadway, New York New York City 

“ity. John T. Shea, 95 Glen Cove avenue, Glen 
Edward J. Sussmann, 135 Broadway, New Cove. 

York City. Harry Eisenberg, 39 Cortlandt street, New 
Eugene P. Fowler, 1455 Jessup avenue, New York City. 

York City Thomas Foley Ellenbogen, 12 East Forty- 
William. McAllister Perry, 40-28 Seventy- first street, New York City 


fourth street, Elmhurst. 
The Romaniello Agency, 
New Rochelle. 


HFarry C. Handwerger, 2.25 Broadway, New 
York City. 


280 Huguenot street, 


Cyrille A. Protin, 30 Church street, New 
David Grossbard, 56 Pine street, New York York City. 
City James B. Crane, Towers. 
— B. Conger, Jr., 2 Wall street, New Clarence A. Fallon, 32 North avenue, New 
York City. Rochelle. 


Florence Rayner Dean, 81 Fulton street, New 
York City. 
Morris Slute, 
City. 
Leo Shriffrin, 


T. Blot, 672 East 216th street, New 


16 Liberty street, New York John i Reilly, 56 Columbus Place, Brook- 





yn. 
113 West Forty-second street, Andrew Ramsay ‘Trotter, 7 Suffolk lane, Gar- 

New York City den City. 

Ralph L. Radiasky, 200 Fifth avenue, New Brock S. Bain, 104 Magnolia street, Syracuse. 
York City. Harry F. Cassidy, 84 First avenue, Nyack. 

Leo A. Rubin, 26 Court street, Brooklyn. Edwin F. Langner, 695 Parkside avenue, 

Travis & Wheaton, 190 Main street, Hornell. Utica. 

Rose Tripi, 55 Shoshone street, Buffalo. Falconer Agency, Inc., Falconer, N. Y. 

Klein, Chapman & Pereyra, Inc., 135 William Harry, B. Plante, 1020 Genesee’ Building 
street, New York City. Buffalo. 

Arthur Agency, Inc., 910 Manufacturers & Thomas S. Wilson, 1009 First National Bank 
Traders Bldg., Buffalo. Bldg., Utica. 

William W. Bush, County Building, Belmont. 

Rich-Easton Agency, 35 Main strect, Catta- 


— N. 


The DeForest Bowman Chicago Agen- 
lfred C. 


. cy of the Bankers Life of Iowa led all 

ville, ’ . . 

ae F . of the company’s agencies in the pro- 
: Chancis, 1990 Douglas street, Brook- 7 F ‘ - < 

oa an ee te duction of paid-for business in 1927 with 


Hasey, 39 Sarles Lane, Pleasant- 


Nathan R. Schor, 50 Court street, Brooklyn. a total of $7, 778, 171. This same agency 
Pee <n Villiam Reading, 1+ Eldert street, held first place among all agencies in 
roo yn. 

Morris Epstein, 378 East 149th street, New 1925. 4 On the basis of paid- for produc- 
York City. tion in 1927, the G. F. Murrell Agency 


Mathilda Schimmel, 575 West 
New York City. 
Willian: L. Kerrigan, 81 


172nd_ street, 


of Pittsburgh was second with $6,620,- 
000. The Indianapolis Agency with third 


Fulton street, New 


York City. with a total of $6,072,947. C. A. Reed’s 
vor ee R. Lee, 345 Madison avenue, New Los Angeles Agency was fourth with 
ork Ci 


$5,863,180, while the F. T. Johnson Agen- 
cy of Milwaukee was fifth with $5,466,591. 


Feitelberg & Golombik Agency, Inc., 1 Ste- 
vens avenue, Mount Vermon. 











STATE MUTUAL LIFE 


ASSURANCE COMPANY | 
OF 
WORCESTER, MASSACHUSETTS 


A PRACTICAL EDUCATIONAL SYSTEM 
To Help The New Man Start Right 
nd 
HELPFUL SALES AIDS 


To Assist The Experienced Man 
In Developing His Clientele 














Incorporated 1844 
Eighty-Four Years of Service 
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FIRST NATIONAL RE-FINANCED 





Jos. F. Dickmann Now President; Com- 
pany Was Formerly Old Line 
Quick Payment Life 
Joseph F. Dickmann, an attorney and 
a former assistant circuit attorney for 
St. Louis, Mo., has been elected presi- 
dent of the First National Life of St. 
Louis. He succeeds E, Higdon a con- 
sulting actuary of Kansas City, Mo., who 
had acted as president of the company 

since January 14. 

The company has been refinanced and 
its board of directors virtually reorgan- 
ized. 

The placing of additional money in the 
company followed the report of the Mis- 
sourt Department examiners. The exact 
amount of this advance by the stock- 
holders has not been made public, but 
it was less than the total credited to sur- 
plus, indicating that the capital had not 
been impaired. However, Department 
officials believed that additional funds 
were needed to permit the company to 
meet any emergency that might arise. 

J. H. Moore was elected first vice- 
president to succeed John Bardwell; Dr. 
Louis Litsch, second vice-president to 
succeed Dickmann; L. A. O’Leary, treas- 
urer to succeed Emil Calman while Dr. 
Charles A. Litsch was renamed _ secre- 
tary. The shake-up removed from the 
board of directors Former Congressman 
Politte Elvins. 

The company now has $19,000,000 of 
insurance in force. It was ‘formerly 
known as the Old Line Quick Payment 
Life and was organized in 1914 at Bonne 
Terre, Mo., but was removed to St. Louis 
several years ago. Its name was changed 
about eighteen months ago. 


LIFE GAINS IN CONNECTICUT 





Ordinary Passes the Billion Dollar 
Mark; Industrial and Group Also 
Makes Strides 
Ordinary life insurance in force in 
Connecticut passed the billion mark in 
1927, according to figures released this 
week by Insurance Commissioner How- 
ard P. Dunham. These figures will be 
included in the annual report published 
by the Connecticut insurance depart- 
ment but are given in advance because 

of the timely interest. 

The total of ordinary life insurance in 
force at the end of the year was $1,009,- 

2,046, a gain of $91,785,559. Ordinary 
business issued amounted to $172,077,576, 
a gain of $1,407,561 over 1926. The gain 
in industrial life insurance issued 
was $3,403,558, the figures for the 
respective years being $77,437,278 in 
1927 and $73,973,720 in 1926. Industrial 
insurance now in force in Connecticut 
amounts to $387,884,837, an increase of 
$31,842,755 over the previous year. A 
total of $51,324,108 in group insurance 
was issued or increased in Connecticut 
during 1927, as compared with $45,406,- 
509 for 1926, a gain of $3,917,539. The 
total of group insurance in force now 
amounts to $148,646,700, which is an in- 
crease of $18,484,640 over the year 1926. 





Robert B. Augustine, district manager 
at Richmond, Va., for the Mutual Life 
of New York, stood No. 3 among all 
agents of the company in the United 
States and Canada in the amount of 
paid-for business during the last quar 
ter of 1927. 











of 


5 th YEAR 
BUSINESS 
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LiFe INSURANCE COMPANY 


incsseittih 31, 1927 
Total Insurance in Force, over .. .. $2,764,000,000 
Total Number of Policies .. 6,253,908 


This insurance is backed by a Sinking Fund prescribed by statute 
amounting to $383,689,508.00. This fund is the Legal Reserve. 

The other reserves carried by the Company on December 31, 1927, 
brought up its Definitely Allocated Liabilities to the total of 
$415,000,775.15. 

This includes a reserve of $16,654,587.95 for policyholders’ Divi- 
dends to be paid or credited in 1928. 

To cover these liabilities the Company owned and held on Decem- 
ber 31, 1927, bonds, mortgages, and other property valued at 
$451,006,878.49, thus showing a Surplus of resources amounting to 
$36,006,103.34. 

This Surplus is to provide against asset depreciation, epidemic 
visitation, or other emergency. 

The New Insurance paid for in 1927 was $524,797,698.00, the 
greatest year’s record in the Company’s history. 





Complete Life Insurance Service 


All forms of Life, Endowment, and Term policies for personal protection, Joint 
Life Contracts, Total Disability, and Double Indemnity. 

All the new forms of Group, Wholesale, and Salary Deduction Annuity Contracts 
to accommodate various situations, both single and annual premium. 

Business Insurance in favor of firms, corporations and other enterprises; policies 
to Preserve Estates, cover asset depreciation and pay inheritance taxes; Life Insurance 
Trusts for the retention, care and payment of the proceeds of life policies to the 
beneficiaries through Annuities, or by means of trusts established in banking and 
trust institutions. 

Our organization is prepared to arrange life insurance protection to meet any 


For further information, address INQUIRY BUREAU, 


need 


197 Clarendon St., 








John Hancock Mutual Life Insurance Company 


Boston, Mass. 

















NEW MANAGER AT ATLANTA 


Charlton F. Drew has been appointed 
manager of the Atlanta agency by the 
Guardian Life. Mr. WDrew’s head- 
quarters will be in the Fourth National 
Bank building, Atlanta. Mr. Drew has 
been engaged for the past several years 
in the life insurance field in and around 
Cleveland, Ohio. Mr. Drew succeeds 
Frank B. Lowe so that he might devote 
his time to serving his large clientele in 
Atlanta. Mr. Lowe continues with the 
company and the Atlanta agency as as- 
sociate manager. 





ENLARGE THEIR QUARTERS 

Allen & Schmidt, general agents of 
the New England Mutual Life at 217 
Broadway, New York, are enlarging their 
offices to accomodate about twelve new 
agents. This agency is showing rapid 
growth and will have fifty full-time 
agents located at their offices as soon 
as the new space is ready for occupancy. 





STATE ON BOARD SUGGESTION 

In his annual report Superintendent 
Beha again refers to the fact that he 
has expressed the opinion that the New 
York State Department should have 
representation on the boards of domes- 
tic mutual life insurance companies. 
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—STEADINESS and STURDINESS 
of New England, coupled with age and 
conservation. 


UNION MUTUAL LIFE 
INSURANCE COMPANY 
PORTLAND, MAINE 


Such is the 














NEW BALTIMORE LIFE OFFICE 
A new office has been opened at 1112 
Fidelity building, Baltimore, with Calvin 
S. Grobaker and J. Pattison Travers, 
general agents in charge for the Phila- 
delphia Life. Mr. Travers who recently 
joined the forces of the Philadelphia Life 
has been a successful producer and a 
continuation of his good work is anti- 
cipated. The first Plico Class in the 
Baltimore office was held Monday, Jan- 
uary 23, at which time seventeen new 
men met with Educational Director, R. 
M. Blount, to receive instruction in 
practical salesmanship as well as the 
fundamentals of insurance. 





F. G. PIERCE’S FINE MONTH 

In celebration of the agency’s fifteenth 
anniversary, the F. G. Pierce agency of 
the Connecticut General Life in Phila- 
delphia wrote $2,500,000 of business in 
something like a month. And then Mr. 
Pierce played host to the agents and 
4 wives at a banquet at the Pelham 

ub. 





WEPPLER WITH REICHERT 
Charles J..Weppler, formerly assistant 
manager of Fenster-Fleishman Agency 
of the Travelers in New York, has joined 
forces with the Louis Reichert Agency 
as brokerage contact man. 


— 


ADDRESSES MASON AGENCY 





Thomas A. Keith of Aetna Life Home 

Office, Gives Interesting Cold 
Canvass Talk 

Thomas A. Keith, who is in cha: 


OF 
the health and accident departme:: of 
the Aetna Life, at Hartford, addr: seq 


the agency staff of the Dewey R. Mason 
Organization, Aetna Life, New York 
City, Tuesday morning. Mr. {ceith 
showed how an agent can use ac: lent 
insurance as the “bird dog” for lif: 
surance. 

He has spent several years in the 
Orient in the interest of insuranc: and 
also sold life insurance for some Chi- 
nese companies. Mr. Keith is an en- 
tertaining speaker and never fails io in- 
terest an audience of insurance men. He 
discussed for the most part the art of 
soliciting life insurance, emphasiziny the 
cold canvass method of which he is a 
strong advocate. The meeting was well 
attended. This morning H. S. Warner 
medical referee for the Aetna, will ad- 
dress the Mason Agency. 


in- 





Looking Ahead With 
The Manhattan Life 


(Continued from page 5) 
present business of the Manhattan Life 
is the manner in which the production 
is growing in Greater New York. There 
are now nine general agents in the city 
and one managerial office. About half 
the production of the company comes 
from New York City. Scattered through- 
out the country are nearly forty general 
agencies. The New York — general 
agencies follow: 

Morris J. Altschul, 1540 Broadway; 
Blau & Strickberger, 225 Broadway; 
Louis Gartlir, 220 Fifth Avenue; Karn- 
bad & Falk, 1133 Broadway; James G. 
Ranni, 349 East 149th Street; J. H. 
Sacken, 66 Broadway; Savage & Wal- 
ker, Paramount Building, and Joseph 
Stein, 101 West 3lst Street. 

There is also a managerial office at 66 
Broadway, under the management of L. 
1). Simonson. 

22 Story Building 

The new Manhattan Life building at 
Madison Avenue and Sixtieth Street will 
be a handsome structure with a lime- 
stone facade, a spacious entrance hall 
with walls of Bottacino marble and 
groined arch ceilings, corridors with high 
marble wainscoting and terrazzo floors. 
It will be twenty-two stories tall. The 
Guaranty Trust Co. will be one of the 
leading tenants in the building and will 
occupy the ground floor. 

The Manhattan wound up last year 
with assets of $19,539,790, and with total 
insurance in force of $80,953,700. The 
company paid for just short of $13,000,- 
000 last year. It was the largest pro- 
duction in the history of the company 
with the exception of one year. The in- 
surance in force at the end of 1926 was 
$76,496,210. 

It will thus be seen that the company 
with its able executive management and 
the changes and innovations described in 
the first paragraph of this story has un- 
der way numerous progressive strijes 
which are making it take the place that 
its age and loss payment experience en- 
title it to occupy. 





105-107 Fifth Avenue 





ORGANIZED 1850 


THE UNITED STATES LIFE INSURANCE COMPANY 


in the City of New York 


Non-Participating Policies Only 
Over 76 Years of Service to Policyholders 


Good territory for personal: producers, under direct 
contract 


HOME OFFICE 


: New York City 











f 
) 


Hani 
whic! 
abou 
sural 
fc lo 
M: 
capit 
buy 
it cz 
ishin 


a ee oe a 











April 6, 1928 


— 








Page 13 





——— 













SINESS 


By 
et ERTERS 


oe 





pe aa 
Practical Suggestions to Helpthe Man With the Rate 
Book Increase His Income and Generai Efficiency 





In his new book 


Conserving published by Pren- 
Future tice-Hall, Inc, New 
Values York, Tressler W. 


Callihan of the John 
Hancock gives copies of some letters 
which have been successful in bringing 
about interviews at which business in- 
surance can be discussed. One of them 
follows: 

My dear Mr. Doe: Does invested 
capital produce goods, employ labor, sell, 
buy and create good will? In short, does 
it carry on all the activities 6f a flour- 
ishing business ? 

Does invested capital establish credit 
ratings? Does it formulate policies, 
dream dreams, or conduct pre 

If so, it works wonders. If not, what 
are its uses? 

The answer is a word of three letters: 
MEN do all these things, with the aid 
of capital. 

Men pass on, taking their abilities and 
experiences with them. Dollars that 
once leaped to do their bidding lie idle. 
Heirs become alarmed at the sharp de- 
cline of income. What is to be done 
without the staunch partner, the active 
stockholder, the wise and forceful execu- 
tive? 

Make the inevitable readjustment, of 
course; but do so with the least danger 
and inconvenience to all persons affect- 
ed. Conserve all remaining values as 
well as possible. 

But there must be some careful plan- 
ning and preparation in advance of the 
unexpected event. We know how, and 
will gladly pass our knowledge on to 
vou. 

Yours very truly, 








The title of Mr. Callihan’s book is “A 
Brief Course in the Selling of Life In- 
surance,’ 





The Equitable So- 


Advice ciety prints. in 
To A “Agency Items” the 
Beneficiary following dialogue 


in the way of advice 
to a beneficiary : 

Widow: My husband told me that he 
had insured his life for a large amount 
for my benefit. I do not understand this 
check for only $200. 

Agent: You will receive a check for 
the same amount from month to month 
as long as you live. If you are now 35 
years of age, and if you live to be 95 
you will receive an aggregate of $144,000. 
If you live longer, you will receive more. 

Widow: But I understood that my 
husband could have provided for the 
payment of the insurance in a single 
sum. TI have a brother:who is a busi- 
ness man and he tells me that if I can 
obtain this money and will put it into 
his business he will be able to make 
my everlasting fortune. 


\gent: That may: be so. But busi- 


ness enterprises are failing every dav, 
an! if your brother should die, or if his 
business should cease to be profitable, 
your interests might suffer; whereas, un- 
less the skies fall, the adjustment made 
: vour husband will certainly give vou 


1} a month as long as you live. Re- 
member that a bird in the hand is worth 
twovin the bush. 

‘Vidow: What you say does not appeal 


to me. You are an alarmist. I want this 
money and if you can get it for me 1 
shall be greatly obliged. 

Agent: I’m sorry, but the contract 
made by your husband with the com- 
pany provides for the payment to you of 
$200 a month as long as you live and no 
other adjustment is possible. Your hus- 
band was a wise and prudent business 
man and I firmly believe that as time 
goes on you will find that his action 
has been wise and will see clearly that 
the advantages to you will be greater 
than if any other adjustment had been 
made. 


e # 
The following 
A Discussion points were dis- 
In a N. Y. cussed at a_ recent 


General Agency meeting of the New 
York agency of the 
Provident Mutual: 

1. Two new contacts every day for up- 
per classmen. 

For sophomores, three. 
For first year men, four. 

2. When a prospect is out, make an 
honest attempt to see someone else 
on the same floor or in the same 
building. 

3. A goal of at least one summary of 
policies each week. 

4. Circularization of a list of twenty- 

five names at least every two weeks. 

In closing suggest action, i. e, a 

medical examination. 

6. Thorough preparation whether pres- 
entation be oral or written. 

7. Plan each day but be prepared to 
unset any plan when you get a hunch. 
When you get a hunch don’t let the 
stn go down before vou’ve plaved it 

&. Correct mental attitude is 90% of 
life insurance selling. It depends on 
right physical condition and conscien- 
tious application to business. Satis- 
factory. physical condition depends 
upon proper hours of sleep, careful 
eating and wholesome recreation. 


wn 


* * * 
The Reliance Life 
A Card is sending out the 
To Holders following cards to 
of Policies policyholders: 


A Life Insurance 
Policy, after you have paid two or more 
years, is entirely different from any oth- 
er possession which you may have, for 
it is absolutely impossible to replace it 
and get the same benefits at the same 
cost in any other contract. 





FRATERNAL ASS’N BILL 


A bill providing conditions under which 
cooperative non-profit life benefit cor- 
porations may re-incorporate and be- 
come legal reserve life companies has 
been introduced in the Virginia legis- 
lature by Delegate James H. Price of 
Richmond. It is applicable to fraternal 
associations. 





William Ittman, general manager of 
the Equitable of Iowa in Boston, uses 
on his stationery the following quote 
from William James: ; 

“In all ages the man whose actions 
are swayed by the most distant ends 
has been held to possess the highest 
intelligence.” 


PROSPECTIVE AGENTS 

The Life Insurance Sales Research 
Bureau of Hartford has announced that 
it has prepared for its member compa- 
nies and their field men a prospectus 
book to use in talking with prospeetive 
agents. The Bureau has long been of 
the opinion that the manager's descrip- 
tion of the opportunities in life insur- 
ance selling would be more effective if 
supplemented by charts and_ pictures. 
This book has been compiled, therefore, 
after an organized study had been made 
of the existing material on the subject. 


CAME IN SPECIAL TRAIN 

The Johnston & Clark Agency of the 
Mutual Benefit Life in Detroit, engaged 
a special train of seven cars to bring the 
agents who qualified to attend the com- 
pany’s agency convention in Newark 
recently. The agents with their fami- 
lies numbered seventy-three, which was 
the largest number of agents from any 
of the agencies of the company. The 
agency reports a gain for the state of 
Michigan of 20% of paid-for business in 
January over last year. The amount paid 
for totaled $2,000,000. 








The Flanigan Agency of the Bankers 
Life of Iowa, New York City, has won 
during the first three months of the 
year the shield offered by the company 
each month for the leading agency in 
production. 
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TWO MEN 


We have two new 





territories for two 





good men under 
real general agents’ 
contracts. 

Address 


The Manhattan Life Ins. Co. 


66 BROADWAY, NEW YORK 























HAlcHT, DAVIS & HAIGHT, Inc. 
Consulting Actuaries 
FRANK J. HAIGHT, President 
INDIANAPOLIS 


Denver Des Moines 


Omaha 











What’s Ahead ? 


states. Full level 





If the answer does not satisfy, learn the advantages of a 
contract with Fidelity. More than 36,000 direct leads a 
year from Head Office lead service. 

Fidelity is a low net-cost Company, operating in forty 


net premium reserve basis. 
$366,000,000 insurance in force—growing rapidly. 


Write for our booklet, ‘What's ahead?” 


The Fidelity Mutual Life Insurance Company 
WALTER LeMAR TALBOT, President 


Over 


PHILADELPHIA 














in America then and there. 





are invited to apply to 


DAVID F. HOUSTON 
President 


34 Nassau Street 





Years of Life Insur- 
ance Ideals and Service e 


N IDEAL became a reality when, on February 1st, 1848, 
A “The Mutual Life of New York” issued its first policy. 
The business of life insurance on the mutual plan started 


Priority in its field is not the Company’s claim to greatness 
—age in itself is no great distinction. 
with high ideals of business conduct, which still prevail. It aims 
at quality and to be highly honorable in all its dealings. 


__ Inits relations with policyholders and their representatives 
The Mutual Life has an outstanding record. 


Those who contemplate life insurance soliciting as a career 


The Mutual Life Insurance Company 
| of New York 


2nd Vice- President and Manager of Agencies 


The Mutual Life began 


GEORGE K. SARGENT 


New York, N. Y. 
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Mid-Year Meeting Of 
National Association 


MEMORIAL TO LATE E. A. WOODS 
Executive Committee Met With Direc- 
tors College of Life Underwriters 
At Astor April 2 and 3 


The executive committee and the board 
of trustees of the National Association 
of Life Underwriters held their mid-year 
meeting at the Hotel Astor, New York 
City, on Monday and Tuesday of this 
week in conjunction with the board of 
directors of the College of Life Under- 
writers. The meeting opened on April 
2, with an all-day session of the board 
of trustees. In the evening the directors 
of the College held their meeting. 

The executive committee meeting was 
called to order at 10 o’clock Tuesday 
morning by Chairman William M. Furey, 
general agent of the Berkshire Life at 
Pittsburgh. President Julian S. Myrick, 
in his report, gave a general review of 
the Association’s activities since the 
Memphis’ Convention last year and also 
presented his views with regard to co- 
operation between life underwriters, 
trust companies and banking institutions 
in general. He referred also to the ac- 
tivitics of the underwriter with regard 
to the proposed legislation in New York 
State in connection with Section 97. 

J. B. Hall, president of the Canadian 
\ssociation and a vice-president of the 
National Association, spoke briefly of 
underwriting conditions in Canada, em- 
phasizing their success in connection with 
their chartered life underwriters’ de- 
eTrees. 

Treasurer Charles A. Foehl submitted 
his report on the finances of the Asso 
ciation, and was followed by Ernest J. 
Clark, chairman of the publications com- 
mittee, who stated that the amount of 
new advertising secured by E. M. En- 
sign, assistant managing director, for the 
\ssociation’s publication since the Mem- 
phis convention last year had exceeded 
the record for any similar period, and 
that the sales of the National Associa- 
tion’s book department were satisfactory. 

Tribute to E. A. Woods 

Roger B. Hull, managing director of 
the Association, made a forceful address 
on “The Menace of the Infiltration of 
Banking Institutions into the Business 
of Life Insurance.” 

\ memorial in honor of the late Ed- 
ward A. Woods of Pittsburgh was dis- 
cussed at the morning mecting. Ernest 
J. Clark paid an cloquent tribute to Mr. 
Woods. 

Afternoon Session 

\t the afternoon session James Elton 
Bragg, secretary, reported the oreaniza- 
tion of several new associations and also 
had something of interest to say about 
the practical cooperative activities of life 
underwriters and trust companies. 

Franklin W. Ganse, chairman of the 
committee on cooperation with trust 
companies, also showed what is’ being 
accomplished along these lines in quite 
a number of cities. His report was full 
of interest. 

\n interesting discussion on how to 
counteract the tendency to legislate 
against non-resident agents was led off 
by J. Stanley Edwards, of Denver, who 
is a former president of the National 
\ssociation. 

Neil I). Sills, chairman of the Inter- 
national Council, offered a number of 
suggestions which were intended to ce- 
ment bonds of friendship between the 
Canadian underwriters and those of 
\merica, and expressed the hope that 
there would be an international conven- 
tion in Canada in 1930. 

Other reports submitted were those of 
Frank TL. Jones, chairman of the com 
mittee on education and Paul F. Clark, 
chairman of the committee on by-laws. 

Henry J. Powell, chairman of the 
committee on law and legislation, dis- 
cussed the subject “Recent Legislation 
Relative to Life Insurance.” 

Program plans for the forthcoming 
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Six and a Quarter Billions, viz., 


$6,285,800,000 





i 





WIAA) 


NGG INC LAC ING 


iN 


AW): 


(jin their service to the public, Nylic 


yl) 


Agents continue to prosper and to forge 


SY 


VA \WANWA VEY ZW 


ahead to greater achievements. 








BNI BY! 








XY 


(a 








DINED NOD INGOT NCT NON 





“Is it any wonder that, meas- 


usual standards, 





WAWAWEN' 





(4 





Nylic agents are indus- 


trious, persistent, satis- 






NGL \ONG TN DVNONOING 


fied and happy?” 


WAWAYAWE) 








WU GN 
MIA WAIAWZ 


NEW YORK 
LIFE INSURANCE 
COMPANY 


346 BROADWAY, NEW YORK 











tWG 
(Bi 





y 


VW. 


WAW AWA WWé 



















DNS DNEINO)s 


DARWIN P. KINGSLEY New Home Office Building now being 


erected on the site of the famous 
old Madison Square Garden 





WV 










Ul 





AEE 








TAG TNG 








~ 


























convention at Detroit were discussed 
James Elton Bragg, chairman .f ae 
Convention Program Committ 


: 5 , b and 
Ernest W. Owen, chairman of the Gen. 
eral Convention Committee, taking th 
lead. 
Banks In Life Insurance 
An open forum followed the discys. 
sions and reading of reports ; which 


some important questions affecting th 
interest of the Association were consid. 
ered. One of the most imporiant oj 
these concerned “the effect of th 
sancitaly Corporation going into the life 
insurance business, and inferentially oj 
course, the advisability of life insurance, 
being written by bank officials, whether 
it is right from the insurance end of it: 
whether it is right from the banking end 
of at.” 

Another interesting question was “the 
effect of newspapers going into the in- 
surance business.” 

Other Topics Discussed 

Other questions submitted for consid- 
eration were as follows: To work outa 
plan whereby Association membership 
may be extended more widely than it js 
at present. 

To have a standing committee on nom- 
inations consisting at least of a nucleus 
to which members representing cach as- 
sociation would be added on roll call at 
the convention, the standing committe: 
on nominations to have no power to se- 
lect nominees, but to be instructed to 
give the question of the officers for the 
ensuing year their careful consideration 
and to be ready to make recommenda- 
tions which shall be considered by the 
nominating committee at the convention 
on the same basis as recommendations 
first made at that time. 

That it might be well for the National 
\ssociation to recommend to the various 
local bodies that, upon the removal of a 
member of any local association from 
one town to another, such member, if he 
is in good standing in his local associa- 
tion, may apply for a transfer from the 
town in which he formerly lived to the 
association where has located, and that 
he should automatically acquire a mem- 
bership in the new association for the 
balance of the year, covering the period 
for which he has already paid dues to 
the old association. 

The matter of accredited agents by 
the National Association. 

Regarding laws in different states not 
allowing an accredited agent commissions 
if he is from some other state. 

That the National Association reor- 
vanize its finances or get an adequate 
income with which to operate without 
assessments. It will give the organiza- 
tion a better standing. 

The matter of resident agent’s license 
laws for the state legislatures of Mon- 
tana and Wyoming will be in_ session 
next winter, mecting only once in two 
years, I trust that you will be ready to 
present something this winter. 

Stimulating attendance. Might be 
helped by having at least one or two 
meetings during the year addressed by 
somebody from the National Association. 





IVES & MYRICK’S RECORD 


Paid Business For March Totaled $5,- 
466,562, A Big Increase Over 
Same Month In 1927 

Ives & Myrick, New York managers 
of the Mutual Life, had a paid business 
for the month of March of $5,466,562 as 
compared with $3,940,131 for the same 
month last year. The total business for 
the first quarter amounts to $12 35,262 
as compared with $10,748,493 for the first 
three months of 1927. The March pro- 


duction is the largest in the history 0! 
the Ives & Myrick organization ,and Is 
also the largest made by any agency Ol 


the company. 


CLARK ELECTED PRESIDENT 

Ernest J. Clark, Baltimore eral 
agent of the John Hancock Mutual [.jfe, 
was elected president of the American 
College of Life Underwriters at ‘elt 
meeting at the Hotel Astor on Monday 
night. 
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Banker Takes Bright 
View of Farm Situation 


E.W.DECKER,MINNEAPOLIS,TALKS 





Delinquencies In Tax Payments Being 
Materially Reduced And Liquidation 
akes Progress 
A yvood banker is one who can say 
“No” in prosperous times or can say 
“Yes” in critical times, was a statement 
made in a speech delivered in the city of 
New York by Edward W. Decker, presi- 
dent of the Northwestern National Bank 
and « member of the board of the North- 

western National Life. 

Speaking of the troubles in agriculture 
and banking in the Northwest in the 
past few years he said: 

“In my own federal reserve district, 
the ninth,. which comprises Minnesota, 
North and South Dakota, Montana, and 
portions of Wisconsin and Michigan, 
agricultural and banking conditions have 
very rapidly improved and are now defi- 
nitely stabilized. Our banks in general 
are in an easy position and hold large 
reserves. For the past four years, and 
notably this year, they have been absorb- 
ing a large volume of investment securi- 
ties. 

“Agriculture itself has been rapidly 
improving its position. This has been due 
to more intelligent farming, to a much 
greater diversification and rotation of 
crops, the use of an improved quality 
of seed, and conspicuously by a great 
development in the livestock and dairy- 
ing industries. The value of dairy prod- 
ucts in Minnesota last year was $174,- 
000,000, which is twice the amount of 
the valuation in 1922. Other Northwest- 
ern states, as the Dakotas and Montana, 
have not reached so large a development 
in this industry, but their annual in- 
creases are proportionally much greater. 

“Our farm and land situation is gradu- 





ally righting itself. Delinquencies in tax 
payments are being materially reduced 
and liquidation of farm mortgages is 
progressing satisfactorily. This is the 
most encouraging year in farm land 
transactions that we have had in several 
years. In the Ninth Reserve District 
there was very little inflation in land 
values during the boom period. Prices 
of farm property have been, and still 
are, cheap. Purchasers are receiving ex- 
ceptional values; acquiring land in the 
Northwest at present prices is an op- 
portunity that likely will never come 
again. 
Improvements 

“Along with improvements in banking 
and agriculture has come an increase in 
volume and value of manufacturing in 
the Northwest. We are not generally 
known as manufacturers, yet in my own 
state of Minnesota the factory output is 
now tn excess of a billion dollars annu- 
ally. We rank fifteenth in population as 
a state, but fourteenth in valuation of 
manufactures. Since 1921 there has been 
an increase of nearly one-third in the 
value of our output. 

“Life insurance companies have in- 
vested very liberally in the Ninth Re- 
serve District, and I believe that they 
are fully justified in so doing. In the 
four states of Minnesota, North and 
South Dakota and Montana, I find that 
the leading 52 life insurance companies, 
who hold more than 91% of the admitted 
assets of all life insurance companies in 
this country, have invested in these 
states, in farm mortgages, city loans, and 
other securities, the sum of $659,000,000. 

“T find also that in the same four states 
the amount of legal reserve on all poli- 
cies outstanding is $274,000,000. It there- 
fore appears that these companies have 
invested 240% of the required legal re- 
serve within the borders of the four 
states in which the policies were writ- 
ten which I consider to be a remarkable 
show of confidence. 

“As to what lies just beyond the pres- 








Selling Insurance in the Argentine 


Jose Shlamovitz, agency director of 
La Continental of Buenas Aires, who 
tock a course at New York University 
and then went back to the Argentine 
and started an insurance class, reports 
continued success with American train- 
ing ideas in his country. He is using 
the same technique that Dr. Griffin M. 
Lovelace, Vincent B. Coffin and Ralph 
Engelsman have been employing. He 
says he is under a debt of obligation to 
all three. 

A picture of his latest class is printed 
herewith. Eighteen men who took the 
course were acquired through advertis- 


ing. The duration of the course was 
twenty-two meetings of three hours 
each, divided into four sections. The 
functions and fundamentals of life insur- 
ance, efficiency and psychology were 
taught. The class has already produced 
about $200,000 worth of business. 

It is not easy to get insurance 


men 
in the Argentine, as they must be 
brought in from other businesses and 
trained. In the present graduating class 


are three business men, four salesmen, 
one man who has had experience in the 
diplomatic service, three students and 
one employe of the company. 











Jose Shlamovitz Insurance Class 


ent banking frontiers in the United 
States, there are many opinions, but 
there can be no doubt that this country 
will continue to be a very large creditor 
nation for many years to come, and that, 
therefore, the growth and responsibility 
of our banks will steadily increase. 

“No doubt our present prosperity is 
based somewhat on the high wages and 
steady employment of labor, which has 
had the result of improving the standard 
of living and greatly increasing the con- 
sumptive power of the country. 


International Co-operation 


“In the belief that agriculture also is 
improving its condition, which will re- 
sult in a further greatly improved con- 
sumption of goods by farmers, and in the 
belief that this improvement in industry 
and agriculture will gradually become 
world-wide, it seems to me that our fu- 
ture prosperity depends more largely 
than most of us realize on using our 
great wealth to develop other countries, 
particularly those located in the western 
hemisphere. 

“By adhering to a policy of interna- 
tional co-operation, the foreign laboring 
man and farmer will improve his mode 
of living, and as a result will become a 
large consumer of the goods which we 
can sell him, such as farm machinery, 
automobiles, building material, and the 
like. 

“If this process can be carried out, we 
will prosper, not at the expense of 
Europe, but with them. 

“Let us take a broad constructive view 
of the larger opportunities of serving the 
rest of the world as well as ourselves, 
realizing that there is no limit to the 
wealth which may he created by industry 
and co-operation. Thus will we not only 
lend a helping hand to those less for- 
tunate than ourselves, but by so doing 
enrich our souls as well as our pocket- 
books.” 





INSURANCE OF A MAYOR 





Family of Late John Purroy Mitchel of 
New York Getting Income In- 
surance Protection 
William R. Collins, who is vice-presi- 
dent and treasurer of the Johnston & 
Collins Co., New York general agents of 
the Travelers and a former president of 
the New York Association of Life Un- 
derwriters, is the author of a brochure 
“Insuring Your Insurance and Fstates I 
Have Seen Lost,” which contains an 1n- 
teresting reference to an income policy 


which Mr. Collins sold to the late Mavor 


John Purroy Mitchel of New York City. 
“There have been few keener minds in 


New York than Mayor John Purroy 
Mitchel,” says Mr. Collins. “I met him 
through a mutual friend, who advised 


him to let me insure him. It took me 
about 20 minutes, While we were to- 


gether he was twice ees by 
phone calls: once by J. P. Morgan, again 
by Governor Whitman, and a son of one 
of the great financiers of the world was 
kept waiting outside Surely Mayor 
Mitchel was a man who could count on 
good executors and good lawyers to pro- 
tect his family. But when I told him 
what my insurance company offered, he 
said: ‘That’s what I want! A trustee 
that specializes in incomes; that will pay 
every month; that will pay for life; that 
will permit no change from my instrue- 
tions.’ 

“So TI sold him $400 a month for his 
wife, $200 a month for his mother. At 
the death of cither there is a reversion 
of equity without forfeiture. The total 
$600 a month must be paid for not less 
than 240 months, a total minimum of 


$144,000; but much more may be paid, 
for the income is for life. 
“In a little over a year Mr. Mitchel, 


then a major in the aviation corps. had 
fallen flying. And now every month. on 
the same day of the month, my office 
sends these checks to these ladies. There 
are no delays, no costs, no taxes of any 
kind whatever. No financial disturbance 
affects them, no disaster ¢an reach them. 
they assure comfort and peace 
to the very last davs of old age 
anything be better? Did Mr. Mitchel 
ever do a wiser thing? Could anv man 
buy anything better for his family?” 


of mind 
Could 


GIVES CUSTOMERS POLICIES 

Life insurance policies are being viven 
free by an English textile house. The 
firm offers its customers (who are re- 
tailers of their goods) a policy equal to 
the increase in business given to that 
particular company during the last 
twelve months, limited to about $5,000 
without medical examination. All pre- 
miums are paid by the company, which 
is William Briges & Co. Ltd., one of 
the largest in the United Kingdom. The 
plan was worked out by Schofields’, Ltd., 
of Manchester. 





George Washington Life 


Insurance Company 
Charleston, W. Va. 


presents opportunity for liberal 
contracts covering definite territory 
with Home Office registry and with 
power of appointment of sub- 
agents. 

The State of West Virginia, Vir- 
ginia. Ohio, Kentucky, Tennessee, 
South Carolina. North Carolina, 
Georgia, and Michigan. 

dress: 
ERNEST C. MILAIR 
Vice-President and Secretary 
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‘PENNSYLVANIA OPPORTUNITY 


If you are interested in making a permanent ccanection with an old 
well established company with a progressive management and an un- 
equalled dividend record, it will be to your interest to investigate our 


PERMANENT, 
Care of The Eastern Underwriter, 110 Fulton Street, New York City 
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ANOTHER FORWARD STEP 


COMPLETELY REVISED POLICY FORMS 
NEW OWNERSHIP, BENEFICIARY and ASSIGNMENT PROVISIONS 
leave no doubt of the rights of the various parties who may have an 
interest in the policy. 
A PLAIN ENGL 
that will particularly appeal to the conscientious life underwriter. 
Also a new LOW COST PREFERRED RISK POLICY 
Write for Information 


Philadelphia Life Insurance Company 


ISH POLICY 





Philadelphia, Pa. | 
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Practical Sales Talks 
In New Callihan Book 


AIDS SMALL, LARGE TOWN MEN 





Begins with Reasons Why Insurance Is 
Good Career; Illustrates Prepara- 
tion, Approach and Sale 





In his new book (2 volumes), “A Brief 
Course in the Selling of Life Insurance,” 
published by Prentice-Hall, Inc., New 
York, Tressler W. Callihan, head of the 
department of education of the John 
Hancock, covers small as well as large 
town selling. The first volume has to do 
with selecting a vocation and the mak- 
ing sure of the agent that he has the 
qualities which will succeed in life in- 
surance, with various chapters on sell- 
ing processes and finding prospective 
clients. The second volume takes up 
the interview from the time the agent 
reaches the outer office, explaining how 
approaches can be best made and then 
goes on to explain both the preparation 
of the interview and its conduct. 

The type of material in the book can 
pretty well be described by the explana- 
tions of the various chapters and in 
these explanations will be found the ker- 
nel of basic interviews told in a few 
words: 

Your Client’s Financial Problems: 
Human needs, the basis of life-insurance 
service; diversity and similarity of in- 
dividual needs; the urge to succeed 
financially and problems involved; life 
insurance as an aid to financial success; 
the question of allotting income prop- 
erly—maintenance of home and creation 
of estate; the prospect’s response to a 
life insurance approach; desirability of 
securing preliminary information and 
knowing individuals, illustrated by sales 
of two diverse kinds; the temporary na- 


ture of emotional responses; reactions 
to wrong selling tactics. : 
Objections Encountered in the Ap- 


proach: ‘The agent’s refusal to have his 
approach invalidated by excuses; influ- 
ence of the approach upon the success 
of a sale; further typical excuses, and 
suggested answers to them; caution 
against abrupt refutations; the unifor- 
mity of excuses; argument vs. persuasive 
reasoning. 

Adapting the Approach: Approach 
through a written life insurance sermon; 
a footing on the prospect’s own ground; 
the specific appeal as part of a larger 
program; approach for mortgage insur- 
ance, illustrated by two cases; the ad- 
vantages and limitations of mortgage 
coverage; approach for educational in- 
surance; to a prospect whose wife was 
well to do; as a favorite mode of can- 
vassing; approach for retirement-fund 
insurance; report of a campaign among 
school teachers; service approach to an 
old policyholder; agent’s analysis of un- 
successful approaches. 

Preparing for the 
prospect’s Big Idea; the value of a guid- 
ing plan; individual motives, with typi- 
cal citations; determining ‘the proper 
form of coverage; actual situations and 
proper remedial measures; assuming 
professional responsibility for right se- 
lection; planning to recommend the cor- 
rect amount; use of the questionnaire; 
appraisal of estate; searching out the 
Big Idea by means of further questions; 
obviousness of reasonable constructive 
methods; preliminary thought and ef- 
fort; new preparation for the postponed 
case; measuring the value of preparation 
by results ; the folly of undue haste. 

Conducting the Well-Planned Inter- 
view: Appeals to the eye and to the ear; 
values inherent in the written presenta- 
tion; to promote definite understanding; 
to answer the skeptic; to establish a 
basis of strictest confidence; summary; 
actual written recommendations: (1) to 
a father for his son—analysis of ap- 
peals; mode of presentation; (2) to a 
college student—discussion of incentives 
to act accordingly; reasonableness of 
suggestions; methods employed by 


Interview: The 


salesmen in other lines, illustrated; (3) 


to a self-supporting young man—re- 
sponse to a larger ultimate program; liv- 
ing to enjoy created estate; recognition 
of future problems; (4) to a man with 
dependents—use of appropriate imag- 
ery; explanation of recommendations ; 
comments on the non-forfeiture options; 
(5) to a prospect with greater earning 
power and larger responsibilities—life 
happenings pictured as highwaymen; 
(6) to a man of considerable means— 
information interview; establishment of 
confidence; preparatory work; special 
mode of presentation; summary of prin- 
ciples applied in the well-planned inter- 
view, with emphasis upon typical ap- 
peals. 

The Close; Competition: The natural 
conclusion of the well- planned inter- 
view; analysis of the reasons for pro- 
crastination; special aids to decision; 
classes of competition ; competing with 
other agents on a service basis—fairness 
and squareness; meeting the argument 
of cheapness ; competition with a pros- 
pect’s favorite financial scheme—life in- 
surance as an aid to saving ; desirability 
and safety of the life-insurance invest- 
ment; the foundation and the super- 
structure of an estate. 

Conclusion: Three basic ideas upon 
which course has been built: (1) knowl- 
edge of self; (2) knowledge of services 
to be rendered and of the human needs 


1851 


ble for our great expansion. 


pany. 








| Pittsfield, Massachusetts 








THE BERKSHIRE LIFE INSURANCE COMPANY 


Writes all forms of standard participating contracts. 
Our SERVICE to POLICYHOLDERS and our splendid spirit of 
co-operation between HOME OFFICE and FIELD FORCE are responsi- 


Territory open for connection with this fine old Massachusetts Com- 
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FRED. H. RHODES, President 








to which they apply; (3) knowledge of 
the proper methods to be used in reveal- 
ing individual needs and making appro- 
priate recommendations; proper conduct 
of great professional business of life un- 
derwriting. 





CONWAY JOINS PENN MUTUAL 


William A. Conway, of New York, with 
eighteen years of life insurance experi- 
ence, Home Office and Field, has joined 
the agency department at the Home Of- 
fice of the Penn Mutual. He will do 
organizing and co-operative work among 
the General Agencies. In 1915 he was 
assistant chief accountant in the Home 
Office of the Travelers at Hartford, 
holding that position until 1925. Later 
he became a large personal producer. 


= 
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AGENCY MONTHLY CONFERENCES 
The second monthly conference of the 
southern Missouri agency of the Mis. 
souri State —% at Springfield, W. A 
McAtee and O. McAtee, will be held 
on Monday, aa 9. These conterences, 


the first of which was held on March 
3, are attended by full time men of the 
agency, but it is planned to bring many 


part time agents operating in the agency 
to the conferences from time to time, 





NEW AGENCY ORGANIZER 

Fred C. Weimann, who has been cash. 
ier in the Diefendorf Agency of the Mu. 
tual Life of New York, was recently ap- 
pointed agency organizer there, assum- 
ing his new duties the first of the year, 
Mr. Weimann entered the service of the 
company in 1915. 








The 


gains for 1927 . 


of last year. 


Life 
Accident - 


Group 








ee twelve years from a hundred 
million to three quarters of a 
billion of insurance in force! 
despite its outstanding record of 
. its record year 

the Missouri State Life has closed 
the first two months of 1928 with 
an increase in its written business 
of 12.7% over the first two months 


The Company ’s remarkable 
growth and vitality is the result of 
its high conception of service, its 
sound financing program and its 
complete multiple line of insurance. 


Health 


Progressive 
Company 


Missouri State Life by its consistent growth and 
high service ideals wins distinctive title 


like Missouri 


And 


ers. 


pany operates. 
proposal. 


LOD 


Missouri State Life Insurance Company 


Hillsman Taylor, President 


Aggressive life insurance men 
State Life under- 
writing methods. 
handling characterizes every detail 
of the Company’s dealings with its 
representatives and its policyhold- 
It offers progressive service 
. new policies, new sales ideas, 
new selling helps. 
Exceptional opportunities 
are open to good men in any of 
the forty states where the Com- 
Write for Agency 


Home Office, St. Louis 


Prompt, efficient 





Name 





Missouri STATE LiFE INSURANCE Co. 
Sr. Louis 


Send me your Agency proposal 
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© Many Changes In 


Prudential Personnel 


NUMBER PROMOTIONS RECORDED 





Sup’t. R. Getty of Philadelphia No. 7 Dis- 
trict Transferred to No. 5; Other 
Changes Announced 


Avent Merle Joseph, of the Winona, 
‘Gin., district, has been promoted to be 
assistant superintendent of the same dis- 
trict. Agent Rudolph J. Skorik, of the 
Milwaukee No. 5 district, has been pro- 





o the position of assistant super- 
Agent 


moted 
intendent of the same district. 


John H1. Mohr, of the Davenport, la., 
district, has been promoted to the posi- 
tion of assistant superintendent of the 


same (istrict. 
The following were recently admitted 


to Class “A” of The Prudential Old 
Guard: Agent Frank M. Schroeder, of 


Racine; Agent Charles H. Bach, of Mil- 
waukee No. 2; Assistant Superintendent 
Oscar B. Hanson, of Waterloo; Assis- 
tant Superintendent Otto G. Schamber, 
of Mankato, Agent Christian 
Lanser, of Oshkosh; Assistant Superin- 
tendent George A. Casper, of Milwau- 
kee No. 5, and Agent John H. Crouse, 
of St. Paul No. 1. 

Agents Fred P. Hansen, of Waterloo, 
and Arthur L. Johnson .of St. Paul No. 
2, are now members of Class “B” of The 
Prudential Old Guard, while Agent 
Moses B. Cherrier, of Duluth, has joined 
Class “C” and Superintendent Joseph 
Drasal, of 


Minn.; 


Oshkosh, is a member of 
Clase: “FE.” 
Agent Robert Edgar, of Pittsburgh 
No. 4, was one of the leaders of Di- 


vision “E” during the recent ordinary ef- 
fort, and one of the first to receive a sil- 
ver merit button. His industrial record 
is also a consistent one, a condition 
strengthened by the excellent manner in 
which he is maintaining the debit from 
the standpoint of arrears and advance 
payments. Agent Edgar has served the 
company for twenty-eight years. 
Writes Big Group Case 

A group case amounting to more than 
a quarter million dollars was recently 
placed by Agent Charles B. Dugan, 
Pittsburgh No. 5, with the Iccal plas- 
terers’ union. Agent Dugan is a steady 
and prolific writer of ordinary, and in 
the industrial branch ranks number three 
throughout the entire company, having 
already exceeded the net increase com- 
tiled by him during the full year of 
1927. 

Assistant Superintendent L. V. Bohn, 
f Elmira; Agent R. T. Vetter, of Svra- 
cuse No. 2, and Assistant Superinten- 
dent T. B. Johnson, of Buffalo No. 1, 
have completed 20 years of continuous 
service and have been admitted into 
Class “D,” The Prudential Old Guard. 
Assistant Superintendent E. B. Moore, 
f Rochester No. 4; A. Stachowiak, of 
Buffalo No. 4; and W. H. Mahany, of 
Rochester No. 1, have recently com- 
vleted five years of service and have 
been admitted into Class “A” For the 


week of March 12, Agent W. C. Heist, 
ot the Buffalo No. 4 district, was pro- 
moted to the position of assistant super- 


a 


intendent. F. E. Lahey, superintendent 

of the Buffalo No. 2 district, who has 

been ill has returned to his duties. 
Some Transfers 

Superintendent R. Getty, of the Phila- 
delphia No. 7 district, has been trans- 
ferred in the same capacity to the Phila- 
delphia No. 5 district. For the same date 
Assistant Superintendent F. A. Gaines, 
of Darby, Pa., was promoted to the su- 
perintendency of the Philadelphia No. 7 
district. On March 26, Superintendent 
P. M. Shea resigned his position be- 
cause of illness. Superintendent W. E. 
Lyon of Philadelphia No. 6 was trans- 
ferred to the Philadelphia No 2 district. 
At the same time Assistant Superinten- 
dent R. T. Grady, of the Philadelphia 
No. 12 district, was promoted to Super- 
intendent and placed in charge of the 
Philadelphia No. 6 district. 

Agent T. E. Dunn, of Toledo No. 1, 
has been promoted to the position of 
assistant superintendent in the same dis- 
trict. He has served the company since 
July 31. 1916. Agent C. C. Miller, of 
Lima, Ohio, with less than four months 
service, has made an outstanding record 
in both industrial and ordinary produc- 
tion thus far this year. Assistant Su- 
perintendent J. M. Ziegler, of Toledo No. 
2, is setting a fast pace in both indus- 
trial and ordinary production. 





NEW PRUDENTIAL SUP’T. 


William P. Gilliam took charge of the 
Zanesville, Ohio, district as superinten- 
dent on March 5. Mr. Gilliam entered 
the service of the company as an agent 
in Charleston, W. Va., on July 13, 1914. 
In January, 1915, he was transferred to 
the Cincinnati district No. 2, and was ad- 
vanced to an assistancy the following 
October. On December 10, 1917, he was 
transferred to the detached offices at 
Newark, Ohio. In March, 1924, he was 
sent to Zanesville where he has been 
in active service. 





GET PROSPECTS 


“No man can go far in this business 
who relies exclusively upon his debit 
for his progress. The agent who fails 
to go out and continually develop bus- 
iness, adding new policyholders and 
especially new families to his debit, 
will soon find himself ‘going stale.’ 

“If you can get new prospects—and 
constantly write a percentage of them, 
you will succeed in the Industrial in- 
surance business. If you neglect this 
source of development, you will event- 
ually face failure; for no man can 
stand still, and progress comes only 
through the building up of your debit. 

“Use your debit to develop new pros- 
pects. Every man has friends; every 
family knows some other family, and 
by the exercise of a little tact and 
discretion, satisfied custcmers are al- 
ways ready to give you practical help 
by introductions and recommendations. 

“To  succeed—get prospects!”—Co- 
lonial News. 





LEADS IN INDUSTRIAL 
Baltimore Branch, Equitable Life of Dis- 
trict of Columbia, Gets Honor 
Banner First Quarter 

The Baltimore branch of the Equitable 
Life of the District of Columbia led the 
company in industrial increase for the 
first quarter of the year thereby getting 
possession of the honor banner for the 
first period. Wilmington made a good 
spurt at the close and passed Wilming- 
ton, finishing in second place. Wheeling 
finished in third place. 

There was no other change in the dis- 
trict standing. Steubenville, Washington 
and Cleveland improved their averages 
but not enough to move them to a higher 
position. 

During the last week of the first quar- 
ter, Agent Catts of Dover moved into 
first place, winning out over Agent Gor- 
don of the Cockeysville staff. Both these 
agents have remarkable increases to 
their credit. Their records for the first 
quarter would be considered a fairly good 


record for the average agent’s yearly 
increase. 
“The keynote of industrial progress 


lies in your ability to conserve the busi- 
ness on the books,” says “Equitable 
Notes.”. “Low lapses mean large in- 
creases, for we know you can write the 
business. Low arrears mean small lap- 
ses, so start an intensive campaign to 
collect your arrears. 





ON SAVING LAPSES 





Writer in Colonial Gives Some Advice 
to Managers and 
Assistants 

The Colonial News, in a current issue, 
carries an interesting item on the saving 
of lapses. It follows in part: 

“Every manager and assistant realizes 
that it is the outgoing agent who brings 
about the largest proportion of lapses. 
The man who is coming to the close of 
his agency work is usually passing 
through a period of increasing discour- 
agement, in which the difficulties en- 
countered in the handling of his debit 
and in making increase loom larger with 
the passing of each week. The time to 
correct that condition is when it first 
becomes apparent. 

“The assistant should see for himself 
when one of his agents is beginning to 
show signs of discouragement, when the 
collections are falline off and start im- 
mediately to work with the agent to cor- 
rect the condition. 

“This is the time for patient consid- 
eration and co-operation on the part of 
the assistant—to help the faltering agent 
at this critical period. Nothing is gained 
by criticism and fault-finding. Show the 
agent that he has in his assistant a real 
friend and helper who will encourage him 
as well as instruct him how to get his 
grip on the business before its difficul- 
ties are permitted to get the best of him. 
Managers and = assistants—save your 
agents and you save your business!” 
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LEADING DISTRICT BANNERS 





Equitable Life, District of Columbia, 
Orders Trophies to Be Awarded 
to Winners First Quarter 

The Equitable Life of the District of 
Columbia has ordered the Special 1928 
Honor Banners which will soon be 
awarded to the districts winning them 
for the first quarter. The banners are 
attractive and the color schemes have 
been worked out ‘as follows: Ordinary 
leaders, blue banner; industrial leaders, 
purple banner; debit condition leaders, 
maroon banner; combined results lead- 
ers, dark green banner. 

The lettering is in gold, with the type 
of the leader designated on a red rib- 
bon. These banners are to become the 
permanent trophies of the district lead- 
ing in the various departments at the 
end of the year. 


Cc. S. MEARS PROMOTED 

Charles S. Mears, formerly assistant 
superintendent at Greensburg, Pa., for 
The Prudential, has been made super- 
intendent and transferred to the Mc- 
Keesport, Pa., district. Mr. Mears en- 
tered the service of the company as an 
agent, on March 3, 1911, in the Brad- 
dock district. He was promoted to as- 
sistant superintendent on September 2, 
1916, which position he held until his 
recent promotion and transfer to his 
present district. 





DENVER MAN A SUICIDE 
Nathan Friedman, known as the star 
salesman of the Denver office of the 
Metropolitan Life, missing since Febru- 
ary 29, was found March 3, dead in his 
automobile, a bullet wound in his right 
temple and a revolver clutched in his 
right hand. Friedman had recently re- 
turned from the New York office, where 
he was awarded the “championship for 
’ 


1927.’ 





LACKEY SPEAKS AT BANQUET 

George E. Lackey, of Oklahoma City, 
general agent for the Massachusetts Mu- 
tual Life, past president of the Oklahoma 
Association of Life Underwriters and 
vice-president of the national association, 
was one of the two principal speakers at 
the banquet given at Mayo Hotel, Thurs- 
day night by the Central National Bank 
and Trust Co., in celebration of the in- 
stallation of a trust department. Nearly 
150 life insurance underwriters were spe- 
cial guests of the occasion, with about 
fifty trust and bank officials. Mr. Lackey 
presented the life insurance man angle 
of the value of co-operation with the 
trust companies. Oliver J. Neibel of the 
Commerce Trust Co., of Kansas City, 
presented the subject from the stand- 
point of the trust officer. A short talk 
was also made by W. O. Buck, vice- 
president of the Central National Bank 
of Tulsa. 

Search for a sculptor to make an out- 
standing statue of Abraham Lincoln that 
will stand in front of the Lincoln Na- 
tional Life home office at Fort Wayne 
Ind., is now in progress. It is hoped to 
secure a work of such artistic impor- 
tance that it will take first rank with 
other fine Lincoln statues of America, 
and no effort or expense will be spared 
to that end. The company’s committee 
expects to have the statue completed 
and erected within two years. 
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under the act of 


\ SOLUTION FOR 





WANTED 
, NEW JERSEY 

Seldom has a single piece of legisla- 
tion created more confusion in fire in- 
surance reles than the uniform com- 
mission bill passed last Friday by the 
New Jersey legislature over the veto of 
(sovernor A. Harry Moore. This bill, an 
nendment to the famous Ramséy Act, 
sponsored and supported by a large 
up of local agents who, provoked at 
what they termed unfair treatment at 
the hands of the Eastern Underwriters’ 
\ssociation companies, decided that the 
best \ » obtain higher commissions 
was to compel commission uniformity 
and then ask for a flat scale of 25%. 
The commission bill has now become a 
part of the New Jersey insurance law. 
The ve vital question at present is, 
what are the companies and agents go- 


ing to do with this law? 


In New Jersey the agents who backed 


the bill are awaiting to see what move 
the companies will make. \gents in 
Hudson, Essex and Camden counties, 


ostensibly stand to become imme- 


diate and heavy losers if their commis- 
SIONS are reduced, will undoubtedly take 
this measure to court, when it is en- 
iorced, to test its constitutionality. 

On this side of the Hudson River the 
fire insurance company heads are as yet 
absolutely at a loss as how to proceed. 
The executive officers are practically 


unanimous in their hostility to the meas- 


ur They contend the whole thing is 
wrong in principle from every angle, and 
that no matter what enforcement meas- 
ufes are adopted the ordinary territory 
local agents in New Jersey are certain 
to find that within a year or so they have 
a white elephant upon their hands and 
one they wished they never owned. 

li the companies comply with the 
wishes of the law’s sponsors and_ in- 


crcase commissions over a large part of 


New 


the charge 


Jersey they expose themselves to 


from the public that fire in- 


surance rates are too high and should 


be lowered. If they don’t pay more than 


an average of 20% the excepted territory 


s 
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avents will be in a bad hole on account 
The 


danger 


their heavy operating expenses. 
with 
the 


agents, 


whole situation is fraught 


and constant trouble, with compa- 


the 


courts, legislature and the public all as 


various groups of 


NIes, 


participants in whatever controversies 


arise. 


THE NEW HAMPSHIRE SITUATION 

Another chapter in the fight waged by 
John E. Sullivan, insurance commissioner 
of New Hampshire, in his refusal to re- 
license stock casualty companies in the 
state, was written last week when Chief 
Justice William H 
Superior Court at 


Sawyer of the State 
granted an 
the 
commissioner to do the very thing that 
he had so steadfastly balked at. 

Mr. Sullivan’s action in not acceding 


Concord 


interlocutory injunction ordering 


amicably to the rate increases in auto- 
mobile liability, after the justification for 
them had been pointed out by the Na- 
tional Bureau of Casualty & Surety Un- 
derwriters, is not regarded kindly by the 
stock companies. Furthermore, he has 
come out frankly in favor of mutual com- 
panies, renewing the licenses of eight of 
them and saying that they deserved his 
confidence. 
\s the 


companies have until 


the stock 
April 12 to. agree 


matter now stands 
to a procedure drawn up by the New 
Hampshire court whereby the companies 
will be required to deposit monthly with 
the commissioner the difference between 
the the 
rates and the premiums computed on the 
old Effective April 1, lists of all 
policies written on private passenger cars 
to be filed before the 
end of each month. 


premiums computed = on new 


rates. 


in the state are 

If the final court decision is favorable 
to the stock companies, their obligation 
to continue filing these policy lists shall 
cease and the money deposited will be 
returned to them. If unfavorable, the 
difference in the premiums paid will be 
returned to policyholders. 

Company executives see troubles ahead 
under this arrangement, requiring as it 
the before 
they collect with the possibility of policy 


does deposit of premiums 


cancellations, etc. But the majority of 
them are expected to be receptive to it, 
feeling that they will come out on top 
when the final decision is handed down 
in the Superior Court some time in May. 


MRS. C. R. PERKINS ILL 


As The Eastern Underwriter goes to 
press we learn with considerable regret 
that Mrs. Charles R. Perkins, wife of 
the former assistant United States man- 
ager of the North British & Mercantile 
and affiliated companies, was taken se- 
riously ill in Venice and is confined in 
the English hospital there. 

Mrs. Perkins’ illness necessitates the 
abandonment of the European tour 
which Mr. and Mrs. Perkins were mak- 
ing. 

We understand Mr. Perkins plans just 
as soon as practicable to take Mrs. Per- 
kins to Paris and then via fast steamer 
come back to their home in the States. 

Mr. Perkins is at present at the Bris- 
tol-Britannia Hotel, Venice, Italy. 


FRASER’S AGENCY DRIVE 
The March drive for business of the 
Fraser Agency for the Connecticut Mu- 
tual, resulted in about three and three- 
quarter millions dollars worth of busi- 
ness. This is the first drive the agency 


held in ten years. 
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Henry Moir, president of the United 
States Life, was chairman of one of the 
wittiest banquets cf the year in this 
city. It was the 171st anniversary din- 
ner of the St. Andrews Society of this 
state, held at the Waldorf-Astoria re- 
cently, Mr. Moir being president of the 
St. Andrew’s Society at the time. The 
speakers included Governor Ritchie of 
Maryland; Professor John Erskine, who 
wrote “Helen of Troy,” and the Very 
Rev. H. Erskine Hill of St. Andrew’s 
Cathedral, Aberdeen. More Scotch 
stories were told that night than have 
been heard for years and later in the 
evening Sir Harry Lauder came in and 
had Mr. Moir, Actuary Arthur Hunter 
and many other members of the Society 
falling off their seats from laughter. 
Describing the caution of the Scotch Dr. 


Hill told of an ancestor who aiter a 
long period of spooning said to his 
sweetheart: “Noo, Janet, we've been 


coortin’ twa years. Dae ye no think it 
is time | might tak a bit kiss?” And 
Janet replied in a way which showed she 
had frequently reflected on the sub- 
ject, “Weel, John, T see nae objection if 
ye tak it discreetly.” 

es ae 


Lord Riddell, owner of the “News of 
the World,” the English Sunday weekly 
with the astounding circulation of 4,000,- 
000, recently addressed the staff club in 
Liverpool of the Liverpool & London & 
Globe. He characterized as remarkable 
the tremendous premium income upon 
insurance in the United States. How- 
ever, he did believe that the growth of 
insurance in all parts of the world tend- 
ed to make humanity more careless 
about fires and motor accidents. 

* * * 


Senator Isaac Miller Hamilton, presi- 
dent of the Federal Life, has recovered 
from two attacks of double pneumonia 
and is getting back his usual strength 
and vigor. He left this week for Cali- 
fornia to visit his sister in Los Angeles 
and from there will go to Hollywood, 
Fla., to visit his daughter Miriam, now 
a sophomore at Vassar. 

x ok Ox 


Hugh Lewis, general manager of the 
Liverpool & London & Globe, has left 
Kngland for a trip to the South Amer- 
ican offices of the company. 

Walter E. Batterson, assistant secre- 
tary of the Travelers, has been clected 
mayor of Hartford. He will serve for 
two years. 


Fred MacLaughlin, 
MacLaughlin, manager of the Franklin 
Life at Houston, Texas, has written,a 
book entitled “The Blade of Pica 
a historical romance published by 


brother of (uy 


Sobbs- 


Merrill. Fred MacLaughlin is a world 
war veteran and has had considerable 
experience in short story writing. 

oa eet (ae 


Richard J. (Dick) Conheim, leading 
producer of the Union Central Life in 
New York and one of the foremost life 
underwriters returned on April 2nd, via 
the steamship, S. S. Hamburg after a 
two months’ pleasure trip abroad. 

x ok Ok 

Robert H. Angell, president of the 
Shenandoah Life of Roanoke, has been 
elected chairman of the Republican party 
in Vireinia. He was elevated to the post 
at a meeting of the state Republican ex- 
ecutive committee held in Richmond last 
week. 

+ te k 


G. Felter Wendell has succeeded John 
G. Forrest as insurance editor of the 
New York “Times.” Mr. Forrest has 
been transferred to another post in the 
financial news bureau of that newspaper. 


REPUBLIC FIRE AGENTS 


The Republic Fire of Pittsburgh, a 
member of the Corroon & Reynolds, 
Inc., group, has appointed the TF. H, 


Ross Agency as New York City and New 
York suburban agents for fire and allied 
lines. This agency is ‘one of the 
prominent in the city and enjoys a good 
record upon its business. Stockholders 
of the Republic Fire have approved the 
increase in capital from $300,000 to $500,- 
000 and also the reduction in par value 
of the stock from $50 to $10 a share. 
The company now has. total [ 
about $2,000,000 and its business will soon 
be increased through the Corroon & 
Reynolds office. 


most 


assets of 


CANCELS BANK CONTRACT 

The Eastern Underwriter is informed 
that the Connecticut Mutual Life has 
instructed its Southern California repre- 
sentative to cancel the contract made 
with the Bank of Italy. This was con- 
firmed by President Loomis of the Con- 
necticut Mutual. 

We understand that there are 
four companies who have contracts with 
the Bank of Italy at the present time 
and that one of these four is soon to 
announce jts action cancelling sani 


only 





SMITH VETOES HIGHWAY BILL 

Governor Smith has vetoed the \Whit- 
comb bill and the Thompson bill amend- 
ing the highway law, in relation to the 
liability of municipalities for thc gli- 
gent operation of vehicles owned by the 
municipality. 

These bills sought to make the mu- 
nicipality as owner of motor vehicles re- 
sponsible for accidents caused by fire 
and police apparatus in the performance 
of their duties. 


SCHIFF JOINS F. & D. 
W. J. Schiff has joined the New York 
staff of the Fidelity & Deposit as as- 
sistant to M. A. Walsh, manager «©! the 


fidelity and blanket bond departi:cnts. 
Mr. Schiff was formerly with th Na- 
tional Surety where he was assistant Su- 
perintendent of the blanket bond de yart- 


ment. 


Charles Hommeyer, superintendent 0! 
agencies, Union Central Life, att ded 
the luncheon of the Life Insuranc: Ke- 
search Bureau, held at Washingto: this 
week. Herbert Hooyer was the «west 


of honor. , 
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Union Indemnity Airship Being 
Considered 
Friends of W. Irving Moss, president 
of the rapidly growing Union Indemnity 


fleet, and now visiting New York City, 
tell me that he is considering the pur- 
chase of an aeroplane so that he and 
ether executives of the Union Indemnity 
can make their frequent New York-New 
Orleans trips at a considerable saving of 
time. The Eastern business of the Un- 
ion Indemnity has grown to such impor- 
tance that it has been necessary for Mr. 
Moss to pay frequent visits here. He 
has been doing a “Twentieth Century” 
stunt; that is, reaching New York from 
the Louisiana metropolis without loss of 
a business day en route North. This 
feat has been accomplished by taking a 
train at New Orleans late on Saturday 
afternoon, spending Sunday on the train 
and arriving here on Monday morning. 
Probably the two nights on the sleeper 
have gotten on the nerves of Mr. Moss. 

\nvway he has been watching with clos- 
est interest the development of commer- 
cial aviation and it would not surprise his 
associates if sometime in the near fu- 
ture he put into service a Union Indem- 
nity airship. 

The new air mail route from New 
Orleans to New York will permit mailing 
of letters in New Orleans at 2 o’clock 
in the afternoon. These letters will be 
delivered in New York the following 
morning, 

\lready the aeroplane has been used 
by insurance men in the South. 
cently T. E, 


Re- 
( Braniff of Oklahoma City 
visited agents in Texas by this mode of 
transportation. : 


* * 


Next Commissioners’ Conventicn Should 
Take Place in Madison Square 
_ Garden Under “Tex” Rickard 
li | am anywhere in the neighborhood 
lam eoing to try to get a reserved seat 
at the next convention of the insurance 
commissioners. That is one convention 
that the New Jersey Department. will 
not miss. It can be stated right now 
that a lot of oratory is going to be 
spilled there on the subject of the comity 
f states, 
Nothing has aroused the New Jersey 
Department so much in years as the 


Controversy between Superintendent 
Beh * New York and Neal Bassett, 
head i the Firemen’s group, based on 
the <ifference of opinion between Mr. 
Bassett and Mr. Beha as to the surplus 
1 the Firemen’s Insurance Co. 

is n the New York Superintendent 
) 





to give publicity to this subject 
red up a hornet’s nest. New Jer- 


“*Y ts one state which is very proud of 
tS iisurance companies and it has lots 
. than. There are The Prudential, Mu- 
tal 


‘ enefit, Colonial Life and Bankers 
ational among the life companies; the 


Globe Indemnity, Commercial Casualty, 
New lersey Fidelity & Plate Glass and 
ban} rs Indemnity representing the cas- 
ualty field; and such fire companies as 
the Newark Fire, established more than 














a hundred years ago, the New Bruns- 
wick, incorporated in 1826, the American 
of Newark, which began business in 
1840; the Camden, which started in 
1841; the New Jersey, the Eagle and 
others; even Atlantic City has several 
companies. Then there is a flock of 
new companies, either started or under 
way in Northern New Jersey. 

The mere fact, however, that a com- 
pany is new or even that it is small has 
little to do with its influence. All the 
New Jersey companies have pretty good 
boards. These boards are a network of 
the closest kind of intertwining between 
banks, trust companies, real estate, 
building and loan associations, law and 
insurance. When you step on the toes 
of an insurance company in New Jersey 
you are pretty sure to know it. New 
Jersey has the strictest retaliatory law 
in the United States. Furthermore, it 
is a mandatory law. 

Insurance commissioners all over the 
country are watching the New York- 
New Jersey controversy. It has brought 
very much to the fore the question of 
state rights again and some of the states 
which have been antagonized by New 
York’s acquisition cost regulations in 
casualty insurance are bound to have 


something to say at the next conven- 
tion. It is rather unfortunate for the 
drama of the situation that Mr. Beha 


will not be there as undoubtedly by that 

time he will be outside of the ranks of 
Insurance Departmental chiefs. 

x OK Ox 

A Type Of Advertising Which Disgusts 
People With The Subject 

One more function might be suggested 

to the Insurance Advertising Conference, 

and that is to write some sort of an 

official communication to “Printers’ Ink,” 

the principal magazine devoted to news 

of advertising men, and in the letter 

ridicule to the hilt some of the snob ad- 

vertisements which people outside of the 


insurance business are running in such 
quantities and which tend to cheapen 
and to disgust many pecple with the 


whole idea of advertising. 

\ case to the point is the ad of the 
White Star Line which appeared in daily 
papers recently, describing the cabins 
on the S. S. “Olympic.” Follow two para- 
graphs from the ad: 

Of Interest to Ladies—A cabin on the 
“Olympic” could easily be likened to a 
de luxe hotel room. But we prefer to 
liken it to—a cabin on the “Olympic.” 
And your stewardess, unobtrusive, help- 
ful, is a true daughter of White Star 
tradition. 

Of Interest to Men—Your cabin stew- 
ard is an efficient chap. Usually a man 
who has spent the best part cf his life 
in White Star service. He is your valet, 
cabin waiter and adviser * * * and by 
the end of the voyage he is very likely 
your confidant, 

The fast one about the cabin steward 
will strike all travelers as extremely hu- 
morous. Most habitues of the smoking 
room, when they reach the cabin at 2 





o'clock in the morning, are apt to make 
confidants of the steward and tell him 
the story of their lives long before the 
end of the voyage. : 

It is to the credit of insurance adver- 
tising men that their copy is sane, pur- 
poseful and sometimes as attractive in 
reader interest as any to be found in 
publications. 

* * x 
Solitary Glory 

Every time Spencer Welton, president 
of the New York Indemnity, reads a 
story of crowded tenements where two 
families may live in a room or two, he 
wonders if all is right with the world 
and whether his own conscience should 
smite him. And this uncomfortable feel 
ing has come te him because his family 
is the only one in Greater New York 
which has the privilege of cccupying all 
by itself the entire east side of a six- 
teen-story apartment house. So few 
families are in the house that the ele- 
vator man is bored playing solitaire. The 
explanation is that the apartment house 
was built by a real estate operator who 
decided before he built it to sell as 
soon as it was completed. He is not 
interested in getting new tenants, as he 
still wants to sell. 


* Kk 


Used Bassett’s Name Without 
Permission 

Executives of fire and casualty insur 
ance are growing cagey of visitors com- 
ing in and offering even large and old 
established companies for sale. A recent 
experience that several companies have 
had with a man claiming to represent 
Neal Bassett of the Firemen’s has 
caused resentment in the offices visited 
and aroused the indignation, it is re- 
ported, of Mr. Bassett. The latter, it 
is understood, never has met the man 
claiming to represent him, and gave him 
no authority of any kind. 

Those who were approached believe 
that some one was on a “rubber neck 
expedition,” seeking to find if certain 
companies were for sale, figuring that 
the best way to do it was to pretend to 
represent a man recognized 
fide buyer. 


as a bona- 


ok * 


* * 
Trying to Sell Control You Haven’t Got 
A broker entered the office of a lead 
ing fire executive a short time ago and 
offered to him the sale of a casualty 
company, alleging that he spoke for sev- 
eral of the leading stockholders—enough 
to swing the control. He wanted a quick 
decision and was told that he could have 
his answer the following day. The next 


morning the fire executive was shocked 
upon reading the morning newspapers 
of New York when he found that the 
casualty company ‘had been sold to a fire 


company. It developed that the sale had 
taken place before the broker had of- 
fered to sell; in other words, while he 
was negotiating the sale had been made 
without his knowledge. 

* * ok 


The Casualty Underground 
News about casualty insurance shoots 
from end of the New York 1 
ance district to the other with 
lightning velocity. It travels faster than 
ticker service. If a company changes 
hands or an appointment is made at 11 
o'clock, everybody seems to know it 
shortly thereafter. This is one side of 
\merican business life where secrets are 
hard to keep. 


one msur 


chain 


* * * 
A Matter of Nerve 
The nerve of members of the various 
fake accident rings is shown bv a claim 
presented to a New York casualty com- 
pany. According to the claim, a truck 
of a large fleet insured by the company 
struck and badlv damaged a pri 


vate car 
in October, 1926. The truck, so the 
story ran, had not stopped nor reported 
the accident, but had run away. The 
owner of the damaged car did not. re 
port the accident until February, 1927, 
when a claim was made against the fect 


and the insurance company. Identifica 
tion of the guilty truck was made by 
means of the license numbers. 

A search of the company’s records dis- 





closed no record of an accident to trucks 
of the company. Instead, it became es 
tablished that the particular truck had 
not been purchased until October, 1926, 
and no license of the reported number 


had been issued until that time, after 
the supposed accident. 

After a grilling, the claimants con- 
fessed that they had seen the truck 


standing at the curb late in 1926; thought 
that a fleet would be easy to victimize, 
and proceeded to fake a pertect swindle. 
Their lack or research, however, betrayed 
them and landed them in a most unpleas 
ant position, 


Agent a Poet 
W. Ewart Gradwell, who edits the 
‘Berkshire Advantage” for the Van Alst 
Agency of the Berkshire Life, is a good 
all around publicity man as well as 
something of a poet. Some of his verses 
have been published in the newspapers 
froni time to time, and Don Marquis has 
accepted occasionally some of Mr. Grad 
well’s poems for his “Sun Dial” column 
for the New York Sun. 
x oe x 
After Josh Lee 
It would not surprise me if Josh Lee 
professor of public speaking, University 
of Oklahoma, would make the jump into 
the insurance business. Ever since his 
receit appearances in the East at insur 
ance banquets insurance companies have 


been making him propositions to join 
them. 
L. Brackett Bishop In Florida 
l.. Brackett Bishop, recently back 


from his second trip around the world, 
is at Miami, Fla. 
monager of the 
Life in 


He was for many years 
Massachusetts Mutual 
Chicago and few insurance men 

have traveled more extensively. 

* * 

Sumner Ballard’s Postals 
Sumner Ballard, the re-insuranee mar 
vel now traveling in the Orient, has been 
sending over many postal card greetings 
to his friends in the insurance compa- 
The latest collection came 


Hes, from 
Japan. 


* 5 


Earl Manning as a Davey Surgeon 

Karl G. Manning, famous Boston gen- 
eral agent of the John Hancock Mutual 
Life, uses a business card which reads, 
“Earl G. Manning, Estate Engineer.” 
Kecently when he sent the card in to 
a prospect he received this answer: “I 
am sorry, but I don't need any estate 
engineering. I have just finished having 
my lawn landscaped.” 

* * x 

Reading “Jefferson and Hamilton” 

Now that “Napoleon” and “Bismark” 
by Emil Ludwig have been read by ex- 
ecutives, the most popular book among 
insurance men—especially insurance law- 
seems to be “Jefferson and Ham- 
ilton,” by Claude G. Bowers. 


Vers 


JOIN PENNELL AGENCY 


O. H. Burrill Appointed Assistant to 
Organization Head in Production; 
F. J. Ankner Made Cashier 
Oscar H. Burrill, who was for some 
years traveling cashier of the State Mu- 
tual of Massachusetts, has joined the 
Frank Pennell Agency of that company 
in New York City as an assistant to Mr 
Pennell in the production end. Mr. Bur- 
rill assumed his new duties on March 31. 
Krank J. Ankner also has been ap 
pointed by the company as its cashier in 
the agency, effective March 31 
Mr. Ankner was at one time in the loan 
department of the Equitable of New 
York but in more recent years has been 


Sallie 


a teller in the Harriman National Bank 
of New York 
Mr. Pennell, who became a= general 


agent of the State Mutual in New York 
on January 2, reports a 62% inerease in 
paid business during the first three 
months of 1928 over the corresponding 
period in 1927, In February the agency 
led the company in paid business, break 
ing all previous New York City and State 
records for one month’s production 
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Beha Says He May Not 
Relicense Firemen’s 


ORDERS CHANGE IN FINANCES 


Writes Commissioner Maxson of New 
Jersey That Other Companies 
Follow New York Formula 
Insurance Superintendent James A. 
Beha of New York, instead of retracting, 
at the firm request of Deputy Commis- 
sioner C. A. Gough of New Jersey, his 
statements about the financial structure 
of the Firemen’s of Newark, continued 
the controversy this week by addressing 
another communication to Insurance 
Commissioner Edward Maxson of New 
Jersey in which he threatens to refuse 
a renewal of the Firemen’s license in 
New York on May 1 unless the company 
reduces the alleged pyramiding of assets. 
Superintendent Beha claims that an 
analysis of the stock holdings of subsid- 
iary companies by other large fire insur- 
ers fails to disclose anything similar to 
the Firemen’s financial structure. He 
says also that as the New York State 
insurance law prohibits the investment 
by an insurance company of an amount 


associated companies, at least the column 
“Total of Assets” is omitted. 
Standards of Safety Not Met 

a | swould not be interested in the Fire- 
men’s financial set-up if it had not been 
licensed in th® past to do business in this 
state. On May Ist I must determine 
whether it is for the best interest of the 
people of this state that it shall again be 
licensed; that its capital, securities and 
investments are such that it may safely 
be entrusted with a continuance of au- 
thority to do business here. 

“IT do not believe that the company 
meets the standards of safety as set by 
the laws of this state. It is therefore 
with great regret that I inform you that 
unless this company will reconstruct its 
financial set-up in ap a with the 
standards set by the laws of this state, 
before May Ist of this year, it will not 
be permitted to continue to transact the 
business of insurance in the state of 
New York under aproval of this Depart- 
ment.” 





FIRE WASTE PRIZE WINNERS 





Kathryn Bourne, Daughter of N. Y. Life 
Agent, Gets $150 for Best Essay in 
Indiana Contest 


in excess of 50% 
recel\ 


refuse to relicense the Firemen’s. 


No direct reference is made to the let- 
week by 
However, a postscript to 
Beha’s communication does imply 
Insurance 
themselves not entirely 
in accord with respect to the stand taken 
by the New York Insurance Department. 
Comiuissioner Maxson has written a let- 
,eha which has not been pub- 
lished but to which the New York Super- 


ter sent Mr Beha last 


Gouge sh. 


the heads of the New Jersey 


Department are 


ter to Mr. 


intendent makes this reply: 


‘Pp. S. I deepiy appreciate your assur- 
communication re- 
addressed to me by your deputy 
absence 
knowledge, and that 
printing and circulating of same 
knowledge 
Your 
and father is an agent for the New York 


ance to me that the 
cently 
was written 
without your 


during your 


likewise done without your 
and did not have your approval. 
expressions of personal 
regard are reciprocated.” 


Beha’s Comparative Analysis 


Referring to his comparative analysis 


Mr. Beha writes: 


“T would like to have you note the 
the com- 
indi- 
and BUFFALO FIRE COVERS 
insurance 
stock holdings to their gross assets and 


gross assets of said companies; 
ce ve amount of 
cated by their 
the proportion of their fire 


capital and surplus assets. 


Fire 


Insurance 


“Stock 
New York Companies Holdings 
PORE iskecccbasceedecrsees $ 0 
Contwnetital onicccecsc ives 3,593,000 
Globe & Ruteers:....<6 +0 1,277,646 
Fidelity-Phenix ..........+. 3,093,000 
Great American ..........0. 4,755,644 
Other State Companies 
Hartford—Connecticut ..... 6,063,840 


North America—Pennsylvania 3,234,019 


Aetna—Connecticut ........ 3,619,320 
Springfield—Massachusetts .. 1,963,125 
St. Paul—Minnesota ....... 1,189,642 
Fireman’s Fund—California . 1,739,880 
Firemen’s—-New Jersey 12,364,184 

“This at least shows that other fire 


insurance 
the same 


companies have 
method of financing 


recent advertisement of the 
Insurance 


of its surplus in the 
stocks of other insurance companies and 
e credit for such excess investment 
he has no other course to follow than to 


that  chial 


respect 


exposure as 
premium writings, 


not adopted 
as the 
Firemen’s of Newark, and I repeat that 
| consider this fortunate for the business. 
I am pleased to note that in the more 
Firemen’s 
Company of Newark and its — ful. 


Kathryn Bourne, age 13, pupil of the 
Portland, Indiana, public schocls and 
daughter of Mr. and Mrs. Howard 


Bourne, won the first prize of $100 in 
the fire prevention essay contest con- 
ducted by the Indiana State Fire Mar- 
shal, Alfred Hogston. Alice Peace, age 
12, pupil of the St. Ann Catholic paro- 
school, La Fayette, won second 
prize of $50. The judges were Roy 
Wisehart, superintendent of public in- 
struction, Thomas Dungan, state agent 
for the Fidelity-Phenix and vice-presi- 
dent of the National Fire Waste Coun- 
cil, and Frank Parkey, chief of the Gary 
Fire Department. Approximately 15,000 
essays were written by pupils in the 
seventh and eighth grades of public, pri- 
vate and parochial schools of the state. 
The contest was under the direction of 


and Mrs. Nellie M. Long, director of the edu- 
the cational division of the State Fire Mar- 
was. Shal’s Department. 


Miss Bourne is in the eighth grade of 
the Portland Junior High School. Her 


Life Insurance Company. Miss Peace is 
in the eighth grade of the St. Ann 
Catholic Parochial School. These girls 
won the first prizes in the fire preven- 
tion essay contest of their respective 
Congressional districts. Kathryn will re- 
ceive a total of $150 and Alice $100. 





A blanket insurance policy protecting 
all Buffalo (N. Y.) real and personal 
property subject to fire damage will be 


Percentage 
Percentage of Fire 
otal of Fire Insurance 


Insurance Insurance Stocks Held 


Company Stocks to Capital 
Stock Held To and Surplus Premium 
Holdings Assets Combined Writings 
$ 0 0 0 $45,190,238 
3,593,000 4.41 8.39 25,652,359 
14,277,745 1.59 3.87 29,425,924 
3,093,000 4.91 9.77 21,720,365 
9,176,494 8.35 14.17 19,536,150 
15,050,143 6.88 19.55 47,877,500 
7,865,000 4.62 10.51 34,575,834 
3,619,320 6.76 18.44 26,204,020 
1,963,125 6.07 14.28 16,681,130 
1,914,087 4.04 8.65 15,569,593 
1,235,634 3.29 15.93 20,322,659 
12,364,184 30.91 60.19 21,657,103 


recommended by the committee on leg- 
islation of the Buffalo common council 
at an early meeting. This recommenda- 
tion is the result of a declaration by 
Councilman Joseph Becker that the pres- 
ent system of buying individual protec- 
tion on each piece of property is waste- 
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SURPLUS TO POLICY HOLDERS $5,548,708 


A PERSONAL, HELPFUL AGENCY COMPANY 
WITH TRADITIONS OF AGE AND FAIR DEALING 
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AGENCY COVERS SKYSCRAPERS 


Thirty-Five Story Empire Trust Building 

Latest to Be Insured by Midtown 

_ Underwriters, Year Old Office 

The Midtown Underwriters, Inc., of 
New York might be said to specialize 
in writing insurance on 
The thirty-five story Empire Trust 
building, also known as the Knabe 
Tower, which is the newest of the Fifth 
Avenue sky-piercing towers, is the lat- 
est to be covered by this agency. 

Charles L. Hanscom is president of the 
company, which is agent for the Em- 
ployers’ Liability, the Importers & Ex- 
porters, the Hamilton Fire and the Caro- 
lina. It is located at 17 East Forty-ninth 
street in the center of the real estate 
office district. Its office is in the build- 
ing of the Douglas Elliman Company, 
one of the large renting offices of the 
city. 

The office has not yet finished its first 
year of existence. In the time since it 
started in June of last year it has paid 
about $500,000 in premiums. 


skyscrapers. 





ADD NEW FIELD MAN 


The American of Newark has added 
another field man in its southern terri- 
tory: on April 1, Frank L. Brackney 
joined Carl M. Hunt and Davis B. Rives 
in the Texas field. Following an ap- 
prenticeship of several years in the Dal- 
las office of the Commercial Union, Mr. 
Brackney spent two years as examiner 
in the John S. Aldehoff general agency. 
In April, 1926, he went with Gross R. 
Scruggs & Can general agents. After 
spending three ‘months in the office, he 
entered the field, where he continued 
until joining the ‘American’s staff. 





PHILA. MARINE RATES 
George W. Edmonds, manager of the 
Port of Philadelphia Ocean Traffic Bu- 
reau, has begun an inv estigation into al- 
leged discrimination against the port of 
Philadelphia in ocean insurance rates. 


$12,200,000 


CITY PROPERTY UNDERINSURED 


Councilman Joseph W. Becker of Buf- 
falo, who began an investigation in that 
city to save the municipality money on 
its fire insurance premiums has discov- 
ered that the city’s two municipal audi- 
toriums are insured for only $100,000, 
whereas they are assessed at a valuation 
of $350,000. Mr. Becker proposes to 
cover all city property in a blanket 
policy. 





FALL RIVER BOOKLET 

_ The National Fire Protection Associa- 
tion has published a well illustrated 
pamphlet of forty pages on the Fall 
River conflagration, giving a complete 
history of the loss and describing the 
effects of the fire upon buildings, safes, 
vaults, wired glass windows and _ other 
things generally considered to be fire re- 
sistive. 





BRITISH APPOINTMENT 
Fester, Fothergill & Hartung have 
been appointed sole representatives in 


Great Britain for the Previdenza of 
Milan. 





Eastern Highway Display Company, 
Inc., Lynbrook, N. Y., selling marine, 
fire, life, health, accident, casualty, liabil- 
ity and fidelity insurance, etc., has been 
chartered at Albany with $5,000 capital. 
C. Ford Hinman, Margaret N. Taylor 
and Emiluy N. Erickson, New Rochelle, 
N. Y., are directors and subscribers. 





The Hartford Agent tells of a story 
of a negro who was hit by an automobile 
in New York City and in whose clenched 
fist was found a card of a certain at- 
torney known for his activity in follow- 
ing up personal injury cases. 





The Davenport Insurance Corporation 
of Richmond, representing the Liverpool 
& London & Globe, the Globe Indem- 
nity, and the Virginia F. & M,, has 
merged the business of the Caperton In- 
surance Agency at Hopewell with that 
of the Davenport agency. 











Established 1879 


The Tokio Marine & Fire Ins. Co., Ltd. 








GEORGE Z. DAY, Ass’t General Agent 





OTHER LIABILITIES 
NET SURPLUS 





U. S.—Statement December 31, 1927 | 


United States Fire Branch: 80 John Street, New York | 
J. A. KELSEY, General Agent 


$9,771,118.88 
2,238,740.65 
875,414.78 |} 
6,656,963.4 5 AAA i ig 
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N. J. in Quandary Over 
New Commission Law 


COURT TEST IS HELD LIKELY 





Excepted City Agents May Act When 
Enforcement is Sought; Compa- 
nies Confer in New York 
The passing of the Reeves amendment 
» the Ramsay Act in New Jersey, the 
hill making insurance agents commission 
uniform throughout the state, was the 
immediate foundation for plans to take 
the matter into the courts and test its 
constitutional status. This action will be 
taken by the agents in Essex, Hudson 
and Camden counties, backed by the in- 
surance companies who fought bitterly 

against its passage. 

When news reached Newark last Fri- 
day morning that the bill had passed at 
Trenton several conferences were held 
in two of the largest insurance agencies 
in that city to formulate plans for ac- 
tion. Just what was done or said could 
not be learned but it was generally in- 
timated that agents in the three coun- 
ties who fought the bill did not intend 
to let any grass grow under their feet. 

Doubts Its Constitutionality 

Insurance officials throughout Essex 
and Hudson counties are of the firm be- 
lief that the courts will nulify the act 
on the ground that the legislature has 
not the power to regulate the “salary” 
that should be paid to an employe, 
when it comes to a private corporation. 
If that is the case, officials say that it 
will establish a precedent of which those 
in other fields of endeavor would be 
quick to take advantage. 

lf the bill remains a law it may lead 
to the increasing of insurance rates and 
companies now affiliated with the East- 
ern Underwriters’ Association would 
have to compete with non-affiliated com- 
panies. If the Eastern Underwriters’ As- 
sociation withdraws from any supervi- 
sion of making uniform commissions, 
this will allow all companies to name 


their own rate of commission, officials 
say. 





Commission War May Start 

One of the officials of Newark told 
The Eastern Underwriter that each 
company can name its own uniform com- 
mission rate and where there is a fleet 
of companies each company can name its 
own rate, thereby gaining in the end 
what amounts to a graded scale. 

This sort of thing, said the official, 
will start a “commission war between the 
affiliated and the non-affiliated compa- 
nies, something which the latter compa- 
nies have been looking for some time. 
In addition, the non-affiliated companies 
may go so far as to reduce rates and 
with the offering of higher commissions 
than board companies can pay it can be 
very plainly seen that the situation in 

ew Jersey will be very acute.” 

resent commissions range from 15% 
on special hazard risks to 35% on pre- 
terred business, it was learned, and in 
some territories for very special risks the 


commission rate is 40%. With these 


commissions in mind, one of the officials 
said, anyone can guess as to what is 
gcing to happen on the commission ques- 
: n and it looks as if the sky was the 
Imit 


_'n commenting upon the passage of 
ill a company official stated that the 
'l should be regarded as a dangerous 
‘casure, detrimental both to the com- 
ues and to the agents, but, the agents 
‘il be the sufferers in the end. The 
‘npanies in allowing the agents in Es- 
, Camden and Hudson counties higher 
-uimissions than in other counties in the 
stute did so because everything is of a 
hicher cost, regardless of what agents 
i the ordinary territory may say.” 
Agents in Ordinary Territory Jubilant 


Si : , : 
‘sents in the ordinary territory are 


jubilant over the victory in the passing 
of the bill and talk of the amendment 
being declared unconstitutional by the 
courts appears to be a joke to them. 

It was pointed out to a reporter of 
The Eastern Underwriter by an agent in 
Middlesex county, that if the courts did 
declare the act unconstitutional, that the 
agents in the eighteen counties that 
fought for the bill and were successful, 
would immediately call a meeting and 
plan another bill, more strenuous in ac- 
tion, to be introduced next year. 

Agents in the ordinary territory seem 
to be determined that the agents in Fs- 
sex. Hudson and Camden counties will 
get no more commission than they do. 
The bitter fight that has been waged 
between the two factions over the bill 
has caused a wide split in insurance cir- 
cles in New Jersey and the general out- 
come will be watched closely as a meet- 
ine of the New Jersey Association of 
Underwriters, of which Harry L. God- 
shall is president, will be held this month 
at Trenton. 

Rumors that many members in the 
three selected counties will resign from 
the association were current in Newark 
last week, but no one would predict just 
what was going to happen at the meet- 
ing. It was predicted that were there a 
wholesale resignation of members from 
the association, it is possible that a simi- 
lar organization may be formed for. the 
agents in the three selected counties, 
namely, Essex, Hudson and Camden. 


Effect On Smaller Companies 


Just what effect uniform commissions 
will have on the smaller companies doing 
business in New Jersey remains to be 
seen but the consensus of opinion among 
agents is that they will be taken eventu- 
ally under the wing of the larger com- 
panies, whether by the affiliated or the 
non-affiliated remains a question. 

What action the National Board of 
Fire Underwriters would take could not 
be learned, but it was stated by a lead- 
ing Newark executive that if the Board 
did not take some action in the courts, 
his companies would, but his procedure 
could not be learned. 

Neal Bassett, president of the Fire- 
men’s, as well as C. Weston Bailey, pres- 
ident of the American of Newark and 
Thomas L. Farquhar, president of the 
Newark Fire, fought against the bill, and 
at the time that the three insurance of- 
ficials appeared before the hearing held 
in Trenton, Mr. Bassett told the Assem- 
blymen that if the bill was enacted it 
would ruin the American Agency system. 

A conference will be held this week 
either in New York or Newark by the 
Eastern Underwriters Association and it 
is expected that plans will be formulated 
as to what action is best to take. Re- 
gardless of the new law, agents and in- 
surance officials in Newark predict that 
the matter will be a long drawn out af- 
fair in the courts, and some have gone 
so far as to say that it may be a year 
before the matter is decided, but in the 
meantime the law will be enforced and 
uniform commissions will be paid. 

It was reported that a secret confer- 
ence was held last Saturday evening at 
New Brunswick, by the agents of Mid- 
dlesex county, where plans were made to 
fight any court action that may be taken 
by the companies. 

Legal talent has been engaged by the 
agents in this territory and a senator 
who voted for the bill has been appointed 
counsel to take action. 

Insurance officials say that the uni- 
form commission law may lead to a 
number of new fire insurance companies 
springing up in New Jersey. Another 
phase of the new bill is that the powers 
of the insurance commissioner of New 
Jersey have been made powerful. 

Rumors that many companies would 
withdraw from the state were denied to 
a reporter of The Eastern Underwriter 
who visited many of the offices, particu- 
larly the smaller companies, where it 
was said that they were in New Jersey 
to do business and intended to aid in 
the fight in the courts, 
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More than a Century 


THREE GREAT COMPANIES 
Providing Strong and Dependable 
Insurance in FIRE andALLIED 

LINES and in CASUALTY and SURETY 

PROTECTION 
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THE WORLD FIRES MARINE 
1 INSURANCE COMPANY 
| THE CENTURY INDEMNITY CO. 















































i ——> 
os 


























( 



































Page 22 


May Reopen Hearings 
On Mass. Fire Rates 


CHANGE IN SENTIMENT SEEN 
After Legislative Committee Had Found 
No Evidence Against Rates New In- 
terests Demand a Probe 


Boston, Mass. April 4+—The = entire 
situation with regard to a legislative in- 
vestigation of fire insurance rates and 
rat making in Massachusetts has 
changed as it were over night. A week 
or ten days ago there was every reason 
to believe that the Massachusetts joint 


legislative insurance committee would 


report “no legislation necessary” in the 
case of the bill before it on rate in- 
vestigation. In fact the chairman of the 


committee announced at the last hearing, 
that so far as he could. s« 
had been brought out at 
werrant the commnttes 


Jno evidence 
the hearings t¢ 
reporting a_ bill 
rdering such an investigation 

It is utiofficially learned at the 
House that the committee lad decided 
upon its report, ten to five against an 
investigation, and that the report ws 
already to go into the leeislature. It 
is stated that some members of the com- 
nuttee told the Governor what it was 
intended to do, and result, it) is 
reported, the committee will re-open the 
hearing on the bill and go all over the 
situation ‘again. It is expected that the 
date for this hearing will be 
weeks henee, and it is interesting to note 
that Felix Vorenberg, chairman — of 
Mavor Nichols’ committee to investigate 
rates in Boston will be back in the cits 


State 


about two 


about that time It is stated that Mr 
Vorenberg will be present at the hearing 
and have some interesting things to tell 
the committee. 

\t a meeting of the Central Labor 


charges 
made, in- 


Union held here vesterday 
against fire insurance were 
cluding statements to the effect that 
the insurance companies were “running 
wild” in Massachusetts and that some 
thing should be done to reduce rates 
The whole matter of a rate investiga- 
tion originated in Governor Fuller’s an- 
nual message to the I islature, and de 
velopments of the past few davs would 
indicate that it would not displease him 
if the legislature ordered such an inquiry. 


BROOKLYN BOOSTS CAPITAL 


Directors Recommend Increase’ to 
$1,000,000; Sale of Stock at $100 a 
Share to Add $1,200,000 to Surplus 
Directors of the Brooklyn Fire, the 

company organized last vear by a large 

group of Brooklyn business men and 
placed under the management of Cerroon 

& Reynolds, Inc., voted late last week 

to recommend to the stockholders that 

the capital stock of the company be in- 
creased from $600,000 to $1,000,000 by 

raising the number of shares from 24,000 

to 40,000 with a par value of $25 each. 

The new stock will be issued at $100 a 

share to stockholders of record of April 

20 in the ratio of two new shares for 

each three shares new held. The rights 

will continue until May 21. 

\ special meeting of the stockholders 
will be held at the offices of the First 
National Bank of Brooklyn on April 12 
to act upon the proposal. The transfer 
books of the company will be closed for 
transfer of stock from March 31 to April 
13, the day after the annual meeting, at 
which time the books will be opened for 
transfers. 

President William M. Tomlins, Jr., in 
announcing the capital increase. plan, 
says if the proposal is approved and 
completed the company will receive ad- 
ditional funds of. $1,600,000, $400,000) of 
which will be allocated to capital, bring- 
ing this item up to $1,000,000, and $1,- 


200,000 to surplus and reserve funds, 


bringing these items up to approximate- 
ly $3,500,000, making total assets of ap- 
proximately $4,500,000, thus placing the 
company in a position to increase sub- 









UNDERWRITER 





April 6, 1928 





stantially its premium income without 
reducing its surplus below a conserva- 
tive figure, in addition to adding greatly 
to the prestige of the company, which 
started only recently under such favor- 
able auspices. 

The increase in the cash capital of the 
Brooklyn Fire to $1,000,000 will put the 
company upon the same capital basis as 
its associated companies in the Corroon 
& Keynolds, Inc., group—the American 
Equitable, the Knickerbocker and_ the 
New York .Fire, each of which has 
$1,000,000. capital. 


TAGGART ON FOREIGN CO’S. 
Says Insurance Dep’t Should Watch 
New Companies Closely Before Ad- 
mitting Them to Pennsylvania 
Insurance Commissioner Matthew H. 
Taggart of Pennsylvania has thrown 
some more light upon his position with 
reference to the admittance of additional 
outside companies to write insurance in 
Pennsylvania, in the course of a letter 
addressed to Robert RK. Dearden, editor 
of the “United States Review” of Phila- 

delphia. In this letter he says: 

“We have been trying to give thought 
to the insurance needs of Pennsylvania, 
so as to be better able to pass upon the 
problems of admission of foreign compa- 
nics into Pennsylvania. That study in- 
volves many problems, none of which 
should be entirely ignored, and all should 
be reasonably well thought out before a 
policy is formulated. You and [I both 
know, and | believe are committed to 
the theory that this Department should, 
so far as is consistent with the law, give 
special service to the people and the in- 
stitutions of Pennsylvania. I feel that, 
in the case of the old and existing for- 
eign company, who has not heretofore 
sought admission into Pennsylvania, a 
little more delay is not inconsistent with 
the rights of this Department; and that 
a campaign of public and political pres- 
sure is not the argument that reflects 
the greatest credit upon the company 
seeking admission. ‘ 

“As to the brand new foreign com- 
pany, | feel quite certain that they could 
practice on their home folks for a little 
while, until the policy of the Depart- 
ment could be intelligently determined 
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upon. Merely because Pennsylvania has 
most alluring rates, and thus makes it 
very desirable for foreign companies to 
be admitted, so that they may be in a 
position to pay their losses in States 
where their operation is not so profit- 
able, is not to my mind a very convinc- 
ing argument in favor of their admis- 
sion; and if perchance the rates in Penn- 
sylvania were possibly on a par with the 
rates in other states, they would not be 
so interested in Pennsylvania business. 
I guess you will agree with me on this. 
This is only one of many factors that 
enter into this particular question.” 





FALL RIVER CLAIMS SETTLED 
The General Adjustment sureau’s 
branch in Boston has closed its con- 
flagration office to take care of the 
losses arising out of the Fall River fire. 
The bureau has adjusted 180° losses, 
which is more than half of all the claims, 
and paid out $1,427,552. Company ad- 
justers have handled the balance of 
claims. George F. Stratton, manager of 
the Boston office, and Adjuster Eugene 
Graf are being congratulated upon their 
successful and quick treatment of the 
conflagration losses. 


NEW QUEENS ALARM SYSTEM 

A new fire alarm system, costing in 
the neighborhood of half a million dol- 
lars, is now being installed in Queens 
County, N. Y., and should be in opera- 
tion on or about June 1, Fire Commis- 
sioner John J. Dorman announced this 
week. The development of the Borough 
of Queens in the last five years has 
made the matter of a modern fire alarm 
system a case of emergency, Commis- 
sioner lorman said. 


VIRGINIA FIELD CLUB 

The question of adopting a uniforin 
method of apportioning losses when po! 
icies are non-concurrent is one ci the 
items scheduled for consideration at the 
quarterly meeting of the Fire Insurance 
Field Club of Virginia to be held at the 
new Chamberlin-Vanderbilt hotel at Old 
Point April 10. Recommendation that 
some uniform method of apportioning 
losses in such instances was made by 
former President E. A. Clark in his re- 
port submitted at the last annual meet- 
ing in November. In the report he said: 
“At present, the majority of our non 
concurrent losses are apportioned upon 
what we term the gradual reduction rule. 
This, | believe, was the outcome of some 
court decision in Connecticut — thirty 
years or more ago. The application of 
such a rule frequently makes it impos- 
sible to apply the coinsurance clause.” 





P. F. McKOWN A SPECIAL 

Paui F. McKown has been appointed 
special agent in Virginia for the St. Paul 
Fire & Marine and its running mate, 
the Mercury Fire, under State Agent 
3ernard P. Carter, with headquarters at 
Richmond. He will enter upon his new 
duties May 1. For several years, Mr. 
McKown has been an examiner in the 
home office. He is a son of J. C. Me- 
Kown, secretary of the St. Paul, and is 
a graduate of Dartmouth University. He 
went to work in the home office of the 
St. Paul soon after finishing at that in- 
stitution. 





According to the report of an expert, 
writing in The Hartford Agent, there 
were 23 tornadoes in April and May, 
1927, which destroyed property valued at 
$4,000,000, killed 122 persons, 
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| Flames, Discovered at 5 a.m.. 
Sears 2 Adjoining Houses 
as Families Flee to Street 














Water Tower 
When Gears 


A rosrring fire, which for a time 
threatened scores of h@uses in the vi- 
cinitty, destroyed a Jew . apartment 
house early yesterday ft Shakespeare 
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Five alarms were soundel, bringing ap- 


alted on Way 

















upper Manhattan befo 
were brought tnder con 

While the blaze was ¢ 
seven-story structure the 
McConnell and his.son, 
-Walton Avenue, who ‘ha 
their family home 





Paratus from all over. the’ Bronx and 


e the flames 
rol. 

pusuming the 
wners, Joseph 
rthur, of 955 | 
torn down 
ke room for 












the big ap ST 
and wept ope! 








to m 
0 


y. The build- 





Ss 





ing was insured, they,explained, Du 
; ney stand to lose much money by : 
| detayv in_ reconstructing It. Phe builded 


fy TR Re nn we b> te 








Che CONTINENTAL 


INSURANCE COMPANY 
EIGHTY ACAIDEN LANE, NEW YORK, N.Y 


Charme 
AUL L MAID, Presiden 


CASH CAPITAL: FIFTEEN MILLION DOLLARS 


NEW YORK CHICAGO MONTREAL DALLAS SAN FRANCISCO, 





Page 24 


LR. ee Insurance 
is Of U. S. Chamber 


QUITS AS BEHA THIRD DEPUTY 


Counsel for N. Y. City Office of De- 
partment; Was Secretary to Two 
Prominent Judges 


Terrence F. Cunneen, third deputy su- 
perintendent of New York state and one 
of the unusually able young lawyers of 
New York City, 
become insurance manager of the United 
The ap- 
pointment will give general satisfaction 
as Mr 
tics which especially fit him for this 


has resigned; and will 


States Chamber of Commerce. 


Cunneen possesses many quali- 


post. ‘He makes acquaintances easy and 
holds them; he has been closely asso- 
ciated with public men; his legal training 
has been excellent; he possesses judi- 
cial qualities; he has appeared before 
legislatures; he is a satisfactory speak- 
er, and his position at the Department 
placed him in touch with nearly all an- 
vles of insurance. 
Importance of Post 

The Chamber of Commerce took its 
time in making this appointment, the 
post not having been filled since the res- 
ignation of James L. Madden to become 
a third vice-president of the Metropoli- 
tan Life. Mr. Madden proved an un- 
usually capable executive; set a high 
standard; and made the job an impor- 
tant one. His surveys of taxation and 
other topics having a wide insurance in- 
terest were circulated by the thousands. 
Under Mr. Madden the different divi- 
sions of the insurance business worked 
in closest harmony; and there was the 
co-operation. Three prominent 
insurance man who give considerable 
time te the U. S. Chamber of Com- 
merce are Harry A. Smith, president of 
the National Fire of Hartford; Walton 
I.. Crocker, president of the John Han- 
cock Mutual Life; and President Kem- 
per of the Lumbermen’s, Chicago. 

When Mr. Madden resigned the 
Chamber executives decided to take their 
time and looked the field over most care- 
fully before making the new appoint- 
ment. In the meantime, Mr. Madden 
continued to give the Chamber his best 
co-operation. 


closest 


Mr. Cunneen’s Career 

Mr. Cunneen is a graduate of New 
York Law School where he was given 
the degree of LL.B. He worked in va- 
rious capacities for various law firms 
until the United States entered the world 
war when he joined the navy. 

After returning to the practice of law 
he became secretary to Judge Robert S. 
Johnstone of the Court of General Ses- 
sions and when that Jurist’s term ex- 


pired Mr. Cunneen became secretary to 
a Supreme Court justice. In August, 
1924, he went into the New York In- 


surance Department as third deputy Su- 
perintendent. His duties there were ver- 
satile. 

He was counsel for the New York of- 
fice and conducted numerous hearings 
where charges had been made against 
brokers, public adjusters and agents. He 
appeared for the Department before 
legislative committees; drafted amend- 
ments to the insurance code. He won 
the admiration of all with whom he 
came into contact at the Department. 
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the Uncertain Month 








Clear weather, rainy weather, blowy days, 





calm, peaceful one—thet s April. 


Yet April ushers in hittnn. And in the 
Spring the average man puts his car in readi- 


ness for the season. 


More traffic occurs in ie: summer season 


and driving hazards increase. 


And because he 


knows this your prospect is in the mood to 
talk about —— ome. 


aa 


Complete hommaenebitte Insurance should be 


your theme. 


Not because it means greater 


permium income to you—although true enough 
—but because Complete Protection is an ab- 
solute necessity to the financial safety of your 


clients. 


They expect you to safeguard their 


interests adequately and completely. 
*K * * K 


The Carolina Insurance Company offers a 
combination policy that provides for protection 
against the five principle hazards of the road— 
Fire, Theft, Collision, Personal Liability and 


Property Damage. 


This combination policy 


will give you something worth while to talk 


about to your automobile prospects. 


the time to begin. 


Kk 


April’s 


* * 


If there is no representative of this Company 
in your locality remember that dependable 
agents are invited to apply for representation. 





WILMINGTON 
NORTH CAROLINA 


SPRINKLER CONFERENCE MEETS 





F. P. Walther Elected Chairman; 1926 
Losses of 52%; Cold Snaps Bring 
Big Claims From the South 
The Sprinkler Leakage Conference, at 
its sixteenth annual meeting last week 
in New York, reported a premium in- 
come of members for 1926 of $2,155,359 
with $1,284,032 in losses, a loss ratio of 
52%. These losses were increased by a 
cold snap in the South during the early 
part of 1926. The 1927 figures have not 
all been received yet, according to Man- 
ager W. F. Roembke. Sprinkler leak- 
ege losses are quite prevalent in the 
South where unexpected cold weather 
usually finds mercantile establishments 
without full protection against the cold. 
Officers elected last week were as fol- 
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chairman, F. P. Wafther, Conti- 
vice-chairman, H. G. Klein, New 


lows: 
nental; 
York Underwriters; secretary, J. W. Col- 


lins, Queen; treasurer, D. G. Stone, 
Aetna Casualty & Surety; members of 
the executive committee. elected for 
three years: William D. Grier, North 
3ritish & Mercantile; W. B. Burchell, 
Commercial Union; F. M. Blake, Phoe- 
nix of Hartford; L. E. Osborne, Trav- 
elers Fire. 

A memorial was adopted on the late 
Robert M. Bennett, vice-president of the 
New York Underwriters, who was an 
active member of the Conference. 





Planet Brokerage Corporation, New 
York City, insurance business, has been 
chartered at Albany with a capital of 
200 shares non par value. 


Vice-Pres. Dickinson 

Of Glens Falls Deas 
HAD BEEN ILL FOR SOMETIM®: 
Associated With the Company Since 


1903; Had Thorough Knowledge of 
the Eastern Territory 








Horace N. Dickinson, vice-president «i 
the Glens Falls since 1921, and the son- 
in-law of a former president of the com- 
pany, died suddenly on last Saturday; 
morning, following a long illness. He 
had been almost wholly inactive for 
nearly a year, but a quick turn for the 
worse had not been expected at this 
time. 

Mr. Dickinson was a native of New 

Jersey, having been born on February 
3, 1870, at Belvidere, N. J. He was edu- 
cated in the public schools there. In 
1896 he became a special agent for the 
old American Fire of Philadelphia in 
the middle department territory. Later 
Mr. Dickinson joined the Fidelity Fire 
of Baltimore as special agent and-acted 
also as special for the Philadelphia Un- 
derwriters. 
_In 1903 Mr. Dickinson went with the 
Glens Falls as special agent, and in 1912 
was called to the home office as assist- 
ant secretary. Two years after he be- 
came secretary and on January 1, 1921, 
was advanced to vice-president. He was 
a keen student of underwriting condi- 
tions in the Eastern territory and had 
a large number of friends in this part 
of the country. As vice-president he had 
been counted upon until incapacitated by 
illness as the next president of the Glens 
Falls to succeed E. W. West, who has 
announced his intention of retiring at the 
end of this year. 

Mr. Dickinson is survived by Mrs. 
Dickinson, the daughter of the late 
President Russell M. Little of the Glens 
Falls. 

The officers of the Glens Falls paid 
this week this tribute to Mr. Dickinson: 

“The officers and directors of Glens 
Falls, Commerce and Glens Falls Indem- 
nity record with deep sorrow the loss 
of their long-time associate and very 
dear friend, Horace N. Dickinson, on 
Saturday, March 31, 1928. 

“Mr. Dickinson’s life was one of out- 
standing achievement, in which for thir- 
ty years he made steady advancement in 
the insurance business from the lowest 
position to that of vice-president in these 
three companies—an advancement which 
was won by his own exceptional abilities 
as underwriter and executive. Univer- 
sally throughout the field of insurance 
he was known as a strong man and a 
natural leader. 

“Mr. Dickinson’s peculiarly happy (is- 
position and the unflagging courage 
with which his spirit rose above the phy- 
sical sufferings of the last several years, 
were a constant inspiration to his asso- 
ciates. His permanent part in the his- 
tory of his companies is a large one and 
no one can ever take his place in the 
hearts of those who loved him.” 





B. A. GROB PROMOTED 


Bernard A. Grob has been elected to 
the newly created position of local scc- 
retary of the Central Fire of Baltimore 
and has been placed in charge of Balti- 
more business. Joining the Centra! in 
1905, Mr. Grob has been in charge ot 
the brokerage department and more re- 
cently head of the local department. 
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LOYAL TO PRINCIPLE—-TO LOYAL AGENTS, LOYAL 


NEAL BASSETT, President JOHN KAY, Vice-President and Treasurer 
A. H. HASSINGER, Vice-President WELLS T. BASSETT, Vice-President 


JANUARY IST, 1928, STATEMENTS 








ORGANIZED 1855 


FIREMEN’S INSURANCE COMPANY 
OF NEWARK, NEW JERSEY 


ASSETS LIABILITIES CAPITAL NET SURPLUS POLICYHOLDERS 
$40,000,136.83 $19,459,279.01 $7,500,000.00 $13,040,857.82 $20,540,857.82 





ORGANIZED 1853 


THE GIRARD F. & M. INSURANCE COMPANY 
OF PHILADELPHIA, PA. 
$6,000,966.28 $2,930,594.84 $1,000,000.00 $2,070,371.44 $3,070,371.44 





ORGANIZED 1854 


MECHANICS INSURANCE CO. 
OF PHILADELPHIA, PA. 
$4,828,245.29 $2,820,808.68 $600,000.00 $1,407,436.61 $2,007,436.61 





ORGANIZED 1866 


NATIONAL-BEN FRANKLIN FIRE INS. CO. 
OF PITTSBURGH, PA. 
$4,907,721.63 $2,557,216.60 $1,000,000.00 $1,350,505.03 $2,350,505.03 





ORGANIZED 1871 


SUPERIOR FIRE INSURANCE CO. 
OF PITTSBURGH, PA. 
$4,835,369.35 $2,520,317.56 $1,000,000.00 $1,315,051.79 $2,315,051.79 





ORGANIZED 1870 


CONCORDIA FIRE INSURANCE CO. 
F MILWAUKEE, WIS. 
$5,250,424.26 $2,567,447.92 $1,000,000.00 $1,682,976.34 $2,682,976.34 





ORGANIZED 1886 


CAPITAL FIRE INSURANCE Co. 
OF CONCORD, N. 








$760,298.04 $375.00 $300,000.00 $459,923.04 $759,923.04 
TOTAL PREMIUM RESERVE TOTAL NET PREMIUMS 
$27,594,166.15  EASTERNDEPARTMENT — $5, 684,405.78 
N k, New J 
eating ogame ee ee PACIFIC DEPARTMENT 
Fr ccabacgg ait CANADIAN DEPARTMENT 00 Genesin Rawie 
Chicago, Illinois 461-467 Bay Street : , , 
H. A. CL ARK, Manneer ‘Tassnine Ganaie San Francisco, California 
a. a a MASSIE & RENWICK, Limited, W. W. & E. G. POTTER, 
JAMES SMITH JOHN R. COONEY Managers Managers 
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National minal Offers 
Ad Copy to Agents 


NEW SERIES NOW PUBLISHED 
Twelve Pieces of Copy Have Been Put 
in Booklet Form for Free Dis- 
tribution to Agents 
To meet many requests from local 
stock’ fire insurance agents, who have 
been using matrices of specimen adver- 
tisements appearing cach month on the 
last pave of “Safeguarding America 
Against: Fire,” The National Board of 
ire Underwriters has prepared a series 
of twelve illustrated newspaper adver- 
tisements to supplement those already 
in-use. These advertisements =. also 
been printed in booklet form. addi- 





Do You Value 
WhatYou Own? 


Of course you do!—And you 
would pay dearly to redeem 
it in case of loss. Why not, 
then, protect it sufficiently 
in the first place with sub- 
stantial insurance at a reason- 
ably small premium cost. 
We represent strong, de- 
pendable insurance com- 
panies, that pay losses 
promptly. 

You need our broad, de- 
pendable service]! 


~— 
tion to demonstrating the plan of a com- 
pitte and comprehensive newspaper 
campaign the booklet includes a_ brief 
history of stock fire insurance. 

It is the purpose of the Nationai 
Board to thus assist agents in the prep- 
aration of newspaper advertising copy 
which explains some points about insur- 
ance not generally understood by the 
public. 

This service supplements the news- 
paper advertising copy prepared several 
years ago by the Hartford Fire and now 
released to the National Board. With- 
out cost the National Board will send to 
stock fire insurance agents matrices or 
cuts of any of these advertisements in 
one or two column newspaper sizes, or 
will furnish the entire series, if desired. 
One of these ads is reproduced in this 
column. 

Further information and copies of the 





QUAID ON CREDIT COVERS 





America Fore Vice-President Tells 
Credit Men Their Interests Should 
Carry More Than Just Fire 
In a message to the New York Credit 
Men's Association, whose 3,300 members 


handle annually a business running into 
billions of dollars, William Quaid, vice- 
president of the Fidelity-Phenix, made 


several unusual points in connection with 
the protection of credits against fire and 
other disaster’. He declared that while 
insurance against fire is a fundamental 
requisite to safeguard the assets of the 
customer to whom credit is being ex- 
tended, other catastrophes such as wind- 
storm and explosion are too often over- 
looked, and because of this oversight 
bankruptcies, otherwise preventable, re- 
sult. 

By way of illustration he cited the ex- 
plosion not long ago of a large gas tank 
in Pittsburgh, which caused considerable 
loss to life and heavy destruction of 
property. ; 

“In the ZONC of this explosion,” said 
Mr. Quaid, “there were more than a 
dozen important business and manufac- 
turing concerns whose plants were dam- 
aged to a considerable extent—some very 
severely. Of these concerns, there was 
only one carrying explosion insurance, 
its policy amounting to $500,000 and they 
coliccted their entire claim for damage 
sustained, which approximated $150,000. 
The premium on that explosion policy 
of $500,000 was only $250, a sum of no 
importance at all in consideration of the 
high protection obtained.” 

Mr. Quaid declared that the largest 
and most successful concerns are gen- 
erally the readiest buyers of insurance, 
even though from a credit standpoint 
they do not need the pre tection as much 
as the smaller companies whose officials 
are inclined “to take a chance. 


CONFER ON VIRGINIA BUREAU 


\ delegation of Virginia insurance 
men who went to New York last week 
to confer with representatives of stock 
fire companies doing business in Virginia 
relative to future plans for the Virginia 
inspection and rating bureau returned 
home expressing themselves as well 
pleased with the result of the confer- 
ence. In accordance with the provisions 
of the Hall-Parker bill passed at the re- 
cent session of the legislature, a new 
bureau must be set up entirely inde- 
pendent of the Southeastern Underwrit- 
ers Association and mutuals and recipro- 
cals must be admitted. No change in the 
present personnel of the bureau is an- 
ticipated. Under the law, the new bu- 
reau must begin functioning within thir- 
ty days after the Hall-Parker act be- 
comes effective in June. 








booklet of advertisements, may be ob- 
tained by writing to the National Board, 
Public Relations Department, at 85 John 
Street, New York. 


KENNEL CLUB ELECTION 
W. G. Shannon Heads Fieldmen’s Or- 
ganization, American of Newark; 
Pres. Bailey Receives Easy Chair 

At the close of the convention of the 
fieldmen of the American of New: irk 
held at the home office last week, W. ( 
Shannon was elecied president of the 
Fieldmen’s organization known as_ the 
“Kennel Klub.” Other officers elected 
were Lason Riker, vice-president; Sam- 
uel H. Keiter, secretary and Percival 
Bridson. Board of directors consists of 
Frank N. Smith, chairman; Russell Har- 
rington, Preston H. Kelsey, Carl M. 
Hunt and Fred D. Blessmever. 

The entertainment committee is com- 
posed of R. G. Hinkley, chairman; John 
J. Hanlon, Walter Plangman, Herbert 
G. Guempel and Harold EF. Taylor. In- 
itiation committee consists of Fred W. 
Doremus, chairman; Samuel H. Reiter 
and Charles M. Haid. 

To show their appreciation for what 
President C. Weston Bailey of the com- 
pany had done for the fiellmen during 
the year 1927, William L. Reynolds, re- 
tiring president of the Kennel Klub, 
presented on behaii of the organization, 
an easy chair to President Bailey to be 
used in his home. Last vear the organ- 
ization presented Mr. Bailey with a gold 
watch and chain. 


E. D. ELDER TRANSFERRED 

Edgar 1). Elder, staff adjuster of the 
American of Newark in Philadelphia, has 
been made assistant manager of the 
southern farm department of the com- 
pany and will be attached to the Mem- 
phis, Tenn., office of the company. Mr. 
Elder will work under the direction of 
k. M, Henry, manager, 
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THE HANOVER 


FIRE INSURANCE COMPANY 
Continuously in business since 1852 


Charles W. Higley, President 
HOME OFFICE 


Hanover Building, 
34 Pine St, 

New York City 
Howie, Jarvis & Wright, Inc, 
General Agents 
Metropolitan District 
99 John Street, New York 




















Brevoort 





Madison Street, east cf LaSalle 
CHICAGO 


DOWNTOWN, near 
principal stores, 
banks, business 
houses and theatres, 
the Brevoort is pre- 
eminent among Chi- 
cago hotels for qual- 
ity of service at 
mederate cost. 


E. N. Mathews, 
President. 


R. E. Kelliher, 
Manager. 





Loyal 


For three quarters of 
century the Agricultural 
It has 


been our good fortune to 


has carried on. 


enjoy the confidence and 


friendship of many loyal 
We shall con 
stantly try to be worthy 


of your support. 


agents. 

















115 Broad Street 





REINSURANCE 
FIRE AND CASUALTY 


ROSSIA INSURANCE COMPANY 
of America 
THE FIRE REASSURANCE COMPANY 
of New York 
AMERICAN RESERVE INSURANCE COMPANY 
of New York 
LINCOLN FIRE INSURANCE COMPANY 
of New York 


THE FIRST REINSURANCE COMPANY 
of Hartford 


Hartford, Conn. 





























CAPITAL 
PREMIUM RESERVE 


LIABILITIES 
NET SURPLUS 


TOTAL ASSETS 


Mail. 











NATIONAL LIBERTY INSURANCE 
COMPANY OF AMERICA 
HOME OFFICE: 
NEW YORK CITY 
SUMMARY OF 69TH ANNUAL STATEMENT 


— ‘Ist 1928 
ie ire $ 2,000,000.00 


709-6th AVE. 


RESERVE OF ALL OTHER 


SURPLUS TO POLICYHOLDERS 
Fire, Automobile, Windstorm, Tornado, Sprinkler Leakage, Rent and Renta! 
Value, Use and O¢cupancy, Tourist Baggage, Explosion, Property Damage« 
by Aircraft, Riot and Civil Commotion, Inland Marine, Parcel Post, Registered 








ae $ 9,637,599.00 


nee $ 1,458,105.00 
$14,689,493.00 





$27,785,198.00 
$16,689,493.00 
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CORROON & REYNOLDS, Inc. 


MANAGER 


92 WILLIAM STREET 
NEW YorK CITY, N. Y. 


AMERICAN EQUITABLE ASSURANCE CO., OF NEW YORK 


December 31, 1927, Statement 
ASSETS CAPITAL SURPLUS TO POLICYHOLDERS 


$6,000,569.04 $1,000,000.00 $2,405,564.51 
KNICKERBOCKER INSURANCE CO., OF NEW YORK 


December 31, 1927, Statement 
$4,105,633.66 $1,000, 000.00 $1,926,422.54 


BROOKLYN FIRE INSURANCE CO. 


January 1, 1928, Statement 
$2,992,512.73 $600,000.00 $1,600,000.00 


MERCHANTS AND MANUFACTURERS FIRE INSURANCE CO. 
NEWARK, N. J. 


(CHARTERED 1849) 

















January 1, 1928, Statement 
$3,094,3 18.44 $500,000.00 $1,500,000.00 


NEW YORK FIRE INSURANCE CO. 


(INCORPORATED 1832) 





December 31, 1927, Statement 
$1,190,662.31 $200,000.00 $704,779.61 


REPUBLIC FIRE INSURANCE CO. 


PITTSBURGH, PA. 
(ORGANIZED 1871) 


December 31, 1927, Statement 
$1,681,927.72 $300,000.00 $547,931.38 
MANAGER FOR EASTERN STATES 


TRINITY FIRE INSURANCE CO. OF DALLAS, TEXAS 


December 31, 1927, Statement 
$1,725,140.58 $750,000.00 $1,479,436.50 











CLASSES WRITTEN 
Fire, Explosion, Riot, Civil Commotion, Tornado and Windstorm, Sprinkler Leakage, 
Use and Occupancy, Profits, Leasehold and General Merchandise Floaters 


SOUND—PROGRESSIVE—EQUITABLE 


These Are Our Keynotes 





We welcome and invite this class of agency representation. 
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Philadelphia Winner 
Of Fire Waste Prize 


AWARD MADE IN 
Grand Rapids, Greensboro, N. C., Dur- 
ham, N. C., and Fremont, Mich., 


Winners in Ranpective Classes 


WASHINGTON 


Philadelphia was ewanded grand prize 
last week in the 1927 National Fire 
Waste Contest conducted by the Cham- 
ber of Commerce of the United States 
and the National Fire Waste Council 
through local chambers of commerce. 
Other prize winners were Grand Rap- 
ids, Mich.; Greensboro, N. C.; Durham, 
N. C., and Fremont, Mich. Winners 
were announced at a meeting of the 
Council held at the headquarters of the 
National Chamber in Washington. Prizes 
will be presented at the annual meeting 
of the Ch, umber there in May. 

The number of cities reporting in the 
contest in 1927 was 329, an increase over 
previous years. The cities are divided 
for purposes of the contest into five 
classifications based on population. The 
winners showed the best fire prevention 
records in their classes, with Philadel- 
phia having the best record of all. 

Marked progress in fire elimination 
was made during the year by the 329 
cities with combined population of 25,- 
505,093. They are credited with saving 
$11,972,088 or 14.8% as compared with 
the average of their preceding five years’ 
experience. In 1926 the saving was 
$4,146,282 or 5.4%. Stating it another 
way, 69.2% of the 1927 contestants ac- 
tually reduced their property losses, 
while in 1926 this was true of only 
60.8%. 

This progress can be easily grasped 
by a glance at the per capita losses aver- 


aged over all contestants. In 1927 it 
was $2.70; in 1926, $3.07, and 1925, $3.77. 
On a percentage basis this per capita 


loss dropped 14.96% in 1926, and 23.3% 
in 1927, both of these figures being in 
comparison with the average of the five 
preceding years. 

Forty-one and four-tenths per cent of 
these competing cities reduced their ac- 
tual number of fires in 1927, as com- 
pared with 28.5% in 1926 and 17.1% in 
1925. 

Fire department efficiency, building 
construction and housekeeping are im- 
proving as indicated by a 14.35% reduc- 
tion in 1927 in the number of fires in 
which the damage exceeded $1,000, com- 
pared with the average of the preceding 
five years. In 1926 this percentage was 
but 1.08. 

From the human point of view 81.3% 
of the contestants reported either no 
deaths by fire or a reduction in the 
number of such fatalities. A year ago 
the percentage so reporting was 79.7. 
The actual percentage decrease in the 
number of persons killed as compared 
with the average of the preceding five 
years was 12.6. 

The following tabulation gives the 
winners for 1927, together with other 
cities designated as honor cities because 
of their excellent records: 

CLASS I 
Population 500,000 or more. 
Winner—Philadelphia, Pa. 
Honor Cities: 

1. Detroit, Mich. 
2. Milwaukee, Wis. 
3. Pittsburgh, Pa. 

CLASS II 
Population 100,000 to 500,000. 





Winner—Grand Rapids, Mich. 
Honor Cities: 
. Indianapolis, Ind. 

. Reading, Pa. 

. New Orleans, La. 

. Seattle, Wash. 

. Rochester, N. Y. 

. Portland, Ore. 

El Paso, Texas 

. Fort Worth, Texas 
. Memphis, Tenn. 

. Spokane, Wash. 
“CLASS Til 
Population 50,000 to 100,000 
Winner—Greensboro, N. C. 

Honor Cities: 
1. Pasadena, Calif. 
. Huntington, W. Va.° 
. New Britain, Conn. 
. Johnstown, Pa. 
. Davenport, Iowa 
. East Orange, N. J. 
. Columbia, S. C. 
. Madison, Wis. 
9. Beaumont, Texas 
10. Chelsea, Mass. 
CLASS IV 
Population 20,000 to 50,000, 
Winner—Durham, N. C. 
Honor Cities: 
1. Richmond, Calif. 
. Uniontown, Pa. 
. Yakima, Wash. 
. Owensboro, Ky. 
. Fargo, N. D. 
. Mansfield, O. 
. Rocky Mount, 
. Asheville, N. a 
Lorain, O. 
. Battle Creek, Mich. 
CLASS V 
Population under 20,000 
Winner—Fremont, Mich. 
Honor Cities: 
. Blackwell, Okla. 
. Perryton, Texas 
St. Marys, O. 
. Miami, Okla. 
Oceanside, Calif. 
. Laconia, N. H. 
. Pikesville, Ky. 
. Redondo Beach, 
. Pekin, Ill. 
. Weston, W. Va. 
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FOREST FIRE MOVIES 





Pictures Showing How Blazes Are Ex- 
tinguished in New Jersey Issued 
By State 

How the New Jersey Forest Fire Serv- 
ice fights and extinguishes the 1,000 or 
more forest fires which occur annually 
in New Jersey is graphically shown in 
the motion picture, “New Jersey’s For- 
est Fire Service in Action,” which is 
being distributed by the Department of 
Conservation and Development. 

All of the scenes were made in Chats- 
worth, N. J., and vicinity under the per- 
sonal supervision of Col. Coyle, state 
fire warden. The fire scenes are actual 
pictures of a forest fire, and the wardens 


appearing in the scenes were members 
of the New Jersey Forest Fire Service. 





AUF DER HEIDE IS CANDIDATE 


Announcement of the candidacy of O. 


L. Auf der Heide, West New York, 
N. J., and head of an insurance agency 


which bears his name, for the Demo- 
cratic nomination for congress from the 
eleventh New Jersey district was made 
last weck. 








FRANK B. MARTIN, Asst. Manager. 
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INSURANCE CO., LTD.. 
THE YORKSHIRE 2228 itt 
FIRE, LIGHTNING, SPRINKLER LEAKAGE, AUTOMOBILE 
TORNADO, RIOT AND EXPLOSION INSURANCE 
U. BRANCH, 12 Gold Street. at: 
FRANK & DUBOIS. United States Managers. Stace 


DEPARTMENT MANAGERS: 
seesesosscons Willara &, Brown & Co. : 
Relig ccccccccccscccsecnam erancico, Cal, 


Gey re 


Established 1824 


ork 
. BOYD, Underwriting Mer. 
ALLACE- KELLY, Branch Secretary. 


seeee-New York, N. Y. 


.- Greensboro, N. C. 
.-.. Atlanta, 


USD. ceccveccsesecs 
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BOSTON BUREAUS MOVE 





N. E. Exchange, Insurance Library, Un- 
derwriters Bureau and Inspection Bu- 
reau Go to Exchange Building 
That spring time is moving time—and 
April the most popular month—for seek- 
ing new locations, to hold 
true in the case of insurance organiza- 
tions, as well as families, 


would seem 


for simulta- 
neous announcement was made last weck 
that four of the largest fire insurance 
organizations in Boston are to move this 
month. 

It is a most unusual moving in the 
history of fire insurance in Boston, in- 
volving a large transfer of special of- 
fice equipment and personnel, and all 
going to the same location, the Insur- 
ance Exchange on Broad street. When 
completed it will place practically all of 
the fire insurance organizations of the 
city under one roof, as several of the 
other boards, as well as agencies are 
already there. 

The organizations involved in the 
moving are the New England Insurance 
Exchange, the Insurance Library Asso- 
ciation of Boston, the Underwriters 
Bureau of New England and the New 
England Bureau of United Inspection, 
all for many years housed in the same 
building on Oliver street. By a strange 
coincidence all of the organizations have 
been in existence for thirty or forty 
years, and it is the third or fourth mov- 
ing for each, giving them an average of 

one move in ten years. 





218TH YEAR 


SUN 


INSURANCE OFFICE, LIMITED 


FOUNDED 1710 
UNITED STATES BRANCH 
55 Fifth Ave. New York 
Western Department 
Wrigley Bldg., 410 N. Michigan Ave. 
Chicago 
Pacific Department 


N. W. Cor. Sansome and Sacramento Sis. 
San Francisco, Cal. 














INSURANCE 
HARRY C. FRY, Jr., President 
307 FOURTH AVENUE PITTSBURGH 


| LOGUE BROS. & CO., Inc. 














ATTEND BANK DINNER 


Charles E. Chase, chairman of the 
board of the Hartford Fire, and E. Hurli- 
man, managing director of the Swiss Re- 
insurance Company of Zurich were 
among the 700 guests at the twenty-fifth 
anniversary banquet of the Bankers’ 
Trust Company, New York. Many of 
the nation’s greatest business leaders 
attended. 





U. S. Mer. 
Robert R. Clark 


FOUNDED 1805 


Caledonian Insurance Co. of Scotland 
“THE OLDEST SCOTTISH INSURANCE OFFICE” 
United States Head Office 
555 Asylum Street, Hartford, Conn. 
New York City Office 
1 Liberty Street, New York 


Asst. Mgr. 
Arthur H. F. Schumm 

















Franklin W. Fort 











Fire Reinsurance Treaties 


Eagle Fire Insurance Company 
Baltica Insurance Co., Ltd. 


18 Washington Place, Newark, N. J. 


(New Jersey) 
(Denmark) 


Thomas B. Donaldson 








i 











O. J. PRIOR, President 


——" 


INCORPORATED 1868 


The Standard Fire Insurance Co. 


OF NEW JERSEY 
TRENTON, N. J. 


W. M. CROZER, S 


secretary 











| 








Royal Exchange Assurance 


THE STATE ASSURANCE CO. Ltd. 
PROVIDENT FIRE INS. CO. 
in combination with 
CAR & GENERAL INS. CORP., Ltd. 
for full cover of Automobiles 
95 Maiden Lane, New York 
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More Than Equipment 
Needed to Cut Fires 


MAINTENANCE - BIG FEATURE 





Manufacturer Urges Underwriters to 
Insist Upon Continual Good 
Housekeeping in Factories 





Good housekeeping is as important in 
the factory as in the home in the in- 
terests of fire prevention, according to 
A. ?. Webster, of Deere & Co., chair- 
man of the manufacturers’ committee of 
the National Fire Waste Council who 
spoke last week before the Council in 
Washington on the topic of industrial 
fire prevention. He contends that a plant 
of inferior construction, well equipped 
and well maintained may constitute a 
better risk than one of equal equipment 
and better constructed but poorly main- 
tained. It is criminal, Mr. Webster said, 
to spend large sums of money for addi- 
tional buildings and manufacturing 
equipment without spending an adequate 
amount to safeguard the property 
against fire. 

Mr. Webster’s talk is given in part 
as follows: 

“l assume that your purpose is to have 
this committee deal primarily with such 
problems as: 

(1) The prevention of fires. 

(2) Better control of fires which can 

not be, or are not prevented. 

(3) The prevention of explosions 
which endanger health, life and 
property. 

(4) To prepare and distribute as wide- 
ly as practicable among the in- 
dustries of the country definite in- 
formation which will help to 
convince them that they should 
give more careful thought and 
scientific study to these problems. 
Mere Equipment Not Enough 

“Experience has taught us that the 
installation of such equipments is only 
a beginning, that very thorough inspec- 
tions are necessary at frequent inter- 
vals, that actual tests of pressure and 
flow in various sections of sprinkler sys- 
tems should be made at stated intervals. 
After years of experience we have re- 
cently learned that many fire losses have 
resulted from inadequate water pressure, 
not always because of any lack of pres- 

sure in the primary supply to the sprink- 
ler systems, but due to obstructions 
within the sprinkler system; and in some 
cases these obstructions are now known 
' to have existed for some time, even in 

systems which had been tested frequent- 

ly without revealing the presence of any 
obstruction—due to the fact that the 

Water flow test valves, which were con- 

sidered O. K. when installed, have been 

found insufficient in size to emit enough 

Water to show what the actual flow 

would be with the system operating in 

the event of a fire. A weekly self in- 
spection system should be adopted and 

4 written report made each time, of the 

conditions found. These reports should 

be preserved and available to the under- 

Writers’ inspectors when they inspect the 
E plants which the underwriters should 
‘sist upon doing at least four times 

tach ycar, and in each case require the 

assured to replace such inefficient de- 
vices with better ones. Until this is 
done, needless and surprising fire losses 
will utinue in sprinklered plants. 

‘To me it seems almost criminal to 
spend large sums of money for addition- 
al buildings and manufacturing equip- 
Ment, jor the purpose of increasing pro- 
duction, without spending an adequate 
‘mount to safeguard such property 
s‘fainst destruction by fire, and yet that 
)'S Just what has been going on for years 
MN uttcr disregard of the fact that inter- 
Uptton in production may be more seri- 
‘Us ai prove far more costly, than the 
we and water damage to physical prop- 

if 
™. he existence of knowledge on these 
eck » will, however, be of compara- 
vely little value until it has been wide- 
Y disseminated, and one of the impor- 
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The United States Naval Academy 
at ‘Anaapelte—opened September 18, 1845 





BAS in the Forties when a naval school was pro- 
posed the idea of “teaching men on shore” was 
ridiculed and laughed at, particularly by the older 
officers. But the introduction of steam for men-of- 
war made such a land school imperative. 

Congress, however, refused to appropriate any 
money for this purpose. But George Bancroft, the 
historian, and Secretary of the Navy, determined in 
this project, fianlly succeeded in getting a small appro- 
priation. Inashorttimethe Naval Academy at Anna- 
polis was in operation and was formally opened on 
September 18, 1845, with fifty undergraduates and 
seven instructors. 

Determination saw this institution started. From 
it there have graduated the commanding nucleus of 
our country’s first line of defense. iy 

The Home of New York, now celebrating ‘its 
Seventy-fifth Anniversary, has established a first line 
of defense against fire and other destructive forces 
through sound underwriting that has built up a strong 
reserve for the protection of its policyholders. 


THE HOME ‘seas’ NEW YORK 


COMPANY 


wAdac, 


1653 ff s) 1928 
THE HALLMARK Ss OF INSURANCE 


Seventy nniversary Year 
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tant duties of your manufacturers com- 
mittee should be to see that definite and 
reliable information on these subjects if 
incessantly impressed upon the con- 
sciousness of all who need it, and to 
whom they have access. 
Obligations of Underwriters 

“Underwriters have, I believe, 
very solemn obligations to 
among which are: 

“(1) Stricter requirements in regard 
to installations and the universal appli- 
cation of adequate but just penalties for 
non-compliance with them. 

“(2) Better coordinated and more 
economical inspection methods—includ- 
ing much better supervision over the 
maintenance of equipments which nat- 
urally deteriorate and are permitted to 
do so until the ratios of losses to pre- 
miums charged on supposedly  well- 
protected risks, often exceed such loss 
ratios on plants unequipped with pro- 
tective devices. 

“Underwriters may ccntribute assis- 
tance of enormous value if they will, by 
getting into closer fellowship with their 
patrons; studying their assureds’. needs; 
issuing plain unequivocal contracts un- 
der which the protection needed and 
expected is granted at a rate as com- 
mensurate as possible with the liability 
assumed on each class of hazard insured. 

“This in addition to such work as is 
now being done by this council, the un- 
derwriters and their various bureaus, 
chamber of commerce, and the indus- 
tries, along educational lines, will in time 
remove much of the animus and many 
of the prejudices still lingering in the 
public mind and seriously handicapping 
progress in the solution of these prob- 
lems.” 
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RAILROAD FIRES IN 1927 
Railroad Insurance Association Lists 
Outside Causes, Carelessness and 
Heating as Main Hazards 
The Railroad Insurance Association, 
of which Chas. N. Rambo is manager, 
C. A. Scott, assistant manager, and de 
Witt Rapalje fire prevention engineer, 
has issued its bulletin giving the classi- 
fication of the causes of fires on which 
the association paid losses in 1927, Last 
vear the R. I. A. paid $1,945,763 in losses 
on 1,549 fires. Of this number 371 fires, 
the causes of which were not deter- 
mined, were responsible for $423,761 of 
the total. Where the causes of fire were 
determined, these causes are classified 
under nine general heads, the major 
classes being subdivided into nearly a 
hundred smaller classes. The losses by 
major classes were as follows in 1927: 


Cause Number Amount 

Lighting 

(excepting electric).. 41 $22,786 
PIGANMERY onc hoc esctexcae 68 121,611 
POWERS «vac ces cnkenwecce 39 8,529 
Oils; Pamts, Etc:....... 26 28,424 
Electrical Defects ..... 59 71,321 
SiGERS 266th desc seecns 140 142,629 
Carelessness 

(Pronounced) ....... 151 301,861 
Outside Causes ........ 400 421,275 
Miscellaneous ......... 254 403,566 
Unknown (Cause 

not Determined) ..... 371 423,761 
Totals for Year 1927...1,549 $1,945,703 


MEDAL FOR C. L. BEARDSLEY 

Clifford L. Beardsley of Brooklyn, has 
received a suitably engraved gold medal 
from the Continental in recognition of 
his services in the employ of the com- 
pany for twenty-five years. Mr. Beards- 
ley started with the Continental on 
March 23, 1903, and is now manager ot 
New York and Brooklyn for the Amer- 
ican Eagle and First American which 
are a part of the America Fore Group to 
which the Continental belongs. The serv- 
ice medal was presented at a luncheon 
in the corporation’s offices, by Ernest 
Sturm, chairman of the board, who ex- 
pressed his appreciation of Mr. Beards- 
ley’s “record of loyal and faithful 
service.” 
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Receivers Ousted in 
Russian Litigation 





COURT SUSTAINS SUPT. BEHA 





Appellate Division Says Liquidation 
Bureau Can Operate More Eco- 
nomically Than Receivers 


The New York Insurance Department’s 
Bureau won an important 
Appellate 
York Supreme 
Court set aside the order of the special 


Liquidation 
victory last Friday when the 
Division of the New 


term of the Supreme Court ordering the 
appointment of receivers to handle the 
final disposition of the surplus funds of 
the five Russian fire companies that have 
been liquidated within the last few years. 
The Appellate Division decision holds 
that for the sake of economy and effi- 
ciency a receivership policy should be 
avoided in insurance cases. The receiv- 
ers who were to take care of the $4,635,- 
000 surplus were United States Senator 
Robert F. Wagner and James F. Cavag- 
naro. 

The companies affected by this deci- 
sion are the First Russian, $1,322,327; 
Russian Re-Insurance of Petrograd, 
$889,857; Moscow Fire, $1,501,112; North- 
ern of Moscow, $460,044, and the Second 
Russian, $462,168. Under the New York 
Insurance Department these companies 
were liquidated with the minimum -ex- 
penses and all just claims settled. These 
sums now in controversy represent sur- 
plus funds which the Insurance Depart- 
ment seeks to distribute ultimately, Su- 
perintendent James A. Beha contending 
that a receivership would be too costly. 
Deputy Fowler, in charge of liquidation, 
has been unusually successful in the con- 
duct of his work. 

The Appellate Division decision, which 
was unanimous, is as follows: 

“The policy of the State of New York 
expressed in statutes and decisions is to 
avoid expensive receiverships for the dis- 
tribution of the assets of insurance com- 
panies, a method which experience has 
proved wasteful as compared with liqui- 
dation through the Department of Insur- 
ance. So far therefore as the orders 
appoint receivers they are unauthorized 
and must be reversed. 

Purpose of Law 

“The purposes of the statute are em- 
bodied in a report of the New York 
State Senate Committee of 1883, which 
contains the following: 

“*The enormous expenses incurred in 
the administration of the fund, these 
expenses being of two kinds, legal ex- 
penses so called, which include fees to 
counsel, referees, receivers and court 
fees; other expenses, consisting of office 
rent, clerk hire, traveling expenses, pay- 
ments to experts, bookkeepers and ac- 
countants, maintenance and repairs of 
real property. and payment of taxes on 
the same. Large items of miscellaneous 
expenditure not included in the forego- 
ing expenses * * * 

“*To remedy these various evils under 
the laws as they exist, and as they are 
administered today, is the province of 
the wise legislators. The committee re- 
spectfully suggests that in lieu of the 
numerous receivers variously appointed 
to administer the trusts of insolvent cor- 
porations that a department of the State 
Government should be established for 
the discharge of the duties in the capital 
of the State and under rules established 
and principles laid down for the admin- 
istration of the various trusts now scat- 
tered in the hands of receivers, and the 
various trusts that are likely hereafter 
to arise from the insolvency of corpora- 
tions.’ 

“With the reversal of the part of the 
orders referred to, the direction that all 
future applications as’ to matters em- 
braced in the receiverships are to be 
made to the justice who signed the or- 
ders also fails. 

“The provisions allowing the referees 
a roving commission to act as commis- 
sioners to take testimony without the 
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“Of Course 
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living at a hotel never is like your 
own home, Daddy, but we'll man- 
age to get along here until we can 
get the house restored.” 


“Yes, Mother, but, that * ‘Keep- 
A-Roof-Over-Your-Head Insurance’ 
is paying the rent of these temporary 
quarters and it cost us only a few 
cents a day, while we will need 
all the Fire Insurance indemnity 
and maybe more besides to fix up 
our old home. 


“Children, when you grow up 
and own your own home be sure 
to have *‘Keep-A-Roof-Over-Your- 
Head-Insurance, for it is the 
Siamese-Twin of Fire Insurance and 
costs only a few cents a day.” 


ot 


Homeland Agents have been 
able to help those rendered home- 
less by fire, by paying the rent cost 
of temporary homes through Rental 
Value Insurance when these 
policy-holders have been ousted by 


fire, etc. 
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State of New York, upon the cons it 
to the attorney for the Superintend it 
of Insurance and of the attorney for yy 
claimant, should be eliminated and -he 
question left to the court to decide in 
each instance. It seems to us that ‘he 
advisability of incurring expense to b- 
tain depositions and of paying same wut 
of the funds of the companies b. ing 
liquidated, should be determined in ¢ ich 
instance by the court after an exam ‘a- 
tion of the facts upen which the a; jli- 
cation is based. Such course will s. rye 
as a proper protection of the fund 
Disposition of Assets 

“The deposited assets, as well as the 
‘free’ assets, which have come into the 
hands of the Superintendent of Jn ur- 
ance, should first be applied to the jay- 
ment of local claims and, possibl\, of 
local creditors. Thereafter, in the «rdi- 
nary case, the ‘surplus’ is turned «ver 
to the liquidating officer or agent in thi 
home jurisdiction of the foreign) ¢om- 
pany. This, however, is not an ordinary 
case. 

“Tt appears that the Russian Soviet 
Government has confiscated the assets of 
the foreign parent companies and c\tin- 
guished claims existing within the juris- 
diction of the Government against the 
parent organizations. Ordinarily — the 
New York State Superintendent 01} In 
surance in cases of this kind is an an 
cillary receiver by whom such ‘surplus’ 
is turned over to the official liquidating 
the foreign parent company in its home 
jurisdiction. This is the result of both 
statutes and decisions interpreting them. 

“In the cases before us, however, it 
may be that the ‘surplus’ would not be 
distributed in Russia among the credit- 
ors and stockholders. Their rights and 
everything of such character have been, 
it seems, confiscated. 

“Turning in this situation to the 
statutes and the decisions interpretative 
of them, we find that equity and justice 
are the ends to be served. If they can- 
not be served by the Superintendent of 
Insurance acting with usual powers and 
duties of an ancillary receiver there must 
be adopted a plan adequate to mect the 
necessities of the case. 

Plan to Be Submitted 

“That the Superintndent of Insurance 
contemplated submitting a plan appears 
from the briefs filed here on his behalf. 
It is stated that he was deterred by the 
disposition of the matter at Special 
Term. Under the circumstances, we be- 
lieve that to this extent he may renew 
his application at Special Term, end to 
the Justice at the time presiding for fur- 
ther consideration and disposition. It 1s 
the duty of the Superintendent of Insur- 
ance to conserve the assets of the con 
panies; but his disposition of the claims 
and other matters is subject to the di- 
rection and approval of the court 

“He is a public trustee of the funds 
involved, and it is the duty of the court 
to supervise his acts and conduct i n the 
premises. We accordingly are «i the 
opinion that, regardless of whether th 
appeals taken are technically sutiicient 
to raise all questions embraced in the 
confirmation of the order of the Super- 
intendent of Insurance, all dispute: ques- 
tions as to claims, expenses, allowances 
and other matters should be hear be- 
fore the referees appointed. 

“This applies also to questions as 1 
the classification of claims, compla it be- 
ing made that the Insurance Depa: tment 
has erroneously given to certain «laims 
or claimants the standing ordinat held 
by creditors in the parent jurisdic: on. It 
is asserted that the department ha failed 
to give proper effect to the pecular cm 
cumstances arising as a result of ‘lie ac 
tions of the Soviets. a 

“The assertion that a jury +1 1S 
matter of right in quesions arisin. as" 
the disposition of claims, allowane:'s ane 
the like is obviously and basicall with- 
out merit. 


“Other questions which are fr: das 


to the disposition of funds and «low 


ances, adjustment of claims, as_ el 


the allowance of interest to «est! 


(Continued on page 31) 
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Safe Buildings Best 
Fire Prevention Aid 


CARELESSNESS IS OVERWORKED 


Warren Ellis of National Board Says 
Hundreds of Big Fires Are Due to 
Poor Building Material 


False economy in American building 
‘onstructioA must be combatted more 
han carelessness in order to achieve 
fewer fire losses in the opinion of War- 
‘en Ellis of the public relations division 
£ the National Board of Fire Under- 
writers. Speaking last Thursday in 
Washington before the National Fire 
Waste Council Mr. Ellis said that he 
hought that future fire prevention pub- 
icity should be directed toward educat- 
ng those who build homes, office build- 
ngs and factories to install fire resis- 
ive features and thus limit the chances 
or the rapid spread of fire. 

Through attempts to economize in 
building costs Mr. Ellis says that too 
many property owners have upon their 
hands structures liable to swift destruc- 
ion in case of fire. A few more dollars 
invested at the start would have 
-trengthened these buildings so that they 
would be able to hold in check minor 
fires until the arrival of fire apparatus. 
As it is, hundreds of fires, which ought 
to have been easy to extinguish were 
able to gain fast headway immediately 
after they had started. Mr. Ellis said 
that the carelessness feature of fires is 
being somewhat overplayed today and 
instead of trying too constantly to elimi- 
nate this trait in the public more atten- 
tion should be devoted to proper build- 
ing construction. 

Spread of Fire Big Danger 

“Of course, there are what we call 
‘careless’ or ‘thoughtless’ fires,” said Mr. 
Ellis. “Doubtless there will always be 
careless or thoughtless people. It is not 
a crime to have a careless or a thought- 
less fire, but if such a fire burns down 
a building it is a crime and a shame, and 
that is the point which should be em- 
phasized rather than the start of a fire 
and its label, carelessness. In other 
words, our buildings should be so con- 
structed they would resist fire until the 
fire department could arrive and extin- 
guish it. 

“We have talked carelessness until we 
forget that 1% of the number of fires 
is responsible for 66% of the total loss. 
These figures were arrived at by a study 
recently made of fires in the large cities 
of the United States. Fires of $10,000 
and over were considered large and al- 
though they were only 1% of the total 
number they produced 66% of the total 
loss. We should have no large fires. 
When making comparisons between 
America and foreign countries we over- 
look the fact that because of stringent 
liability laws abroad there is a tendency 
not to report small fires, and that their 
buildings are so constructed as to resist 
fire until the people themselves, or the 
fire department, can put them out. 

“It seems to me it is high time to put 
less stress on the word ‘careless’ and 
more emphasis on the fact that Amer- 
cans are practising false economy by 
hot erecting fire-safe buildings. A search 
of your records will disclose that it has 
been not so much carelessness as poor 
building construction which has caused 
serious loss of life in this country in the 
ast two years. In many of our recent 
large fires a few hundred dollars spent 
Nn equipment or construction would 
have prevented the loss of human lives 
and thousands of dollars. 


What False Economy Costs 


“As an illustration of this, I picked up 
4 report of a recent fire in New York. 
I reid that ‘the fire was of small pro- 
Portions and ordinarily should have 
caused only a moderate amount of dam- 
age.’ Further on there were references 
to unprotected cast iron columns, open 
Vertical shafts, unenclosed stairs and 
clevators. The fire had spread from the 
basement to the eighth floor before it 
Was discovered. 1 suppose this fire 

















means a loss of $400,000; present esti- 
mates indicate some such figure. The 
average dwelling can have a fairly seri- 
ous fire without costing more than $400. 
It would take 1,000 such dwelling fires 
to equal the loss in the fire of which I 
spoke. Therefore 1,000 of the everyday 
preventable, or careless kind of small 
fires, equal the single fire traced di- 
rectly to false economy in protection and 
construction. 

“When a man is building a home and 
the architect draws his plan according 
to all the standards of fire protection, 
should the owner wish to reduce the 
cost as shown by the estimate the first 
things to be eliminated will be the fac- 
tors of safety. A cedar-lined closet, to 
him and his wife, is of far more impor- 
tance than the fact that their stairway 
is unenclosed, that fire stops within the 
walls have been eliminated or that their 
chimney has a flue which is not abso- 
lutely safe. If it means elimination of 
a breakfast nook to get a fire-resistive 
roof they would much prefer to get 
along without the safe roof. This is 
false economy and it is false economy 
we must combat more than it is care- 
lessness. 

“Just as there must be an unending 
campaign against carelessness, must 
there be insistence on sound principles 
of building contruction. False econ- 
omy is a habit of the American people 
when it comes to constructing fire- 
resistive buildings and a campaign 
against this attitude should show re- 
sults in the first generation. They can 
just as readily acquire the habit of de- 
siring fire-safe buildings as of being 
willing to take chances. It seems to me 
a large share in any fire prevention 
movement of the future should be in 
teaching the advantages of making our 
building construction fire-safe. This 
gives me the opportunity to urge that 
we make building construction and pro- 
tection the leading themes in our work 
with adults above high school age. We 
can continue to teach children to be 
careful and to impress them with the 
fire loss. 

“It is highly important that we pre- 
pare material which will compare favor- 
ably with all other advertising. We are 
prone to save expense in preparation or 
printing because our cause is good, but 
advertising men have found that the 
subject for which advertising is prepared 
will not secure the attention of readers 
unless the material compares favorably 
with other advertising.” 





BOOKLET ON TORNADOES 
A sixteen page booklet has been is- 
sued by the American of Newark which 
contains a number of pictures showing 
the damage which tornadoes have done 
throughout the country. In addition to 
the pictures, Government records are 
given which show that every state has 
been visited by devastating windstorms 
which have destroyed property to the 

valuation of 17 millions of dollars. 





Russian Decision 


(Continued from page 30) 


creditors, can be more satisfactorily dis- 
posed of after a plan for final disposi- 
tion has been adopted. 

“We agree that the funds are not to 
be held ‘indefinitely’ if justice is best 
served by a more speedy distribution. It 
may be most equitable to pay all the 
claims made rather than to hold the 
funds for a so-called government which 
would prevent any such ‘surplus’ coming 
into the hands of those rightfully en- 
titled thereto. 

“The orders should therefore be mod- 
ified as indicated above. In addition the 
provisions for receiverships will be elim- 
inated. All disputed questions as to the 
amount and standing of claims, allow- 
ances and the like are to be heard before 
the referees. In other respects the mat- 
ters will be remitted to Special Term to 
be disposed of in connection with the 
adoption of an adequate plan for a just 
and final disposition.” 
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Great American 
Insurance Company - 


= Nework 


INCORPORATED - 1872 


STATEMENT JANUARY 1, 1928 


$12,500,000.00 


RESERVE FOR ALL OTHER LIABILITIES 


23,.422,855.2 1 


NET SURPLUS 


2 1.060,1 19.35 
56.982,.974.56 


SURPLUS FOR THE PROTECTION OF POLICY HOLDERS 


$33,560,119.35 


LOSSES PAID POLICY HOLDERS 


$194,691,909.09 


HOME OFFICE 

ONE LIBERTY STREET, NEW YORK CITY 
WESTERN DEPARTMENT 

310 South Michigan Avenue, Chicago, Ill. 
GC. R. STREET, Vice-President 
PACIFIC DEPARTMENT 

233 Sansome Street, San Francisco, Cal. 
CLIFFORD CONLY, Manager. 


MARINE DEPARTMENT 


NEW YORK—Wwm. H. McGee & Co., General Agents, 11 So. William Street 
SAN FRANCISCO — George L. West, Manager, 233 Sansome Street 
CHICAGO— Ww. H. McGee & Co., Gen’! Agts.,. Insurance Exchange Bldg 


AGENCIES THROUGHOUT THE UNITED STATES AND CANADA 
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Marine Brokers Deny 
Unfairness Charges 


REPLY TO NEWSPAPER LETTER 





Say British Brokers Who Have Been 
“Stung” Should Deal With Reput- 
able Houses on This Side 
Marine insurance brokers in New 
York City read with much interest and 
some amusement a letter published in a 
recent issue of the Liverpool “Journal 
of Commerce” criticising the methods of 
American insurance brokers in handling 
their accounts with foreign brokers 
through whom they have placed marine 
insurance with British companies. The 
writer of this letter, calling himself “One 
of the Many Sufferers,” says it is com- 
mon for British brokers to suffer finan- 
cial losses in their dealings with Ameri- 
can brokers through the failure of the 
latter to forward premiums they have 

collected from their assureds. 

The letter was prompted by the re- 
cent court action in the case of Ar- 
buckle, Smith & Co., Ltd., Glasgow, and 
the Bedford Petroleum Co. of Paris, in 
which an American brokerage house was 
involved. The writer states that: 

“If there could have been evidence be- 
fore the court that it was a usual ex- 
perience of brokers on this side (who 
are responsible to their underwriters for 
premiums, whether collected or not) that 
American brokers, although themselves 
receiving their premiums very promptly, 
do not remit the premiums monthly, and 
that it is only when a large claim has 
to be collected that brokers here are li- 
able to reduce the balances due them, 
then it is probable that Lord Blanes- 
burgh would have refrained from the 
comments he made upon the diplomacy 
of the appellants. * * * 

“The experience is too general to re- 
frain from letting it be known that in 
our market on this side the comments 
of the judge appear severe and are only 
justified by ignorance of the methods 
prevailing among so many brokers in 
New York and other U. S. A. cities.” 

The New York market does not deny 
that such unfortunate developments as 
the writer describes have not happened. 
3ut they surely do not represent com- 
mon occurrences, especially among the 
well-known international brckerage 
firms such as Johnson & Higgins, Marsh 
& McLennan, F. B. Hall & Co., Mather 
& Co., and others of like reputation. 
These houses handle large volumes of 
insurance abroad and _ their prestige 
among London brokers and underwriters 
is of the highest. 

Those in England who have lost out 
with American brokers because of the 
inability to secure premiums after the 
marine insurance had been placed have 
themselves to blame in most instances. 
In their eagerness for business from this 
country they have made connections 
with small American brokerage houses 
without proper investigations of financial 
and moral standing. There are always 
irresponsible elements in every business 
and those who take chances with them 
stand to lose. 

More than one British brokerage house 
on the lookout for American correspon- 
dents has apparently deliberately sought 
brokers here who specialized in procur- 
ing outside insurance at the cheapest 
rates available. The better known brok- 
erage firms must pay for the various 
services they render here and abroad 
and to cover these costs and to place 
themselves in a safe position financially 
they must charge adequate commissions. 
On the other hand, some of the smaller 
firms that came into the marine busi- 


JUTE CLAUSE CHANGES 


The Institute of London Underwriters 
announce that the London Jute Associa- 
tion’s clauses for the insurance of 
jute from Calcttta has been amended by 
the Technical & Clauses Committee, the 
amendment to take effect from July 1 
in accordance with the usual custom. In 
the current clauses in lines Nos. 9 and 
10 occur the words “but no risk attaches 
in port commissioners dock or jetty 
sheds or on the quays,” the reason for 
this being that at the time the clauses 
were framed, there were, and have since 
been, large accumulations of jute await- 
ing shipment in these places, and it is 
considered that the conflagration risk is 
so great that it is more prudent to leave 
this risk to separate underwriters who 
can charge a proper premium. Last 
year, however, a vessel, after sailing from 
Calcutta was damaged in collision and 
had to put back and discharge some of 
her cargo, and immediately the question 
was raised as to whether this discharged 
cargo was “off risk” under the Jute 
Clauses. 





LLOYD’S REFUSES THIS COVER 


Lloyd’s reputation for taking chances 
on anything and everything is so great 
that whenever any risky event is on a 
newspaper reporter is sure to go to 
Lloyd’s and get the story. It is a rare 
event that they refuse anything. How- 
ever, when Baron Huenfeld arrived in 
Ireland in the first lez of the German 
airplane flight across the Atlantic 
Lloyd’s refused to take any chances. 


MADE CLERK OF COURT 

Fred L. Bloodgood, secretary to Gov. 
A. Harry Moore of New Jersey, and 
treasurer of the Pavonia Fire of Jersey 
City, has been appointed clerk of the 
Supreme Court of New Jersey. Mr. 
Bloodgood will continue as secretary to 
the Governor until the Moore regime 
ends in January next. 








ness during the war prosperity, trying to 
operate at too low a cost, and finding 
themselves swamped by overhead or 
whatnot, have failed financially before 
forwarding to the other side premiums 
owed to foreign companies through for- 
eign brokers. 

However, the impression spread around 
by the publication of the critical letter 
in the British newspaper is wholly er- 
roneous as far as it pertains to the vast 
majcrity of American brokerage firms 
dealing with foreign firms. Their ac- 
counts are settled at stated intervals and 
with a minimum of delay or inconve- 
nience to assureds, foreign underwriters 
or foreign brokers. 


INDEMNITY MUTUAL RESULTS 


Tide in Adversity Has Not Yet Turned 
in Marine Market, Is View of 
Company Chairman 
Lewis H. Walters, chairman of the 
board of the Indemnity Mutual Marine, 
in the course of his annual report to 
stockholders at the annual meeting in 
London, said that he did not feel that 
the tide of adversity in the marine in- 
surance market has turned. He cited the 
unfavorable results of 1925 and 1926 
business and the necessity of transfer- 
ring over $650,000 from the profit and 
loss account to the underwriting account 
in order to make provision for unsettled 

claims. 

“Last year I was able to report appre- 
ciable progress in matters relating to the 
bull market as a result of co-operation,” 
said Mr. Walters. “Although this has 
resulted in appreciable rises in rates on 
a gradually increasing proportion of 
risks a great deal of ground has to be 
covered before these rates are on a profit 
bearing level. It was not expected that 
1927 would reap the benefit of the im- 
provement, as it came too late to affect 
risks maturing in that year that were 
written before the movement had begun 
to bear fruit, but given normal condi- 
tions from the point of view of casualties 
I am hopeful that future accounts will 
reflect the results of this very sincere 
effort to re-establish the bull market on 
its normal foundations. It must be re- 
alized that the ground so far gained has 
not been won easily, and I should like to 
impress upon you that the work under- 
taken is the hardest that underwriters 
have had to bear for very many years, 
and a great deal of patience and perhaps 
sacrifice will be required of all inter- 
ested parties before success is assured. 

“The premium income in 1927 was 
£630,099, showing an increase of £18,583 
on that of 1926. Settlements in the first 
year cost £240,341, representing 38.1% of 
these premiums, against £193,396 or 
31.6%, and £236,673 or 38.6% for the cor- 
responding periods of 1926 and 1925 re- 
spectively. The balance carried forward 
in the 1927 account is £357,641, or 56.8% 
of the premiums, against £586,532, or 
63.2% in 1926, and £344,947, or 56.3% in 
1925. The above balance on the 1927 ac- 
count added to the underwriting sus- 
pense account makes our marine fund 
£630,513, or slightly over 100% of the 
current year’s premiums.” 








JOHN J. MCMAHON STEPS OUT 


Ben J. King has now become insur- 
ance commissioner of South Carolina, 
succeeding John J. McMahon, whose 
term expired on April 1. Mr. McMahon 
made the last of a long list of moves 
against the stock fire companies when 
he threatened not to renew licenses as 
of April unless the companies gave cer- 
tain information. Commissioner King 
savs he will renew the licenses without 
this information. 
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AUTOMOBILE INSURANCE 


United States Merchants & Shippers Insurance Co., New York 
Admitted Assets, $5,335,216.16 


Tokio Marine and Fire Insurance Co., Ltd., Tokio 
Admitted Assets, $8,132,324.02 


Indemnity Mutual Marine Assurance Co., Ltd., London 
Admitted Assets, $1,293,473.36 
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UNSTAMPED MARINE POLICIES 


This Problem Again Before British 
Court; Also Question of Concurrent 
Fire Policies 
The question of unstamped marine 
policies in a court of law is one of great 
interest to underwriters, and the Journal 
of Commerce (Liverpool) refers to a 

recent case as follows: 

“The case of Symington v. Union /n- 
surance Society of Canton, which was 
heard before Mr. Justice Roche in the 
King’s Bench Division last week, has a 
particular interest because it had prevyi- 
ously been in the same court before Mir. 
Justice Wright who had decided that he 
could not hear the case because at that 
time there was no stamped policy upon 
which action could be brought. It will 
be remembered that this decision caused 
some surprise because the action was 
brought in respect of the decision of an 
arbitrator, and in a previous reinsurance 
case in which foreign underwriters were 
concerned, it had been decided that ac- 
tion could be taken on an arbitrator's 
award although no stamped policy was 
in existence. 

On this point it may be recalled that in 
“The Journal of Commerce” for January 
4 last, it was stated “that it is only in 
special circumstances and apparently 
when action is taken on an award that 
the unstamped policy problem can be 
solved, and when an action involves the 
contract of insurance and not the arbi- 
trators’ award, a properly stamped policy 
is essential.” At the time the case was 
first before the courts it was suggested 
that a policy would be prepared so that 
the action could be heard, and this hay- 
ing been done Mr. Justice Roche was 
able to deal with it. It appears that the 
defendants insured cork under a policy 
“at and from any port or ports or plaze 
or places between Bordeaux and Nice” 
with the Institute Cargo Clauses which 
include the Warehouse to Warehouse 
Clause. A fire broke out on the jetty 
at San Roque where a quantity of the 
cork was awaiting shipment, and_ the 
authorities caused sea water to be 
thrown on part of it, and part of it to 
be thrown into the river as a precaution 
against the spread of the conflagration. 
A claim being made the matter was 
submitted to arbitration, the arbitrator 
finding in favor of the assured, and on 
appeal to the courts it was argued that 
the policy contained a clause to the ef- 
fect that the fire risk was not covered 
when there was a concurrent fire risk 
policy; that the risk did not attach; that 
San Roque was not a place between 
Bordeaux and Nice, and that the loss 
was caused by the action of the authori- 
ties which amounted to a seizure so that 
the loss was excluded from the policy 
under the F. C. and S. Clause. 

In giving judgment Mr. Justice Roche 
found with regard to the contention that 
the fire risk was not covered owins to 
the existence of concurrent fire policies, 
that this clause ought not to have been 
in the policy at all because it was not in 
the slip, which was the agreement made 
between the parties. With regard to 
the plea that San Roque was not a place 
covered by the wording of the policy, the 
learned judge said he was not prepared 
to hold that San Roque could not be a 
“port or ports, place or places” within 
the meaning of the clause, and he held 
that in conjunction with the Warehouse 
to Warehouse Clause, this wording did 
cover the insured interest. 








FIREMAN’S FUND REGISTER 

The Fireman’s Fund of San Francisco 
is now distributing its 1928 edition of 
the company’s vessel register, showing 
vessels documented upon the Pacific 
Coast and containing other inform tion 
of general interest to those engaged 10 
various maritime pursuits. This valuable 
reference book which the Firemans 


Fund gives away without charge ai ma 
rine agencies of the company, contains 
this year 225 pages. 
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,CASUALTY and SURETY NEWS 














Towner Explains Why 
All Banks Get One Rate 


REPLIES TO ST. LOUIS CRITIC 
Points Out That Surety Rates Do Not 
Decrease With Installation of Safety 
Devices As Do Fire Rates 


R. H. Towner, head of R. H. Towner 
& Co., was recently called upon to ex- 
plain to Arthur J. Freund, purchasing 
member of the Board of Police Commis- 
sioners of St. Louis, the reason why it 
was necessary to give all banks, without 
reference to location or protection, the 
same blanket bond rate. 

Mr. Freund had previously written in, 
deploring the fact that with a uniform 
rate there was no incentive for a bank 
to plan its building to minimize the bur- 
glary hazard, or to install guards or 
modern devices to materially reduce 
such hazard; also that a bank in a lo- 
cation known to be a dangerous one from 
a police point of view, obtained the same 
rate as one in a most favorable situa- 
tion. 

“If fire insurance companies reduce 
rates when safety devices are used, such 
as automatic sprinklers,” he asked, “why 
shouldn’t surety companies make reduc- 
tions when such safety measures as ar- 
mored cars and armed guards are in- 
stalled ?” 








Towner’s Reply 
In reply Mr. Towner gave Mr. Freund 
the following picture of conditions as 
they extst, explaining why such reduc- 


tions could not be made. He said 
part: 
“Fire insurance companies make a 


sharp reduction of premium for certain 
safety devices such as installation of au- 
tomatic sprinklers; and many persons 
who have not considered the subject with 
an intimate knowledge of the facts think 
that surety companies ought to make an 
analogous reduction of premium on 
bankers’ blanket bonds for certain safety 
devices such as armored cars, armed 
guards in the bank, etc. However, the 
cases are not analogous as I think that 
I can explain to your satisfaction. 

“Fire insurance is written on terms 
which require the insured to take out 
fire insurance for substantially the entire 
amount of value exposed to loss, i. e., if 
he insures for less than 80% of the 
values exposed to loss he is deemed to 
be co-insurer up to that amount. Fire 
insurance companies, therefore, collect 
their premiums on policies which are 
substantially equal to the entire value of 
the property exposed to loss. Thus when 
the insured spends his money to install 
certain safety devices (like automatic 
sprinkler equipment) that expenditure is 
all or nearly all for the benefit of the 
fire insurance company. 

Bankers Always Underinsured 

“Bankers do not take out either blan- 
ket bonds or any other kind of protec- 
tion for anything like the value of their 
property exposed to loss. They are uni- 
versally and consistently under-insurers 
and they have always been. Surety com- 
panies writing protection for banks are 
in a very different position from fire in- 
sirance companies writing protection 
from fire. When a bank spends its 
money to adopt safety devices in the 


Transportation Ind. 
Successfully Launched 


BACKED BY W. H. McGEE & CO. 





To Start With $1,000,000 Capital And 
$1,500,000 Surplus; Strong Board 
Of Directors 





The Transportation Indemnity, casual- 
ty running mate of the Transportation 
Insurance Co., was formally launched this 
week in New York with William H. Mc- 
Gee as its president. News of this com- 
pany was first made known in The East- 
ern Underwriter last January. 

The company will have a capital of 
$1,000,000 and a surplus of $1,500,000. It 
will write general casualty insurance, in- 
cluding jewellers’ block and kindred lines. 
No promotion expenses of any sort have 
been incurred in its formation. 

Out of its 100,000 shares of capital 

stock ($10 par), 70,000 were offered to 
the public this week at $28.50 per share 
while 30,000 shares have been subscribed 
for by individuals associated with the 
management. 
_The management of the Transporta- 
tion Indemnity will be in the hands of 
Messrs. William H. McGee, Gresham 
Ennis, and George C. Bowers, executives 
of Wm. H. McGee & Co., Inc., which 
has been successfully engaged as under- 
writers of insurance since 1883 and whose 
business is country-wide. Wm. H. Mc- 
Gee & Co., Inc., have a branch office, an 
agent or correspondent in_ practically 
every city of any importance in the 
United States, as well as agents at points 
in Canada, in the West Indies and in 
Mexico. Accordingly, Mr. McGee and 
his associates bring to the new com- 
pany years of experience plus a volume 
of well diversified business, thus obviat- 
ing the necessity for the pioneering that 
ordinarily a new company must contem- 
plate. ; 

Directors of the Transportation In- 
demnity are as follows: 

William Bianchi, capitalist, N. Y.; George W. 
Bovenizer, Kuhn, Loeb & Co., N. Y.; M. C. 
Brush, president, American International Corp.; 
Herman. J. Cook, vice-president, Equitable Trust 
Co., N. Y.; Carl P. Dennett, director, First Na- 
tional Bank of Boston; Gresham Ennis, vice- 
president, Wm. M. McGee & Company, Inc.; 
Reg Halladay, Halladay & Co., investment _bank- 
ers, N. Y.; G. C. House, vice-president, Provi- 
dence Washington Ins. Co., Providence, R. I1.; 
Frederick J. Leary, vice- president, Central Union 
Trust Co., N. Y.; Noah MacDowell, Jr., banker, 
New York; William H. McGee, president, Wm. 
H. McGee & Company, Inc.; L. Parker McKin- 
ley, McKinley & Co., members New York Stock 
Exchange; George P. Rea, vice-president, Manu- 
facturers & Traders-Peoples Trust Co., Buffalo; 
E. A. St. John, president, National Surety, New 
York; Alfred P. Walker, president, Standard 
Milling Co., New York. 





prevention of losses it is serving itself 
at least as much and often more than it 
is its surety company, because its habit 
of under-insurance means that the bank 
itself is carrying a very large part of 
the total risk of loss. It never insures 
up to the values that are actually ex- 
posed to loss. 

“Human ingenuity can accomplish a 
great deal in defense against the acci- 
dent or calamity of a fire. It accom- 
plishes very little in defense against the 
equal human ingenuity of burglars and 
bandits whose predatory raids are not an 
accident or a calamity like a fire but are 
studied carefully and accomplished by 
human design.” 
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Ream, Wrightson & Co. 
Get Amer. Reinsurance 


R. C. REAM TO HEAD COMPANY 





Ten New Directors Added to Board, 
Including Vincent Cullen and 
Wallace P. Harvey 
One of the developments of the week 
was the passing of the control of the 
of Philadel- 
phia into the hands of Ream, Wrightson 
& Co., Inc., prominent insurance house 
in New York City. Under the arrange- 
ment, Harry Boulton, present head of 
the company, retires from this position, 
being succeeded by Robert C. Ream. Mr. 
Boulton, however, continues on the board 

of directors. 

Ream, Wrightson & Co., Inc., will also 
be the underwriting managers of the 
company. They have specialized in the 
handling of excess reinsurance and were 
one of the original stockholders of the 
American Reinsurance when it was or- 
ganized in 1917. They have acquired a 
substantial stock interest in the company 
and will receive in licu of executive sal- 
aries for their managerial services, in 
addition to a fixed fee, a percentage of 
the annual net underwriting profit after 
all expenses. 

Net Liquidating Value Was $4,500,000 

As an indication of its financial 
streneth, the assets of the company have 
increased from $3,072,136 at the end of 
December, 1921, to $5,520,677 at the end 
of December, 1927. Accumulated surplus 
has increased in the same period from 
$532,049 (including $477,326 of paid-in 
surplus) to $1,343,904. The net liquidat- 
ing value of the company at the end of 
last year; as computed by A. M. Best, 
was approximately $4,500,000. 

Ten new directors have been added to 
the board and five of the present board 
remain. The new directors are as fol- 
lows: Vincent Cullen, vice-president, 
National Surety; Neilson Edwards, as- 
sistant vice-president, Chase Securities 
Corporation; Wallace P. Harvey, vice- 
president and general counsel, Fidelity 
& Deposit; Charles H. Jacobs, president, 
Whitney & Kemmerer, Inc.; John L. 
Kemmerer, chairman of board, Whitney 
& Kemmerer, Inc.; C. Stevenson New- 

hall, vice-president, Pennsylvania Com- 
pany for Insurance on Lives and Grant- 
ing Annuities; Francis F. Randolph, 
partner, J. & W. Seligman & Co.; Rob- 


American Reinsurance Co. 


C. M. HANSEN’S NEW COMPANY 
Interested in International Reinsurance 
of Los Angeles; Plans to Make His 
Home in That City 

It is learned from authoritative sources 
on the Pacific Coast that Carl M. Han- 
sen, formerly vice-president and general 
manager of the General Reinsurance 
Corp., together with his associates, are 
in back of the newly formed Interna- 
tional Reinsurance Co. of Los Angeles. 

This company is to have a capital of 
$1,000,000 and will deal in casualty rein- 
surance. Incorporators of the new com- 
pany include twenty-one men who are 
engaged in general business lines in Los 
Angeles but who have had no previous 
experience in insurance. 

It is understood that Mr. Hansen will 
make his home and business headquar- 
ters in Los Angeles. 








HOLD LUNCHEON MEETING 

About thirty agents of the Reliance 
Casualty in New Jersey held a business 
meeting followed by a luncheon on 
Wednesday which was held at the New- 
ark Athletic Club, Newark. Russell B. 
Taylor, vice-president and general man- 
ager of the company, presided. Thomas 
M. Forsyth, general office manager, and 
Fred Germain, Jr., of the home office, 
made addresses in which they discussed 
the plans of the company for the year. 

ELECT THREE DIRECTORS 

At the annual meeting of stockholders 
of the General Reinsurance this week 
three new directors were elected as fol- 
lows: FE. E. Loomis, prsident, Lehigh 
Valley Railroad; S. B. Thorne, presi- 
dent, Thorne, Neale & Co., Inc., and Carl 
M. Owen, of Hornblower, Miller & Gar- 
rison. 

DAYTON APPOINTMENT 

The Eagle Indemnity has appointed 
the Howell Co., of Dayton, as its general 
agents. 








ert C. Ream, president, American Re- 
Insurance, of Ream, Wrightson & Co., 
Inc.; George FE. Warren, vice-president, 
Chase National Bank; Mark Willcox, 
vice-president, Bank of North America 
& Trust Company, Philadelphia. 

The five present directors remaining 
on the board are: Harry Boulton, H. 
B. Scott, coal operator of Phillipsburgh 
Pa.; W. B. Athey, Charles S. Wesley, 
Philadelphia, lawyer, and C. B. Maxwell, 
mining engineer of ee Pa 
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Wain and La Salle Take 
Over International Ind. 


IMPORTANT DEAL ON THE COAST 
Increased Premium Income and Widen- 
ing of Representation of, Two 
New Orleans Companies 


The Union badesnnily and the LaSalle 
Fire, both with their home offices at 
New Orleans, last week purchased the 


unterminated policy liability of the In- 
ternational Indemnity Co. of Los An- 
geles, and took over for settlement the 
unpaid claims of the International In- 
demnity Co. The effect of this is that 
the Union Indemnity and the La Salle 
Fire. step into the shoes of the Interna- 
tional Indemnity and take over its entire 


busjne ss throughout the state of Cali- 
fornia, and, in fact, the entire United 
States. 

The Union and the La Salle also ab- 
sorb in their purchase of the business 


of the International in excess of $2,500,- 
000 in premiums which puts these com- 
panic s in a foremost pi sition on ithe Pa- 


cific Coast. No change in the staff and 
organization of the International will 
take place, and that organization will 
continue to function as heretofore ex- 


cept that they will be representatives of 
the Union Indemnity and the LaSalle 


Fire. The International passes out of 
the picture as an insurance company. 
The entire personnel of the Interna- 
tional becomes. associated with the 
Union Indemnity and the LaSalle, in- 
cluding Arch McAllister, and all of the 
men in the Los Angeles home office, as 
well as Wesley G. Cannon with all of 


the men in his office at San Francisco; 
Robert M. McAllister with his organiza- 
tion at Oakland, and the balance of the 
organization in other points scattered 
throughout the Northwest and Central 
West where the company has been op- 


erating. 

3y this ——- the Union Indem- 
nity and the LaSalle Fire step into a 
most ar tea position in produc- 


tion and representation. 

The Union Indemnity and the LaSalle 
re both in excellent financial condition, 
the capital and surplus of the Union In- 
demnity being in excess of $3,500,000 and 
the La Salle $1,750,000. The directors of 
the companies are among the most 
prominent people in the South and East 
and the stock ownership of both compa- 
nies is well spread throughout the 
entire United States. 


ASHLEY GETS ST. LOUIS POST 
Maryland Casualty Appoints Him Its 
General Agent There; His Career 
And Activities 


Charles S. Ashley, Jr. has been ap- 
pointed resident manager of the Mary- 
land Casualty’s branch office in St. Louts, 
succeeding the Ewing-Phister Under- 
writers Co., resigned. Mr. Ashley was 
formerly general agent of the company 
in New Bedford, Mass., for the past six 
years and has been in the business for 
cighteen years as a member of Charles 
S. Ashley & Son. 

He reecived his education at Peekskill 


Academy and the Colorado School of 
Mines. 
For the past three years Mr. Ashley 


has been president of the Insurance Fed- 


eration of Massachusetts and vice-presi- 
dent of the State Agents Association of 
Massachusetts. 

He is a thirty-second degree mason, 
belongs to the Massachusetts Consistory 
and Aleppo Temple Shrine, Boston; is a 
past exalted ruler of the New Bedford 
Lodge of Elks, s st Reon of the Ro- 
tary Club, New Bedford, and a member 
of the University Club of Boston. 

J. W. FINCH DEAD 
Tohn W. Finch, veteran local agent of 


who had been specializ- 
automobile acci- 


Richmond, Va., 
ing in the writing of 


dent insurance for the last several vears, 
died a few days ago of a heart attack. 
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INSURANCE COMPANY 


OF AMERICA 
JAMES GIBBS, President 


CASUALTY AND SURETY 
REINSURANCE AND 
EXCESS COVERS 


Executive Offices: 
84 William Street, New York City 
Telephone: Beekman 0890 


- $600,020 
- $1,112,511 




















G. W. MEREDITH PROMOTED 

(;eorge W. Meredith, who has been 
with the Globe Indemnity’s New York 
office for the past few years, has been 
promoted to the post of superintendent 
of fidelity and surety development. Mr. 
Meredith is a brother of Ted Meredith, 
the well-known athlete. He is a eradu- 
ate of the University of Pennsylvania 
where he was captain of the track team. 





SIOUX CITY APPOINTMENT 
The New York Indemnity has named 
Berthelsen-Borman of Sioux City, Iowa, 
eeneral agents for casualty and 
business. 


as its 
surety 


MAY FORM ORGANIZATION 

Home office automobile underwriters 
of companies affliated with the National 
Bureau of Casualty & Surety Under- 
writers have under advisement the for- 
mation of an informal organization which 
would allow them to get together on 
stated dates and discuss various prob- 
lems of the business. 





GET AMERICAN BONDING 


McCann & Beelman of Brooklyn have 
been appointed general agents of the 
American Bonding for the Borough and 
Long Island. This agency is one of the 
leaders in the surety field in Brooklyn. 
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CASH CAPITAL 
$2,500,000.00 


UNION INDEMNITY 


FIDELITY and SURETY BONDS 


Automobile, 
Workmen’s Compensation Insurance 


Executive Offices: 
Union Indemnity Bldg. 
New ‘Orleans 


COMPANY 


Accident, Health, Burglary 
Liability, Plate Glass 


Eastern Department: 
100 Maiden Lane 
New Yo 











Georgia Casualty Company 
Atlanta, Georgia 
HARRY C. MITCHELL, President 


COMPLETE CASUALTY INSURANCE SERVICE 
APPLICATIONS FOR AGENCIES SOLICITED 








Jones Warns Against 
“Sabotage Gangs” 


ESPECIALLY IN COMPENSATION 





Raps Those Who Strive to Put Govern. 
ment in Business; Urges Agents, 
Managers to Protect Their Interests 





F. Robertson Jones, secretary of the 
Workmen’s Compensation — Publicir, 
Bureau and one of the outstanding a 
thorities in the country on compensati 
insurance, takes a shot this week in the 
current “Human Relations,” the Ind: 
pendence Indemnity house organ, at an 
insidious type of national sabotage which 
he claims is asserting itself particularly 
in such lines of insurance as workmen's 
compensation, employers’ liability, life, 
accident and health. 

“These efforts of our sabotage gane,” 
savs Mr. Jones, “are spectacularly exeii- 
plified in attempts to put the Govern- 
ment in business, either in competition 
with private initiative or to its absolute 
exclusion; and those efforts have met 
with a certain amount of success.” Mfr. 
Jones points out that it is through the 
guise of amendments to the compensa- 
tion laws in the interest of greater liber- 
ality that the “sabotiers” are at prescnt 
a serious and growing menace, primarily 
to the body politic, and secondarily, to 
casualty insurance interests. 

He adds: “They are trying to accom- 
plish by a subterfuge that which they 
have not been able to accomplish by di- 
rect legislation. These efforts, it must 
be said in all fairness, arise to a certain 
extent from a general humane but ill- 
considered disposition on the part of leg- 
islators, courts, commissions and others 
to make the compensation laws ever 
more ‘liberal’ and to construe and apply 
them ever more and more ‘liberally.’ 

“Employers, doctors, lawyers, and even 
insurance people are among those who 
share in that humane purpose; but the 
controlling force emanates from those 
who want to turn the economic system 
topsy-turvy. They are all for the amend- 
ment, construction and application of 
compensation laws to an extent that the 
employer will be made an almost abso- 
lute insurer of the lives, health and earn- 
ings of those he may venture to cm- 
ploy.” 

Mr. Jones urges that in this critical 
situation the insurance agent is just as 
much involved and has just as much at 
stake as has his insurance manager; and 
that the two should co-operate harmo- 
niously in protecting their mutual inter- 
ests to the limit of possibility. 





1928 “SPECTATOR” CHART OUT 





Shows That 115 Casualty and Surety 
Carriers Earned $657,730,444 in Pre- 
miums in 1927; Other Features 
The 1928 edition of the “Spectators” 
handy chart of casualty, surety and mis- 


cellaneous companies came out last 
weck, showing the results of the past 
year for 115 leading companies. ‘Total 


premiums earned were $657,730,444 ; pre- 
miums written were $679,573,542; loss in- 
curred totaled $391,999,717; expenses in- 
curred tallied $270,001,178. The total ad- 
mitted assets aggregated $1,876,916,3>4. 

The main tables of the chart present 
ten years’ figures of the important ©om- 
panies, compiled in convenient ‘orm, 
underwriting results as well as the cut- 
rent writings of the various companies. 
The arrangement of columns was a: opt- 
ed after consultation with managers and 
statistical experts of leading com \nics 
and organizations. 

In addition, there is included a classi- 
fication table exhibiting net premiums 
written and losses paid by the stocks 
companies for each class of business 
transacted, a special table on work en's 
compensation, one on liability insur ince, 
lists of states in which the com] nies 
operate, “etc. The chart presents 1 orts 
on cver 720 insurance organizatio's 
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Compulsory Automobile Liability Insurance 
No. 3—What Shall Be Our Course? 


By EDMUND J. DONEGAN, First Vice-President and General Counsel, Metropolitan Casualty 


ic time has come for 


the casualty 
more definitely, 
more unitedly, more scientifically, the 
wooing of popular favor. We have ac- 
complished much. The _ technicality, 
liticiousness and timidity in meeting 
public needs which sometimes charac- 
terized us in the past has disappeared. 
We try to sell a dollar’s worth of insur- 
anc. —often it proves more—for a dollar. 

But unlike some great industries in 
America, we have confined our efforts 
to our customers and prospective cus- 
toners. We have not always scen be- 
yond. Now the day is at hand when, 
great integer of American com- 
merce, Wwe must win the good will, not 
of our assureds, but also of that 
great mass of citizens whom we serve 
of whom we and our people form 
an important part. 

t was pointed out heretofore that 
three causes combine to influence the 
legislation which we regard as inimical. 
The first factor was the psychological 
reaction of one legislature to the action 
of another. To that factor, except as it 


con panics to consider 


as a 


may be indirectly affected by what fol- 
lows, we can address only our argu- 
ments. 


Accident Frequency Rate 

The second and third phases, however, 
are matters over which we have some 
jurisdiction. No part of the industrial 
fabric is more vitally concerned with the 
accilent frequency rate than the casual- 
ty insurance companies. Obviously the 
seriousness of the problem under con- 
sideration varies with the variation in 
frequency. Have we ever, acting in con- 
cert, made a serious and intelligent drive 
to reduce the highway accident frequen- 
cy rate? 

Isolated attempts, it is true, have been 
begun. Here and there a company or 
an association of companies has made a 
constructive suggestion or begun a sin- 
ele handed effort, but most such move- 
ments soon died through inertia. Yet 
how the situation cries for constructive 


action! In New York City, for example, 
whence we take millions in premiums 
and | 


ty millions in losses, traffic regula- 
ces a serious problem. On all its 
‘al highways streams of automo- 
biles bisect and trisect lines of pedes- 


tion 
princ ] 


trian crossing the vehicular traffic in 
Violation of signals. We have all seen 
inote vehicles, directed by harassed 
trate officers, forced through lanes of 
Peopic where the slightest deviation on 
the part of the driver might spell serious 
injury or death. What really intelligent 
cllort have we made to remedy those 


cond ms? 
Winning Good Will 


‘re any reason why the casualty 
nies of America should not be the 


Is } ere 
com) 


forcast in planning safety measures for 
trafic regulation? Is there any com- 
mut of interests which could better 
ath to employ the best talent avail- 
abl cre and abroad to study our traf- 
he lation, to make recommendations 
and sports, and to use all its power to 
Influc rice city and municipal govern- 
res to accept the benefits of such 
( 
Consider the life insurance companics. 
Anathema twenty years ago, they oc- 
cupy today perhaps the proudest place 
; oll icrican constructive effort. The 
* { life owes something of its in- 
“ l length to them. <A million, per- 
ru many millions, citizens rise with 
laily and at their signal breathe 
at open windows. ‘Thousands of 
oe occupy at reasonable rentals 
. | ne and homes more modern and 
dey g »ecause these companies have 
er | not only their money but also 


rains to building construction. 








The life insurance companies have won 
good will. Is it not time that we, in 
our own peculiar sphere, sect about get- 
ting ours? 

Thus, by promoting our selfish inter- 
ests and at the same time rendering a 
public service to the community, could 
we best justify our argumentative and 
controversial attacks upon compulsory 
security laws; thus would we render to 
Caesar the things which are Caesar’s. 


Reducing Calendar Congestion 


Secondly and far more important, the 
companies should adopt constructive 
policies looking to a reduction of court 
calendar congestion. As pointed out 
above, the damming of the judicial func- 
tion is probably the greatest single con- 
tributing factor to the impetus which se- 
curity legislation has received in New 
York State. If that congestion should 
be cured, jurists who have advocated the 
fallacious remedy of compulsory liability 
insurance might soon revise their views. 

There is undoubtedly a popular beliet 
that insurance companies are to some 
extent responsible for the vast accumu- 
lation of accident cases which throng 
cur calendars. In the Atlantic Monthly 
of March, 1928, George W. Alger, writ- 
ing on “Cleaning the Courts,” says: 


“Tt should be noted in passing that 
casualty insurance tends to increase 
rather than diminish the growth of 
this type of litigation. The current 
quotations of the market price of the 
stock of the principal casualty com- 
panies are eloquent proof that their 
part in this business has not been 
without adequate reward.” 


Despite Mr. Alger’s competent devel- 
opment of his main theme, it is apparent 
that he knows little of the internal 
economics of casualty insurance. It is 
the action of the claimant rather than 
the existence of an insurance policy 
which gives birth to each insurance liti- 
gation. It is true that the claimant is 
more disposed to sue if he knows insur- 
ance exists, but that fact merely demon- 
strates our point. If the companies bat- 
tled claims to the death, as Mr. Alger 
seems to imply, the existence of insur- 
ance would usually prove a deterrent to 
litigation. 

Unfortunately for us, the cost of liti- 
gated claims, the operation of the third 
policy year suit reserve rule and other 
internal factors make us too prone to 
settle “strike” claims and suits without 
merit. Casualty insurance might cost 
the honest assured less if we were less 
disposed to settle for their nuisance 
value the myriad worthless claims an- 
nually presented. 


90-Day Claim Settlements 

However, we present Mr. Alger’s ar- 
eument not so much to refute it as to 
illustrate popular opinion. In the pres- 
ent case, it profits us little to know our 
cwn position with respect to litigation 
unless the community also can be 
brought to a like realization. There is 


undoubtedly a popular impression that 
insurance companies dislike to pay 
money in settlement of claims, that they 
prefer to delay cases in order to accu- 
mulate interest upon their claim reserves 
and that therefore they are, as a whole, 
litigiously disposed and dilatory in their 
tactics. 

Nothing could be further from the 
truth. Only an executive with a narrow 
perspective and with small experience 
could possibly believe that the interest 
on protracted reserves in any way com- 
pensates a company for the vast in- 
crease in cost of long litigated actions. 
It is our personal conviction that if 
every claim against our company could 
be settled within ninety days of its 
origin, the saving in claim expense and 
in indemnity paid would be ten times 
the amount of the interest on the re- 
serves otherwise maintained. 

If it be true, as most claims executives 
will concede, that the expeditious settle- 
ment of automobile claims tends, as a 
whole, toward diminution in claim ex- 
penditure, how unwise we are to rest 
supine under the popular impression that 
insurance is dilatory and litigious. To 
combat such a belief produces a double 
benefit. In the first place, the promo- 
tion of prompt settlements yields a 
larger measure of financial profit. In 
the second place, the accomplishment in 
itself tends to give the companies an 
improved standing as constructive fac- 
tors in the community. Are we pre- 
pared to do anything to achieve a con- 
summation so devoutly to be wished ? 

How Can We Best Achieve 
These Results? 


In a large measure we can realize 
such an end in my opinion. If any com- 
pany should publicly advertise its desire 
to adjust its claims speedily and to that 
end should publish an offer to all its 
claimants expressing its willingness to 
arbitrate any or all of its claims under 
the rules of the American Arbitration 
Society, the circumstance would prob- 
ably excite favorable comment through- 
out the press of the country. If many 
or all the companies should make the 
same announcement the fact would have 


a radical effect upon the public con- 
sciousness with respect to casualty 
insurance. 


Owing to the fact that the usual cas- 
ualty insurance policy is written with 
$5,000/10,000 limits, and since the insur- 
ance company would probably have no 
right so to vary the usual procedure 
where the insured’s excess liability is in- 
volved, it would probably be necessary 
to confine such an offer to claims within 
the $5,000/10,000 policy limits, where the 
interest of the insured and the company 
could not possibly conflict. 

Of course, it is true that no company 
could control the speedy disposition of 
all its claims and suits. It takes two 
parties to effect an arbitration and _per- 
haps in the majority of cases the claim- 
ant, hoping to obtain an_ increased 
amount as a result of a long deferred 
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jury trial, would refuse to avail himself 
of the offer. 

The typical ambulance chasing attor- 
ney, who has been a great factor in pro- 
ducing the demand for compulsory lia- 
bility insurance, would seldom accept 
such a proposition. Such refusals, how- 
ever, would not alter the fact that judges, 
juries and the public as a whole would 
know that arbitration, speedy non-jury 
trials or other accelerators of quick jus- 
tice were openly tendered by the cas- 
ualty insurance companies. 

More Careful Scrutiny of Cases 

Such an offer, communicated to all the 
bar associations of the United States, 
would produce another effect. Judges 
usually know tHe cases which are being 
defended by insurance company counsel. 
Wherever calendar congestion exists 
and such a case after several years’ delay 
appeared before a trial justice sitting 
with a jury, the justice would know that 
the delay was one of the plaintiff's or 
plaintiff's attorney’s own choice. He 
would wonder what there was about the 
action which had made the claimant feel 
that he could not have obtained justice 
earlier at the hands of impartial arbiters. 
As a natural result, all such cases, long 
delayed in presentation, would be scru- 
tinized more carefully by trial jurists 
than they now are. 

Of course, there occasionally occurs a 
case so complicated in its legal aspect 
that the court rather than the arbitra- 
tion table constitutes the proper forum 
for settlement. The danger of disad- 
vantage thus arising, we feel, is far out- 
weighed by the advantages to be derived 


through extending the opportunity of 
universal arbitration or non-jury trial. 
Moreover, in arbitration had under 


proper rules, such as those laid down by 
the 


American Arbitration Society, points 
of law can be adequately safeguarded, 
in the interests of both parties, for ap- 


pellate courts. 
“Render Unto Caesar” 

Is not some such remedy at least worth 
considering? A great mass of inert and 
delayed litigation is one of the most im- 
portant factors, if not the predominant 
factor, in producing a demand for com- 
pulsory liability insurance. In that liti- 
gation the insurance companies are 
gravely concerned. The congestion is 
not of their making, yet the public be- 
lieves that they are largely responsible. 
Have we not something to gain in im- 
pressing the people with the fact that 
the condition is not produced by us, that 
it is not to our liking, and that we may 
be depended upon to cooperate toward 
its alleviation ? 

“Render unto Caesar the things which 
are Caesar’s,” said St. Mark. As stated 
in the beginning, we intend no irrever- 
ence, despite the remainder of the 
apostle’s sentence, in fitting it to our 


modern business life. The welfare of 
the commonwealth, of which we com- 
panies form so important a part, is our 
Caesar. We owe it both allegiance and 
tribute. From a constructive effort to 
cure two of the evils from which the 
demand for compulsory liability insur- 
ance springs—the heavy accident fre- 
quency and the delay in affording 
prompt redress to the unfortunate vic- 


tims of those accidents—we will not only 
profit materially, will not only reap divi- 
dends of public good will, but also will 
benefit materially. those whom we serve. 
Thus can we best defeat compulsory lia- 


bility insurance; thus best justify our 
existence in America’ S economic fabric; 
thus can we “render unto Caesar the 


” 


things which are Caesar’s. 
PA. SAFETY TY CAMPAIGN STRATS 

The Safety “Save-a-life” campaign of 
the Pennsylvania Highway Department 
openes on Monday to run throughout 
the month. The Commonwealth Casual 
ty is aiding the campaign with bill boards 
along the highway. The company has 
also reproduced the sign on a blotter, to 
gether with a plea that the automobilist 
have his auto inspected during the 
month at one of the stations of the high 
way department and is using the blotter 


as ‘en envelope stuffer in every letter 
going out of its office this month. 
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Revise Compensation 
Rate Structure in N. Y. 


TO TAKE EFFECT ON MAY 1 





New Rate Level Reflects Differentials 
Established Between Large and 
Small Risks 





Full data on the general rate revisions 
May 1 
including the stand- 


in compensation rates, effective 
York State, 


form, 


in New 
ard endorsement have been sub- 
mitted to the casualty companies by Leon 
S. Senior, manager of the Compensation 
Inspection Rating Board of New York. 
Mr. Senior that 
with the full approval of Superin- 


Says these rates have 
met 
tendent of Insurance Beha, to become 
applicable to new and renewed business 
such 


changes as may subsequently appear to 


cn the standard date, subject to 


be necessary. 
Beha’s Letter to Senior 


In submitting his data, Mr. 
fers to Superintendent 


Senior re- 
3eha’s letter to 


him, expressing approval of the new 
rates, in which the following items are 
covered: 

1. Rate Level, which is based on the 


average loss ratio indicated by the three 
latest available policy years (1923-1925 
inclusive) and represents a reduction of 
3% from the present rate level, and 
which, furthermore, has been modified 
to reflect differentials established be- 
tween large and small risks. 

2. Pure premium relativity, which has 
been based primarily on the New York 
classification experience of policy years 
1920 to 1924 inclusive, due recognition 
being given to national pure premiums in 
accordance with a formula adopted in 
connection with the June 30, 1926, rate 
revision. 

3. Loss constants, which give recog- 
nition to the differences developed in loss 
ratios as between small and large risks 
respectively and which will be collected 
in accordance with the following indus- 
try grouping on every policy where the 
earned premium for the policy period at 
the appropriate rates is less than $400. 


Industry Loss 
Group Constant 
Manufacturing ..... $20.00 
Conteacting  <......5. 40.00 
Full GREE bck ccicca see 4.00 


4. Expense constants of $3 which are 
to be applied in the same manner as 
the loss constants and to the same risks, 
and which, in addition to the expense 
loading contained in the loss constants, 
will provide sufficient funds to take care 
of the minimum expenditures unrelated 
to the premium, involved in the writing 
and carrying of a policy. 

5. Minimum 
for which has been modified so as to 
base same on the application of the 
manual rate to a $1,500 payroll which 
represents the average annual wages 
earned by a single workman, plus the ap- 
propriate loss and expense constants. 
Notice is taken of the fact that special 
minimum premiums have been estab- 
lished for some classifications and a spe- 
cial method adopted for determining the 
minimum premium classifications cover- 
ing risks engaged in seasonal operations. 

6. Rates, which are based upon the 
pure premiums determined from classi- 
fication experience of policy years 1920 
to 1924 inclusive which in their make-up 
reflect the 3% reduction in rate level 
and also the redistribution of premium 
made necessary by the adoption of loss 
and expense constants for risks develop- 
ing less than $400 premium. 

7. New York rules and procedure, re- 
vised to provide for the application of 
the loss and expense constants and also 
designed to eliminate improper under- 
writing practices in the writing of com- 
pensation business in this state. 


premiums, the formula 


8. Amendments to certain manual 
classifications, amended to become effec- 
tive concurrently with the general rate 
revision. 

Comments on “Loss and Expense 

Constant” 

Commenting on the provision requir- 
ing the application of the “loss and ex- 
pense constant” for each policy that pro- 
duces an estimated premium of less than 
$400, Mr. Senior says in part: “The in- 
troduction af this new feature in com- 
pensation underwriting requires a few 
brief comments in order that the method 
may be well understood and uniformly 
followed. The rate sheets show the ap- 
propriate constant for each classifica- 
tion. As nearly all policies will contain 
more than one classification, the under- 
writer is required to select and apply the 
highest constant applicable to any clas- 
sification appearing in the policy. 

“The most convenient place to insert 
the loss and expense constant is in the 
blank space now designated as sub-divi- 
sion 4, item 3 of the declarations, but 
there is no objection, if the company 
prefers it and the particular form used 
contains adequate space, to insert the 
constant directly above the line where 
the minimum premium and estimated ad- 
vance premium are shown. 

“Tf the policy provides an estimated 
premium of $400 or over no constant 
need appear in the declarations, but the 
policy will be subject in accordance with 
the rules to cither a full or partial con- 
stant as the case may be, if upon final 
audit the risk should develop an earned 
premium of less than $400. If the policy 
is subject to a partial loss and expense 
constant the proper entry on the policy 
declarations should be as follows: 

Loss and expense constant 
amount in full). 

Amount applicable to this policy (ex- 
tend the partial amount). 

“We also direct your attention to the 
change in the minimum premium rules 
and to the fact that the minimum pre- 
mium includes the appropriate loss and 
expense constant. The minimum pre- 
mium for each classification is shown on 
the rate sheet and should be followed 
without deviation in accordance with the 
manual rules.” 


(give 


LEROY MYERS JOINS ROYAL IND. 
Becomes Production Manager of Its 
Metropolitan Bonding Dep’t.; Re- 
signs Agency Connection 
Leroy Myers, one of the best known 
surety men in New York City who has 
been the president of the Leroy Myers 
Agency, Inc., for the past seven years, 
joined the Royal Indemnity this week as 
production manager of its metropolitan 
bonding department. Mr. Mvers_ has 
severed his connection entirely from the 
agency of which he was the head. He 
will have his headquarters in the home 
office building of the company and will 
have an experienced and efficient organ- 
ization to serve the brokers of Greater 

New York. 

Mr. Myers has been in 
for a number of years, having joined 
the National Surety in 1912 as a solici- 
tor. Making a success in this work, he 
formed the Leroy Mvers Agency, Inc., 
of 115 Broadway in 1921. This agency 
made remarkable progress and is one of 
the recognized city agencies under the 
tules governing acquisition cost in the 
fidelity and surety business. 

Mr. Myers specialized in 


the business 


court and 


contract bonds and his agency became 
recognized not only by the National 


surety but by other companies as a lead- 
er among the city offices. The agency 
wrote many of the largest bonds in the 
records of corporate suretyship. It will 
continue its activities under the manage- 
ment of Lawrence Myers. 





TO MOVE ON MAY 1 
On May 1 the executive offices of the 
Health & Accident Underwriters’ Con- 
ference will move from 168 North Mich- 
igan Ave., Chicago, to 330 South Wells 
Street of the same city. 
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BRANCH MANAGER wanted by large casualty 
company for Western New York, Utica, Rochester or 
Syracuse. Reply in detail giving experience, references 
and salary desired. All replies held in strictest confi- 


Box 1078 
THE EASTERN UNDERWRITER 
110 Fulton Street, New York 
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WRAY W. ALLEN IN NEW POST 





Becomes Bonding Manager of Inde- 
pendence Indemnity’s New York Of- 
fice; 20 Years in the Business 

Wray W. Allen is a newcomer in the 
New York office of the Independence 
Indemnity this week, having assumed 
the post of manager of the bonding de- 
partment. Mr. Allen’s first experience in 
the surety business was some twenty 


years ago when he became associated 
with the Title Guarantee & Surety of 
Scranton. He was located at its New 


York City branch from 1908 until 1911 
and in his spare time studied law and 
passed the New York Bar. Later he 
became surety manager for the Ameri- 
can Fidelity in New York. 

In 1913 he rejoined the Title Guar- 
antee & Surety as its Buffalo manager. 
His next step was to the home office 
of the Globe Indemnity where he re- 
mained for four years. During the war 
he served in the naval reserve, return- 
ing to the Globe at the close of 1918. 
Then he went into the finance field and 
organized the Preferred Finance Cor- 
poration in 1920. 

The firm of Allen & McGee was or- 
ganized in 1924, its name being changed 
to Grier & McGee soon after the part- 
nership papers were filed, although Mr. 
Allen still remained as a silent partner. 
The partnership of Grier & McGee was 
dissolved because of the death of Mr. 
Grier and with its dissolution Mr. Allen 
became associated with the Brookmire 
Economic Service, where he remained 
until he came to the Independence In- 
demnity on April 1 of this year. 





F. & D. HAS DINNER MEETING 
Get-Together Affair Danas Department 
Heads and Assistants Together; 
Griffin, White and Mobley Spoke 
A friendly get-together dinner mecet- 
ing of the New York staff of the Fi- 
delity & Deposit was held last week at 
the Cafe Savarin, New York, which 
turned out to be such a success that sim- 
ilar affairs will be given at regular in- 
tervals. John M. Griffin, vice-president 
in charge of the office, was the host 
and his guests included about fifty de- 
partment heads and assistants in the 
metropolitan offices of the company, in- 

cluding Brooklyn. 

Mr. Griffin spoke generally about the 
policies which will govern his adminis- 
tration, following which Assistant Gen- 
eral Counsel White spoke in place of 
Wallace P. Harvey, general counsel, who 
was absent. 

Another speaker was Nathan Mobley, 
production manager in the New York 
office. Mr. Mobley is rapidly winning 
favor among metropolitan brokers. 





AMBULANCE CHASING BILL 

Senator Simpson's bill in New Jersey 
to classify “ambulance chasers” in the 
legal profession as disorderly persons 
became a law last week when Gov. A. 
Harry Moore put his signature to the 
bill. The law becomes effective at once 
and ends in New Jersey a menace that 
has existed for many years. 





P. G. RATE CUTS ON MAY 1 

There was a sharp reaction last week 
to the 25% rate decrease ordered by the 
New York Insurance Department on 
plate glass risks in the state. It was 
first announced that this cut would be 
effective on April 1 but this order was 
changed later to May 1. 


COMPANIES WIN IN COURT 





Sullivan of New Hampshire Loses Out 
in Effort to Keep Stock Carriers 
Out of State 


What looked like a nip and tuck court 
battle between the National Bureau of 
Casualty & Surety Underwriters and 
JIchn FE. Sullivan, commissioner of New 
Hampshire, ended abruptly last Saturday 
when Chief Justice William H. Sawyer 
of the New Hampshire superior court 
granted an interlocutory injunction or- 
dering Mr. Sullivan to issue 1928 licenses 
to the thirty-five stock companies to 
whom the commissioner had denied re- 
newal of license. 

Chief Justice Sawyer’s decision re- 
sulted from a hearing on the position 
of the companies for a writ of man- 
damus to compel Commissioner Sullivan 


to issue the 1928 licenses and for an 
interlocutory injunction, which would 
cover the period between April 1, the li- 


sense renewal date, and such time 
decision could be reached on the 
issue. 

The dispute between the New Hamp- 
shire Insurance Department and_ the 
stock companies selling automobile. lia- 
bility insurance in the state began last 
December when a 23% rate increase was 
announced by the companies. Commis- 
sioner Sullivan requested the insurance 
companies to suspend the new rates un- 
til his department could investigate their 
reasonableness. The stock companies re- 
fused. The commissioner then denied 
renewal of licenses. 
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C. D. MARSAC HONORED 

Chester D. Marsac, who completed 
twenty years of service with the United 
States F. & G., last week, was honored 
by a dinner at the Lawyers’ Club, at- 
tended by about thirty of his associates 
in the New York office of the company. 
Alonzo G. Oakley, vice-president and 
manager; William J. Conroy and Charles 
E. Finken, were the speakers. 





ENTERS OKLAHOMA 
The Detroit Fidelity & Surety has 
been licensed in Oklahoma, which: terri- 
tory will be assigned to its Dallas branch 
office, P. H. Moore, manager. 
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Formal Opening for 
Century’s New Building 


OFFICIALS TO ATTEND AFFAIR 





New York Branch Under Russell & 
Ziegler Has Made Splendid Progress 
in Its First Year 





Kussell & Ziegler, branch managers 
for the Century Indemnity in New York, 
will formally open the new Century In- 
devnity building at 10 Gold Street on 
‘Tucsday, April 10, holding a reception 
for broker and agent friends which will 
be attended by several of the home office 
officials of both the Century and its par- 
ent company, the Aetna (Fire). 

‘The event will be one of some impor- 
tance to the Century as it is one of the 
few of the newer casualty companies 
which can point to a building of its own 
in New York City. 

Is Colgate Family Site 

The building, three stories high and a 
vem of architectural beauty, was built 
by the Federal Reserve bank (which 
owns the property) especially for Rus- 
sell & Ziegler. It has been leased for a 
long term of years and provides an in- 





Century 
N. Y. Office 


crease of about 8,000 square feet to the 
present office space of Russell & Zieg- 
ler. As an added advantage it has a 
direct entrance to the present agency 
othces at 93 Maiden Lane, the other en- 
trance being at 10 Gold Street. 

The site of the property has a distinct 
human interest in that it was the birth- 
place of the Colgate family many years. 
The Century Indemnity entered New 
York State just about a year ago under 
the management of Russell & Ziegler. 
Its progress has been satisfactory be- 
yond all expectations. Having the back- 
ing of the Aetna (Fire), it has been 
able to secure business from brokers 
who place their fire lines with the par- 
ent company. 

(nving the Century an entire building 
of Its Own is an indication of the faith 
that the management has in the poten- 
tial expansion of its casualty business. 


Prominence of Russell & Ziegler 


The personnel of the office has played 
important part in the progress made 
'r. The principals of the agency, 
V. Russell and William Ziegler, are 
&xperienced casualty men who have 
spent their entire careers with the Aetna 
(Firc) and its mate. 

Mr. Russell started by working his 
way through the various home office de- 
Partmments of the fire company. He was 
then sent out into the field, travelled 
€very state in the Union, and was so 
Successful in making agency contacts 
for the company that in 1915 he was as- 
signed to New York territory, operating 
undcr the title of resident attorney. As 
4 matter of interest he was the first 
company manager to install a brokerage 
service department in the metropolis. 

William Ziegler has been thirty-seven 
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More Business— 


Another Income 


Another protection to write in an almost virgin 
field. Brokers and agents may increase their in- 
comes and round out their service facilities by 
selling Patent and Trade Mark protection. 

Protection against patent infringements and 
infringement claims is 
under these new broad forms of contracts. 

Brokers and Agents Wanted 


AMERICAN PATENT PROTECTION CORPORATION 
Charles H. Remington, President 
Suites 1801-1805 and 1811-13, 551 Fifth Ave., New York, N. Y. 
Telephones: Vanderbilt 10381-10382-10383 





found 





years with the agency, starting as office 
boy in the old John M. Talbot & Co. 
He has been in close touch with all de- 
velopments in the fire insurance field 
end his acquaintance among New York 
City brokers is a wide one. 

The superintendent of casualty lines 
is Harold P. Hall. Harry Legg is in 
charge of the surety department while 
H. B. Morris handles all production ac- 
tivities. H. H. A. Morris is superintend- 
ent of engineering and T. A Saulsbury 
is manager of the claim division. 

Their Respective Careers 

Mr. Hall started his career in the 
brokerage office of A. A. Peck in New 
York. After a few years spent in the 


agency field he joined the Globe Indem- 
nity and a little later went over to the 
London Guarantee & Accident. He 
stayed with this company seven years, 
rising to the rank of head counter man. 
He was then assistant casualty manager 
in the Weed & Kennedy office and final 
ly was called to the Indemnity Co. of 
North America as assistant casualty 
manager in its New York office, where 
he stayed for six years. 

Mr. Legg entered the business in 1919 
with the metropolitan department of the 
National Surety, first as a solicitor and 
then as assistant manager of the depart- 
ment. The company put him in charge 
of reinsurance and he served in that ca- 
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pacity until May, 1923, when he joined 
the Independence Indemnity’s New 
York office as assistant manager of its 
surety department. He held this posi- 
tion for the past four years. 

Mr. Morris, the production manager, 
started with the Aetna Life as a junior 
underwriter. After a few years with 
that company his next post was with the 
Globe Indemnity where he spent seven 
years. After service in the war he was 
put in charge of the Fell & Moon Co., 
general agents of the Globe in Trenton, 
spending two years in this capacity 
Joining FE. B. MeConnell as casualty 
manager of its uptown branch in 1923, 
he resigned four years later to join the 
Century. 

Messrs. Morris and Saulsbury 

Mr. Morris, a Princeton University 
vraduate, became an inspector for the 
National Bureau of Casualty & Surety 
Underwriters in 1923 after his gradua- 
tion from college. It was his job to in- 
vestigate unusual classes of business for 
classification purposes as well as the 
usual routine inspection work. He 
joined the American Mutual Liability in 
1924 as safety engineer specializing on 
large compensation risks, leaving that 
company three years later to join the 
Century. 

Mr. Saulsbury, claim division man- 
ager, was graduated from Baltimore City 
College and received his law degree from 
the University of Maryland. He was 
first a school teacher in Baltimore, then 
joined the Maryland Casualty in 1911 
as an adjuster. After two months in its 
home office he was sent to Chicago for 
cight months and then to Birmingham, 
Ala., as manager of its claim division. 
This position he held for fifteen years 
until he made his present connection. 
He has been admitted to the bar in 
Maryland, Alabama and New York. 

The field force of the Aetna (lire) in 
this territory, consisting of J. M. Big- 
cert, general adjuster; Arthur Horton, 
state agent; H. J. Feuselau, special 
agent, and John H. Mott, adjuster, will 
also have offices in the new Century 
building, thereby consolidating all ac- 
tivities of both companies at one location. 
SELF-STARTERS LOWER CLAIMS 
Cranking Auto Accidents Decline 

Through Mechanical Development 

from 33 1/3% to 3% in 13 Years 

According to statistics of the health 
and accident department of the Aetna 
Life issued last week, the modern me- 
chanical development of the automobile 
is strikingly reflected in the swift de- 
cline during recent years of accidents 
attributable to cranks. 

In 1913, to cite a typical year, $151,000, 
a meager 15% of the claims paid by that 
department was paid as a direct result 
of automobile mishaps. Of that amount, 
more than 331/3% was paid to victims 
of cranking accidents. 

In 1926, the department reached the 
peak in automobile claim payments. The 
amount paid was. slightly more than 
$1,000,000, or 39% of the total claim paid. 
Last year, the amount paid on automo- 
bile claims was $782,000, the percentage 
31%. In 1926 and 1927, however, the 
toll of cranking claims had dropped from 
the 331/3% of 13 years previous to 3%. 





DEFEAT COMPULSORY INSURANCE 
The three compulsory insurance bills 
introduced in the New Jersey Senate 
several weeks ago have been killed. 
Strong opposition was made by the in- 
surance companies and automobile clubs 
throughout the state as it was generally 
known that Motor Vehicle Commission- 
er William Dill and Gov. A. Harry 
Moore, were in favor of some form of 
protection to the pedestrian. The bills 
will be brought up again next year. 
BRANIFF ADDS ARKANSAS 
T. E. Braniff has announced the addi- 
tion of Arkansas to the territory operat- 
ing under the jurisdiction of the T. F. 
Braniffé Co. for The Employers’ group, 
effective April 1. The territory already 
includes Oklahoma, Kansas and Texas, 


and it is probable that it will enter the 
Employers’ Liability in the state. 
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Fach Fleet 
Has Posstbilities 


‘LHe only kind of low rate a fleet 
owner can depend on is the one he deserves. Lower 
rates are made possible on/y by genuine co-operation 
on the part of the fleet owner in a continuous effort 
to reduce the frequency and severity of accidents. 


Travelers Fleet Service is a practical, time-tested 
proposition. It is not an experiment. As evidence of 
actual results obtained, many Travelers fleets enjoy 
credit ratings. 


The fleet owner who has benefited from Travelers 
Fleet Service will insist that his insurance be renewed 
year after year, with the man who recommends such 
efficient service. 


Telephone The Travelers Branch Office 
Jor Fleet Service Data 


THE TRAVELERS 


THE TRAVELERS INSURANCE COMPANY 
THE TRAVELERS INDEMNITY COMPANY 
THE TRAVELERS FIRE INSURANCE COMPANY 


HARTFORD, CONNECTICUT 
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